shruary 19, 1944 








AS 


(FADING THE (MOUSTA/Y 


_— 





| 
1 
i 


a Huttig | 
t-Proof - 





ceo SILBERNAGEL*° 


WAUSAU, WIS 


AMERICAN LUMBERMAN. Published every other week by The American Lumberman—Established 1873—Office of Publication, 139 North Clark 
Street, Chicago 2, Ill. Entered as second-class matter March 28, 1932 at the Post Office at Chicago, Illinois, under the Act of March 3, 1879. 








Ji Performs an 
Essential Service 
Now...and Its Headed 


— 


pairs and maintenance. 


unleashed. 


knocking at their doors seeking new construction. 


Those in the industry who handle and specify 


LONG-LIFE PRODUCTS 


are in a favored position to benefit to the utmost from 
this huge building demand of the future. For CAREY 
Products give the dependable service and extra long 
wear that create lasting customer satisfaction. 


AND SATISFIED CUSTOMERS DON’T FORGET! 
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THE PHILIP CAREY MANUFACTURING COMPANY 


Dependable Products Since 1873 Lockland, Cincinnati 15, Ohio 
In Canada: The Philip Carey Co., Ltd. Office and Factory: Lennoxville, P. Q. 
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Throughout the war, Building Supply Dealers and Contractors have been 
doing a highly important job . . . keeping America’s homes, farm buildings, 
factories and commercial structures in sound condition through efficient re- 


This job is going to pay dividends—big dividends—when peace returns and 
the enormous backlog demand for new homes and other building is suddenly 


Dealers and Contractors who maintain their businesses now, through earnest, 
efficient service to property owners in their communities, are going to have 
many of those property owners, plus young couples of the post war era, 


PARTIAL List OF 
PRODucTs; 


Rock Wool Insulation 
Roll Roofings 

Asphaly Shingles 

A 

; *bestos-Comens Shingle 
sbestos-Comens Siding 


A 
sbestos-Comens Wellboarg 











From the House on the Hill 


Many of the living features of the more expensive 
homes today will be enjoyed in tomorrow’s smaller 
homes. 

Daylight Engineering can and will be one of 
these features. The larger windows that brighten 
rooms and make them more spacious in appear- 
ance . . . the attractive picture windows and 
corner windows that make interiors so much more 
decorative and livable . . . glass partitions and 
mirrors that help do away with dark corners 


and hallways . . . these are features of Daylight 
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to Smaller Homes Post War 
DAYLIGHT ENGINEERING WITH GLASS 


Engineering that prospective home builders defi- 
nitely want. And they are features that builders 
of new homes will find it within their practical 
means to enjoy. 

For postwar homes there will be a new Libbey 
Owens‘Ford Glass for windows, as well as high 
quality plate glass for mirrors, structural glass for 
wainscoting and work surfaces, and Blue Ridge 
Glass for partitions and many decorative uses. 
Libbey -Owens-Ford Glass Company, 1724 Nicholas 
Building, Toledo 3, Ohio. 


LIBBEY°-OWENS* FORD 


A GREAT NAME IN 
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NEW SALES WINNERS 
FOR 1944 


Brand new for 1944: 2-color consumer 
booklet, colorful envelope enclosures and 
window displays now available to KIMSUL 
Dealers. Kimberly-Clark also offers mats 
of super-selling retail ads, for local adver- 
tising. Mail the coupon below for these 
important selling helps today. 
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Here’s the sales force at work for you in’ 








These important national magazines are delivering 68,000,000 powerful 
“sales talks” for KIMSUL* in 1944! Start getting your share of the profits! 


KIMSUL is out to make 1944 your banner 
year! With over 25 million American homes 
lacking insulation, there are hundreds of 
prospects for attic insulation in your terri- 
tory. So KIMSUL insulation is going to see 
that you get your share. KIMSUL is sending 
these prospects your way... by sponsoring 
the biggest, the best advertising and pro- 
motional campaign in its entire history! It’s 
using more magazines... more space... 
more messages! All of which means more 
profits for KIMSUL Dealers! 


KIMSUL wins with Home-Owners 


Home owners find there is no better insula- 
tion than KIMSUL to meet their needs. It is 
free from dust and splinters. It is extremely 
light in weight. It comes compressed and 


compact... easy to handle and install. This 
makes KIMSUL amazingly easy to sell. 


KIMSUL wins with Dealers 


Compressed to 1/Sth its installed length, 
one roll of KIMSUL occupies only about 
1/Sth the storage space needed by uncom- 
pressed insulation. And KIMSUL requires only 
1/Sth the handling ...can be sold right 
across the counter. Thousands of dealers 
have learned these facts for themselves—and 
profited from them! 


Feature KIMSUL Now 
Get the full advantage of this big advertising 
campaign by featuring KIMSUL. Tie in with 
the ads and promotion. If you want to be 
sure of bigger profits in’44, send for KIMSUL 
selling helps and get started now. 


*KIMSUL (Trade Mark) means Kimberly-Clark Insulation. 


KIMBERLY-CLARK CORPORATION 


Building Insulation Division, Neenah, Wisconsin 





Please have a representative call and give me more information about 
nationally-famous KIMSUL and KIMSUL Selling Helps. 


OF KIMBERLY-CLARK RESEARCH 
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Appalachian Hardwoods 
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Popularity Built on Merit 


The preference of so many buyers for Appalachian Hardwoods is based on the natural 
excellence of the Appalachian product—softness of texture that means easy workability, 
beauty of grain that insures attractiveness. In demand for war needs now, Appalachian 
Hardwoods will again be the preferred woods of exacting buyers when peace comes. 


*Blackwood Lbr., Co. Inc. .East LaPort, N. C. 


Manuiacturers Band-Sawn Appalachian Hardwood Lumber. 
Can Surface, Kiln-Dry and Resaw. 


D. D. Brown.......cseceeeees- Elkins. W. Va. 

Mirs. Band and Circular Sawn West Virginia Appalachian Hard- 

woods—Kiln-Dryin and Planing Mill Facilities—Oak and 
fiaple Flooring. Est. 1880. 


The M. B. Farrin Lbr. Co... .Cincinnati, Ohio 


Kiln-Dried and Air-Dried Appalachian Hardwoods. 
Oak and Maple Flooring. 


“Century” 


May Hardwood Co...........Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, Butternut, 
Hard and Soft Maple, Oak, Poplar and Walnut. 


*Morrison, Gross & Co.........Erwin, W. Va. 


Lignasan-dipped West Virginia Hardwoods. Band Mill. Dry 
Kiln and Planing Mill. 


*“Mowbray & Robinson Lbr. Co..Cincinnati, Ohio 


Mills at Combs, Ky. and West Irvine, Ky. 
Complete Line of ae Hardwoods. Maple and Oak 
coring. 


“Kitchen Lbr. Co...............Ashland, Ky. 


Manuiacturers of Appalachian Hardwoods, principally Poplar, 
ak. Maple and Beech. 


*M. E. Crisp Lbr. Co..........Welch, W. Va. 


West Virginia and Kentucky palachian Hardwoods, Oak, 
Poplar, Beech, Maple. Ash, Hickory, Chestnut and other 
hardwoods. All facilities. 


*Stearns Coal & Lbr. Co..........Stearns, Ky. 


Appalachian Hardwoods, Hemloek and White Pine. 


“Cherry River Boom & Lbr. Co..Philadelphia, Pa. 


Mills, Planing Mill, Dry Kilns at Richwood, W. V Spruce, 
Hemlock, Hardwoods, Diecdien, Mouldings, Trim, Standardized 
Paneling. Mixed cars. 


*Elk River Coal & Lbr. Co...Swandale, W. Va. 


Mirs. Famous “Elrico’’ Brand Appalachian Poplar and Other 
ardwoods. 


*The Mower Lbr. Co......Charleston, W. Va. 
West Virginia Hardwoods, Air-dried, Kiln-dried, Rough or 


, Surtaced. 
Mills: Omar, Marmet, Cass, Colcord and Pettus, W. Va. 


*Meadow River Lbr. Co......Rainelle, W. Va. 


Manufacturers of West Virginia Hardwood Products. 


*West Virginia Lbr. Co.......Elkins, West, Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. Rough, 
Dressed or Resawed. Appalachian Oak and Maple Flooring. 


*Wood-Mosaic Co., Inc........Louisville, Ky. 


“Parkay” Ready-Finished Hardwood Flooring. Lumber, 
Veneers, Dimension. 


D. C. Stimson Lbr. Co.......Owensboro, Ky. 


Appalachian and Northern Kentucky Hardwoods, Soft textured 
Poplar and Oak, Maple, Basswood, Ash, Hemlock and Pine. 
Mills at Haddix and Madisonville, Ky. 


*“McCracken & McCall, Inc....Lexington, Ky. 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ky. 


*Moore, Keppel & Co......Ellamore, W. Va. 


Band-Sawn Virgin Appalachian Hardwoods. 
56 Years of Service. 


*Tennessee-Eastman Corp....Kingsport, Tenn. 


Specializing in White Oak and Yellow Poplar from the famous 
limestone belt in the Appalachian mountains. 


Hutton & Bourbonnais Co.. .Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and pinus 
strobus white pine. Planing mills. dry kilns, box factory. 


“Vestal Lbr. & Mfg. Co......Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Enoxville, Tenn. 


*Bringardner Lumber Co.........Pineville, Ky. 


Finest Appalachian Hardwoods 
Path Fork, Kentucky Band Mills Gardner, Kentucky 


*W. M. Ritter Lbr. Co........Columbus, Ohio 


Appalachian Hardwoods 
Dry Thick Oak—Boat Oak 


*jJ. B. Belcher...............Bluefield, W. Va. 


Appalachian Hardwoods, Air or Kiln Dried. 


*Member Appalachian Hardwood Manufacturers, Inc. 
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| DOUGLAS FIR DOORS 


Improved appearance! Modern and 
beautiful, these NEW Douglas Fir In- 
terior Doors feature basic 3-panel 
designs that home owners will applaud. 


Improved features! FACTRI-FIT doors 
are PRE-FIT at the factory—trimmed 
—tready to hang. Scuff-stripped, too, 
for protection in handling. 





For extra volume and extra profit, 

stock Douglas Fir Doors FACTRI-FIT 
to standard sizes. For special jobs, 
order them COMPLETELY machined 
—gained and mortised. Savings to your 
customers more than offset the slight 
additional cost. 


Stock another proven Douglas Fir Door 
item — famous TRU-FIT* Entrance 
Doors. Select stocks from a choice of 
27 distinctive designs—all grade- 
marked, scuff-stripped and packaged. 


*Write for catalog showing TRU-FIT Entrance 
Doors and complete line of FACTRI-FIT 
Interior Doors. 


OLD 

Yesterday's doors had 
to be trimmed to size 
on the job with slow 
No sawing to hand tools. Jobs were 
length, FACTRI- ed ; os costly, often unsight- 
FIT doors are pre- ' ly. How different it is a NEW . 

tision-squared by 8 y ,. Today's FACTRI-FI 
high-speed saws in [i ; : i 7 doors are prefit, may 
the door factory : e ‘ Seis . x - een | be ordered mortised 
Quick and easy to is . / % for locks and gained 
1 hang. : : ~ 4 , | ‘ | for hinges as well. 
Every FACTRI-FIT aed ZA Rr. Save time and money 
door comes with : , on every installation. 
scuff - stripping for 
complete handling 
protection. Strips 
are easily removed 
by carpenter when 

hanging door. 














FIR DOOR INSTITUTE 


Tacoma Building, Tacoma, Wash. 
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STARTING IN MARCH! Faull page advertisements, in color, will feature Weldwood Plywood 
in Better Homes and Gardens, American Home, House Beautiful. 

















No sir, no plaster! Something better! 


Something that gives lumber dealers a 
bigger slice of every building dollar! 


It’s just the sheer loveliness of Weld- 
wood Plywood Paneling — charming, 
luxurious, beautiful and absolutely prac- 
tical for the small cost, soon-to-be-built 
home. 

A wonderful fact, isn’t it? 

Think of the sales possibilities! 

Think of those home owners who've 
“always wanted wood-paneled rooms” 
but couldn’t have them before. 

Now, for those 194x homes, you can 
offer them Weldwood Plywood Panel- 
ing for rooms superbly done, partially 
or wholly, in mahogany, walnut, oak, 
gum, knotty pine or other fine hard- 





woods for little more than the cost of 
ordinary walls. 


What’s more, Weldwood Plywood Pan- 
eling is guaranteed for the life of the 
building! 

Crack-proof and permanent, it goes right 
on furring strips attached to studding. 


A few big, 1%", 4’ x 8’ panels are raised 
into place, and presto! .. . the walls are 
ready for trim. 


No waste of material .. . no waiting for 
walls to dry . . . no plaster damp to 
cause cracks and warping. 


And for those walls that are to be cov- 
ered with paper or paint, sturdy inex- 
pensive Weldwood Utility Panels with 
extra-heavy gum faces provide an ideal 
crack-proof, under-surface. 


WELDWOOD Plywood 


Weldwood Plywood and Plywood Products are manufactured and marketed by 


UNITED STATES PLYWOOD CORPORATION 


New York, N. Y. 


THE MENGEL COMPANY 
Louisville, Ky. 


Distributing units in BOSTON, BROOKLYN, CHICAGO, CINCINNATI, CLEVELAND, DETROIT, 
HIGH POINT, LOS ANGELES, LOUISVILLE, NEWARK, NEW YORK, OAKLAND, PHILADEL- 
PHIA, ROCHESTER, SAN FRANCISCO, SEATTLE . . . SEND INQUIRIES TO NEAREST POINT 


8 


oe 





; 
Forever smooth, they do not develop 
rough grain-lines to show through 


costly wall paper or paint. 


One-quarter inch in thickness, they are 
available in 6’ x 4’, 7’ x 4’, 8 x4 siz 
panels. (Grain runs short way.) 


Write for complete information. 


The Mengel Hollow-Grid 
Flush Door 


opens up a big, new market 
to you! 








Plastics cnd Wood Welded for Good 


Waterproof Weldwood. so marked, is bonded with 
phenol formaldehyde synthetic resin. Other types 0 
water-resistant Weldwood are manufactured wit 
extended urea resins and other approved bonding 
agents. Back of these Weldwood Products are ui 
matched facilities and experience in Plywood pf0- 
duction and fabrication. Available also are the sé. 
vices of qualified engineers, chemists and woo 
technologists. 
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Makes Warm, Dry Floors and 
Walls for Live Stock and Poultry 


More pork, more poultry, more eggs, more dairy products—that’s what 
our nation is demanding from the farmer. You can help! For by making 
Zonolite insulation available to the farms in your locality, you can help 
them increase production. And, at the same time, you boost your own 


sales ... make more friends as well as more profits. 


Your Customers Themselves 
Can Easily Lay New, 
Warm Floors Over Old, 
Cold Ones 


Just mix Zonolite Concrete Aggregate 
instead of sand with Portlant Cement 
and you get a warm, dry, verminproof 
and fireproof insulating concrete easily 
poured over old floors. Most farmers do 
the job themselves, these days. 


No Labor Problems to 
Slow Up Sales on 
Granular Fill, Either 


Between sidewalls and between joists, 
Zonolite Granular Fill pours as easily as 
pouring popcorn from a sack! Any 
farmer, poultryman or homeowner can 
do it easily—which is a mighty important 
sales point, the help problem being 
what it is. 


MAIL THIS 


UU Ue 


Get Full Details 
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Another Labor-Saving Profit 
Builder— Zonolite Plaster 
Aggregate 
Cuts mortar weight in half! Speeds up 
work! Use instead of sand to get a plaster 
with 3 times the insulating value. It 


deadens sound, too. Highly resistant to 
cracking. 


Easy to Stock—Easy to Handle 


All three forms of Zonolite come in 
attractive bags for easy storage, easy 
handling. And remember, Zonolite 
products can be sold zow—while most 
other building materials are restricted 
or unobtainable. You owe it to yourself 
to investigate. 


MAIL COUPON NOW! 


For FREE WORK SHEETS and com- 
plete instructions for typical Zonolite 
Installations, just mail coupon today. 

PROMPT DELIVERY FROM 22 FACTORIES 
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the best water paint on the market 


DEVOE has again given us the tops 
77 
over competition — Says Francis X. Courtney. 


of the Courtney Hardware Company, Dorchester, Mass. 


Mr. Courtney knows Dehydray is the best, for he and 
all his sales personnel have used Dehydray and talk with 
enthusiasm and confidence to their customers about its 
merits. No wonder they have “rolled up a nice total on 
this product,” for Dehydray performs the promise every 
time, as they well know . . . exceeds expectations of 
every user. { 
You, too, can put Dehydray to work for you. . 
topping competition . . . rolling up profits . . . making 
satisfied customers (and enthusiastic salesmen, too). 
Most advanced type of modern water paints . . . com- 
pletely dehydrated . . . coming in inexpensive cartons 
. . . Dehydray saves money for your customers . . . 
makes more money for you. We're backing up De- 
hydray with advertising in American Home, Better 
Homes & Gardens, and Successful Farming, and in 
leading newspapers throughout the country. 


12 











Selling tips on DEHYDRAY: 


@ Easy to mix with water from your own tap. 

@ Easy to apply — with brush or roller. 

@ Covers any interior wall surface — even wallpaper. 
@ Only one coat needed. 

@ Dries in one hour — no painty smell. 

@ 12 exquisite colors. 

® Retails for only $1.55 per gallon. 


Made from non-critical materials, you are assured of 
a steady supply of Dehydray. Order today — for 
‘““Dehydray is here to stay”. . . as Mr. Courtney says 
... tO give you tops over competition.” 


DEVOE PAINT 


The 190th Year of the Oldest Paint Maker in America 
FIRST AVENUE AT 44th STREET, NEW YORK 17,N. Y. 
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In Time of 
War Prepare 
lor Peace 
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Americans learn to adapt themselves quickly and well—perhaps too 
well. We adapted ourselves to peace almost instantly at eleven o'clock 
A.M. on November 1|1, 1918, and did it so completely that the lessons 
we might have learned from the first World War were lost. We learned 
so well how to use the tools of science and industry in a peaceful America 
that we blinded ourselves to the existence of the powder keg which was 
Europe, and the men with the fuses and matches who were preparing to 
blow our complacence sky high. We learned so well to live at peace that 
we thought that in itself was the guarantee of peace—thought that our 
object lesson in good living must be such a powerful influence on the have- 
not peoples that they would envy and emulate us. 


There has never been any doubt about their envy, but it is costing us 
enormous sacrifice in time, material and human life to deal with the band- 
itry the have-nots chose instead of emulation. 


But we learn to adapt ourselves quickly and well. In much less than half 
the time it took Nazi Germany to train and equip the forces that raped all 
Europe in a few months we have trained and equipped a greater and a 
stronger destructive force. At home we have created a war economy, and 
we have learned how to live with it, and with more or less grumbling, to 
like it. 

We are so busy keeping abreast of the changing rules that govern war- 
time living, and so busy producing and transporting the men and equip- 
ment of war—in short, we are so well adapted to war that our virtue of 
adaptability again threatens us with disaster. 

We can avert an economic and probably a social and spiritual calamity 
at home after the war only if we now find time and energy, over and above 
what it will continue to take to win the war, for organizing our postwar 
economy. It is not enough to have overall planning, general patterns for 
all communities and the men and women in them. Such plans are merely 
starting points. Preparation for peace will be as effective as the total 
effectiveness of thousands of individual community preparations, and only 
that effective. 


Since it is generally conceded that home building activity is the surest 
way to avoid trouble on the home front when the shooting stops, and 





since the retail lumber and building materials dealer is the key sales and 
distribution factor, it is upon him that the real responsibility rests for 
victory at home after military victory abroad. The time has come to 
make the added effort to produce thousands of workable local plans— 
plans of the kind already working in Portland, Oregon. 
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Is this going 
to happen in 
your homes ? 


ec 
Never again,” many builders are saying. 


For beautified ceilings and dry-built full- 
wall construction have ended the necessity 
for using materials which often crack, even 
before woodwork is applied . . . and which 
can be an endless source of annoyance and 
expense to builder and home owner alike. 


Strong-Bilt Panels in full-wall size have 
solved the problem which has puzzled think- 
ing architects and contractors for years. 


FIRST—by eliminating joints. 


SECOND—by making available a strong, rigid, 
crackproof material, with a beautifully pebbled 
surface. 


THIRD—by providing a method of application 
employing Upson Floating Fasteners which anchor 
the panels securely from the back and compensate 
for normal structural settlement. 


Highly successful use in over 50,000 homes, 
and endorsement by prominent builders 
attest the value of dry-built full-wall 
construction. 


Strong-Bilt Panels are available now only 
for housing jobs carrying priority ratings. 
For booklets and detailed information, 
phone, wire or write The Upson Company, 


Lockport, New York. 


Upson Quality Products Are Easily Identified 
By The Famous Blue- Center 


Cuts Down Construction Time! One 
Panel covers entire wall of average size 
room. Applied with Upson Floating 
Fasteners which anchor panels securely 
from the back and compensate for 
normal structural settlement. No face 
nailing. No joints. No time-consuming 
system of filling and taping. No nails 
to countersink. No nail holes to fill. 


Moisture Troubles Licked! Entirely dry- 
built. No waiting for plaster to dry. 
Eliminates the 1000 pounds of water 
which may be used in plastering a 
6-room house. 


Efficient Insulating Value! Up to 344 
times that of plaster. 


Crackproof! Positively will not crack, 
splinter or chip. Does away with annoy- 
ing and costly repairs. 


Tough and Strong! Withstands impact 
up to 6 times heavier than needed to 
shatter boards with a brittle core. 


Finest Painting Surface On Any Wall 
Material! Pebbled and presized at the 
factory. No fuzziness. Can be painted 
immediately after application. 
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WPB has announced that be- 


© cause of the tightness of the lum- 
© ber situation it can not relax 


present restrictions on construc- 
tion for civilian purposes at this 
time. Commonly said that such 
changes must wait until the status 
of the European war is clarified. 


Bailey amendment to the Fed- 
eral revenue bill was included in 
the act that has passed Congress 
and been sent to the President. 
By correcting inequities in tax 
laws, applied to the harvesting of 
timber, this amendment should give a great impetus 
to good forestry practice. 


WPB seeking an increase of 25 percent in produc- 
tion of war materials before the end of this year. 
One current effort is a national Labor-Management 
Exposition to be held in Washington early in March. 


Karl Mathiasen, Fanwood, N. J., has been ap- 
pointed Price Executive of OPA’s Building Materials 
Price Branch. This is in line with the OPA policy of 
staffing operating branches with experienced busi- 
ness men. 


Western Pine Lumber Industry Advisory Commit- 
tee has appointed a standing sub-committee on 
Western Pine Moulding. Purpose, to gather cost 
data to aid in establishing specific dollars-and-cents 
ceiling prices for mouldings made of Ponderosa and 
associated lumber species. 


Five two-man teams, one man representing the 
WMC and the other the War Department, have been 
surveying areas of labor shortage where prisoners 
of war may be used effectively. News reports say 
that some 10,000 prisoners of war are now at work 
in U. S. forests; that this number will be increased. 


Simplified procedures for acquiring authorization 
for agricultural, industrial and commercial construc- 
tion, announced by WPB; also simplified procedures 
for getting the necessary materials. Effective date, 


Feb. 15. 


Industrial alcohol, says Dr. Wilson Compton, of 
the NLMA, can be produced from wood wastes at a 
cost less than half the average now being paid by 
the government. Estimates are that 170 million 
bushels of grain will be needed this year for the 
industrial alcohol program. 


Removal of certain hardship restrictions on build- 
ers’ finishing hardware is probable; but WPB offi- 
cials say no general relaxation of hardware con- 
trols is possible, at least for some time. Hardware 
controls in general are determined by the provi- 
sions of Construction Order L-41. 


Allocations of fir plywood to distributors, under 
L-150, are being reduced by about 40 percent, to 
meet military requirements. Distributors should be 
able to fill orders for less than carload lots. Pine 
plywood will not be available for distributors for the 
next one or two months. 


No general improvement in plywood production 
improvement expected before April. Present re- 
quirements for exterior fir plywood in excess of pro- 
duction, and manufacturers report backlog of nearly 
four months in unfilled orders. Authorization of 
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A page of vital information 
and comment digested for 
busy lumber and building 
material executives. 


distributors’ purchases of this item temporarily dis- 
continued. 


Present price regulations hamper sale of hard- 
wood plywood. There is a substantial demand, 
and distributors have excess stocks on hand. Re- 
quirements for hardwood aircraft plywood have 
decreased. 


Airborne freight quite certain to be a large post- 
war transport factor, making a new market for cor- 
rugated fiberboard for packaging. Several air 
transport companies now doing intensive research 
in lightweight packaging problems. 


“Current Lumber Industry Problems” contains a 
wealth of information about our industry. It's a 
report by the Patman Committee on Small Business. 
Your Congressman can get it for you. Ask for 
House Report No. 987; 78th Congress, 2d Session. 
You'll not agree with it all, but you'll know what 
Congress is being told about the industry. 


Representative Ellsworth, of Oregon, in a speech 
in the House urged his fellow legislators to read 
Stewart Holbrook’s book, “Burning an Empire.” It 
deals with the problem of forest fires; is called a 
“true thriller.” It can be gotten from the AFPI, 1319 
18th St., N. W., Washington. 


OPA has issued Amendment 2, RMPR 324, ma- 
terially reducing prices railroads and other indus- 
trial consumers must pay for fence posts. 


WMC estimates employment in munitions indus- 
tries, on an over-all basis, must be maintained at 
the January level at least through July; that net in- 
crease in the Armed Forces for the same period will 
be 800,000. Unemployment as of next July esti- 
mated as 200,000 less than a year earlier. 


Maury Maverick, of SWPC, has announced a new 
loan policy for smaller businesses. Increases the 
amount that banks are permitted to carry under a 
deferred participation from $100,000 to $250,000 
where the bank takes a direct participation in-the 
loan of 10 percent or more. 


This SWPC loan policy will enable the small man- 
ufacturer to get financing more quickly and will 
make possible his continued dealing with the local 
bank. Open to firms producing war materials or 


essential civilian items. Information is available at 
any SWPC field office. 


Identical Philbin and Brewster bills in Congress, 
to defer men from the draft who are employed in 
timber and pulpwood logging, have gone to hear- 
ings before the respective House and Senate com- 
mittees. General belief is that Congress will enact 
this legislation. 
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Remodeling from Stores le Apartments Proves 









A Successful WALLBOARD Demonstration 


BEFORE ——=> | 


ency, especially in centers 

where a housing shortage ex- 
ists, to convert old stores or other 
buildings into apartments. Here is 
where the lumber dealer comes into 
the picture. There are some excel- 
lent opportunities awaiting him 
now.. Conversion is made easier 
with wallboard. 

A novel example of this type of 
conversion is shown here. It has 
just been completed in Milwaukee, 
Wis., where Architect Walter C. 


ae is a very definite tend- 


Memmler transformed a_ typical 
neighborhood “white elephant” into 
modern residences for six families. 
Co-operating in the project were 
the Insulation Board Institute, the 
owner of the building and the fed- 
eral government. 

The government wanted the liv- 
ing units for war workers. The 
owner wanted a worthwhile income 
from the property. The Insulation 
Board Institute welcomed an op- 
portunity to demonstrate how in- 
sulating board can be used to re- 
habilitate dilapidated interiors. 
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Before remodeling, the property 
—a two-story-and-attic frame 
structure—built in the early nine- 
ties—brought in a monthly income 
of $105. Remade into six modern 
three- and four-room apartments, 
the building now is completely occu- 
pied with the rentals totaling $312 
a month. 

The old building housed a shoe- 
maker’s shop and a flower store, 
each with small living quarters in 
the rear. On the second floor were 
two rambling flats and a small, non- 
rentable two-room apartment. As 


<—— AFTER 


remodeled, each floor now has three 
well laid out apartments. 

All bedrooms and living rooms 
are finished in decorative insulat- 
ing board, a material which builds 
walls and ceilings, insulates, dec- 
orates and absorbs some _ sound. 
Eight different manufacturers pro- 
vided the materials. The use of 


This dingy corner with old washbasin and 
shelves was completely transformed (see 


page 1/8) 
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different types of boards and differ- 
ent application patterns gives each 
room a distinctive appearance. 
Contributing chiefly to the run- 
down appearance of the old interi- 
ors, according to Mr. Memmler, 
were antiquated tin ceilings and 
cracked walls. Covering these sur- 
faces with insulating boards in 
various decorative finishes gave the 
new rooms an attractive, modern 
finish. In several of the rooms, 
large panels of board were used for 


Some interior views of 
the apartments in the 
converted store building 
Ob- 


how attractively 


are shown here. 
serve 
they are finished and 
the "livable" atmosphere 
of the rooms. Wallboard 
plays an important part 
in the general appear- 
ance. Note contrast with 
the two pictures showing 


original rooms (below) 


walls and ceilings, or to supplement 
planks and tileboards in varied pat- 
terns. Other rooms were finished 
throughout with tileboards and 
planks. 

Most of the apartments have 
pullman-type kitchens. All are 
equipped with electric refrigera- 
tors and victory model gas stoves. 
In some instances the original bath- 
tubs were retained and built in 
with a cabinet of hardboard. In 
others, shower stalls were con- 


February 19, 


structed. Most of the floors were 
resurfaced with composition tile or 
linoleum. 

Construction costs came to less 
than $11,000. The project was 
financed by the NHA, with recon- 
ditioning under the supervision of 
HOLC. Arrangements for the con- 
version were handled by Prosper 
Gottschalk. Paul D. Close, tech- 
nical secretary of the Insulation 
Board Institute, supervised the 
wallboard application. 
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- One of the features. of the War 
Conference and 54th. annual: meet- 
ing of 
bermen’s Association in Milwaukee 
Feb. 15-16, was the contest among 

“the members. of the. Association 
for the ‘best answer. to the: prob- 
lem of “Running a Retail Lumber 
Yard Without Lumber.”  -Answers 
were limited to 300 wordsand 

were judged by a committee’ of 

- building. editors on Milwaukee 

» newspapers. . Winners ‘were an- 
‘nounced at the convention during 

the final. session: Wednesday. after- 
noon, 

The prize winning entries are ‘re- 
produced here, First award was a 


_ $50 war bond: second was a: $25. 


bond and third was $10 in war 

savings stamps. “Honorable Men- 
_. tion” went: to the entry submitted 
i by C. 8. “Bob”: Walker’ ‘of ‘the 
\ Walker: Lumber Co., Columbus, 
Wis. which consisted merely of the 

statement: “There Is No Substitute 
‘for Lumber, $50 Pleasel’’ 

It. is said. that this might have 
even won first place but was: ruled 
out because of Mr. Walker's past 
record—he having served several 
terms as president ‘of the Wiscon- 
sin association.—The Editors. 


Prizewinning Solutions to 


the Wisconsin Retail “Lum-: 





Running a Retail Lumber Yard 


Without Lumber 


Entry of 


A. A. MORGAN, O. & N. Lumber Co., Marshfield, Wis. 


Running a lumber yard 
without lumber is the same 

7 as running a drug store 

without drugs. It can be 
accomplished, as has been 
demonstrated during the year 1943. 

How can it be accomplished? Sub- 
stitution is the answer. Webster de- 
fines substitute as follows: One who 
or that which is put in the place of 
another—substitution, act of substi- 
tuting or putting in place of another. 

In our game we substitute insula- 
tion, board, asbestos board and gyp- 
sum board for lumber. We use cement, 
cement blocks, tile and asphalt prod- 
ucts instead of lumber. 

Substitution has almost become a 
habit; right now if a customer asks 
for something that we do have in 
stock, we still try to talk him out of 
it and sell a substitute. 

The customer likes it, we like it 
and it is really fun to sell a job which 


we would have called impossible two 
years ago. 

It is surprising how small amount 
of critical material is actually needed 
in a new chicken coop. We have sold 
lots of brooder houses with 2 x 2 studs 
and rafters the only lumber. Hog 
houses, milk houses are sold in the 
same manner. We sold a two car 
garage with less than two hundred 
feet of lumber in the eomplete build- 
ing. 

For the city business we go after 
the added rooms, recreation rooms 
and fruit cellars in the same way. Only 
studs are needed in lumber, the rest is 
substitutes. These substitutes do a 
good job and in the end the customer 
is pleased. 

That substitution really pays is best 
evidenced by the fact that we in- 
creased our 1943 business several 
thousand dollars above 1942. 





























Entry of 
MILTON ELLIS, RoedI Jacobs Co., Beaver Dam, 
Successfully operating a lumber yard with- 
out a stock of lumber, to the average person, 
ny borders on the preposterous; but it IS possible 
when the lumber dealer does not advertise the 
fact and works toward a NEW type of mer- 
chandising. 

Many hundreds more visits are being made to the office 
during these war years. Because of this we shall arrange 
a setting for these visitors which will present a sales 
suggestion. Tear out the antiquated fixtures, and with 
our own ingenuity and labor, rearrange them to display 
samples, and materials about a new way of doing things. 

Our job will start with the salesman who will dem- 
onstrate to the women new beauties in home interiors 
with glass block, plaster board, insulation tile, and 
asphalt tile floors. The salesman will have storm sash 
stocks, side wall coverings and INSULATION to display 
and with well regulated credit terms. These items shown 
to the conscience stricken fuel user will sell. 

The farmer presents a new sales field. On that in- 
cludes prefabrication in many forms. The assembly of 
items will help keep our cooperating contractors 

usy. 
Our community is “Dairy Personified” and the trend 
of dairy housing is toward cement or cement block con- 
Struction;—~—Dairy plant contraets- will keep sales hum- 
ming. "A complete cement stock is an unrationed answer 
to: a aod amount of income. 4 
\  Rero' farm and city buildings on a COMPLETE 
JOB basts will be worked via personal and newspaper 
solicitation. To reduce the threat of high overhead costs 
proper use of sheds and help is necessary. Employees 
gu help sell, and display, prefabricated items. Re- 
‘g ced help schedules will be more than self adjusted, and 
“# our manager will press quick turnover sales work to 

help reduce overhead. Much of the stock for this type 
of work will be located in convenient wholesale houses 










AMERICAN LUMBERMAN, February 19, 1944 


within L.C.L. distances. Thus at the end of the fiscal 
year our manager will emerge from his questionnaire 
cluttered office, with a greatly reduced lumber sales fig- 
ure, but a BIG miscellaneous volume, a lower overhead, 
and a happy smile. 


Entry of 

MARVIN ERNST, Gateway Lumber Co., Spencer, 

In 1943 we were so busy running our yard 

without lumber that we never gave a thought 

3 to the why or wherefore of our good sales. 
| And, as you say, we didn’t have any lumber. 

7 Well, I guess we have been like a river or 
stream whose flow through its regular channel is sud- 
denly stopped. Like the river, our main course of busi- 
ness was brought to an abrupt but challenging stop. I 
say challenging stop because, like the river that can no 
longer follow its regular course, we were made to back 
up and meander over the fields of side-line products that 
offered a way out for a force that had to keep moving in 
some direction. 

These side lines, namely asphalt roofing, paint, imsula- 
tion, asbestos shingles, insulation siding, clay products, 
gypsum products, and cement (thanks to their manu- 
facturers’ mighty efforts to keep us supplied) have be- 
come our bread and butter. 

With this material on hand and a whole community of 
people clamoring for necessary repairs, we had but one 
job to do. That task was to prove that a roof of asphalt, 
a septic tank of clay sewer pipe, a wall covered with in- 
sulation board, a milk house of cinder blocks, or a water- 
ing tank of concrete were not substitutes but time tested, 
and that proper application of the product could give 
far better success than the use of many regular pre-war 
standards, 

With this assurance and a bit of guiding to keep them 
from violating war-time restrictions on building, our cus- 
tomers carried off all the material that we were able to 
lay into our yard. 
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Inc., Los Angeles, fabricators 
and erectors of structural ply- 
wood building units began market- 
ing operations back in ’41, they ap- 
plied to prefabricated housebuilding 
the same principle that prevails in 
the auto industry—utilizing stand- 
arized factory-built and factory-as- 
sembled units—in this case, wall, 
floor and roof panels. Borrowing 
further from modern building tech- 
nique as applied to airplane design- 
ing, they adapted the “stressed 
skin” or covering principle to the 
manufacture of their structural 
units. 

Hardly had the first prefabri- 
cated house been erected in Im- 
perial Valley, Calif. (under FHA 
approval), and a second model 
dwelling (now sold) been put up 
on a home lot in Los Angeles, when 
general building construction came 
to a halt under the imposition of 
priorities and wartime restrictions 
of building materials. Faced with 
the necessity of curtailing opera- 
tions until the postwar period or 
seeking government housing con- 
tracts, the company chose the latter 
course, ahd within two years 
erected 6400 demountable dwellings 
of prefabricated plywood panels, 
similar in design and construction 
to the private homes intended for 
pre-Pearl Harbor buyers.  Pre- 
fabricated panels were shipped 
from the manufacturing plant at 
Marshfield, Ore., to government 
housing projects at Richmond, 
Vallejo, and San Diego, Calif. These 
projects included the assembly of 
utility buildings (two-story dormi- 
tories) for the Farm Security Ad- 
ministration. 

All the necessary units, as demon- 
strated in the experimental con- 
struction period, and later, can be 
accommodated in one truck and 


Wo PLYWOOD Structures, 














trailer, hauling 54 wall panels, 18 
roof panels and as many floor 
panels, or sufficient material to 
complete a standardized, two-bed- 
room house. 

Prefabricated sections incorpor- 
ate at the factory, such features 
as doors, windows, sash, recesses 
for closets, electric conductors and 
outlets. Plumbing also, is roughed- 
in at the mill, while utility fixtures 
are installed at the site. Under 
the panel system of construction, 
insulation of any desired specifica- 
tion also, can be installed and sealed 





Prefabricated units arrive at building site 
in truck and trailer. 


into the panels at the shop. All 
panels are given one shop coat of 
paint to seal the surface against 
moisture change and to prevent 
raising of the grain. Final paint- 
ing (two coats, usually) is done in 
the field. 

As to future plans, the backers 
of Plywood Structures feel that the 
speed and economy which were 
achieved under the modern tech- 
nique applied to their earlier ven- 
ture and to the handling of pre- 
fabricated houses for war workers, 
can be employed to good advantage 
in postwar building and peace-time 
construction. They point out that 
the economy features of speedier 
building and delivery as well as 
lower labor costs (a crew of six 
men being found sufficient to put 
up a complete panel house in a day) 
are recommendations for the pre- 
fabricated house in meeting peace- 
time demands for a well-built house 
at “less money.” 

Though functional in design, 
standardized as to measurement, 


‘* February 19, 1944, AMERICAN LUMBERMAN 




















AMERICAN LuMBERMAN, February 19, 1944 


% 


A number of fa- 
cades which can be 
built with pre-fab 
panels around the 
basic floor plan 
shown in red. 


and drawn from one basic floor 
plan, Plywood Structures prefabri- 
cated house lends itself to flexi- 
bility and variation in exterior and 
interior arrangement, as shown in 
the accompanying specimens. 

The system of prefabricated 
panel construction and assembly 
developed by Plywood Structures is 
not basically new, being founded 
on the principles worked out at the 
Dept. of Agriculture’s Forest Prod- 
ucts Laboratory at Madison, Wis. 
The basic principle involves the use 
of wall and roof coverings to sup- 
plement and become part of the 
structural framework of the build- 
ing. The “stressed skin” principle 
of covering, according to Plywood 
Structures, “shows itself after re- 
peated tests, to be stronger and 
stiffer than the ordinary conven- 
tional construction, as exemplified 
by the frame, or frame and stucco 
construction.” 

Plywood Structures housing units 
consist of a cellular structure, 
closed on-the outside by standard 
plywood panels. By utilizing the 
structural value of the two surfaces, 
the interior framework, which re- 
places the studs in conventional 
construction, may be materially re- 
duced. The technique followed in- 
cludes the following fundamentals: 

Basic construction: The basic 
unit of wall construction is taken 
as the 4’ x 8 standard plywood 
panel. The exterior panel is 3%”, 
five-ply, exterior grade Douglas fir 
plywood. Through a novel method 
of joining the plywood to a frame- 
work of the Douglas fir, by means 
of self-bonding, water - resistant 
glue, under controlled pressure, a 
line production system of manufac- 
ture, aimed at’ building economy, 
speed of construction and assembly, 
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has been developed. Panels are 
guaranteed against ply separation. 

The interior surface of the unit 
consists of 44’, three-ply wallboard 
plywood. The two panels of ply- 
wood are separated by a skeleton 
framework of four, 34” x 2%” 
Douglas fir members running ver- 
tically, spaced approximately 16” 
on the center. Four cross, or hori- 
zontal members of the same size 
material are used to complete the 
framework. The two plywood panels 
are then attached to the frame by 
gluing under pressure. The glue 
used is a _ water-resistant, self- 
bonding, casein glue. 

By assembling the unit and pres- 
sure-gluing, the “stressed skin” 
principle is applied with effect and 
no nail heads or nail holes appear 
on the exposed wall surfaces to be 
filled or otherwise covered-over. 
The interior framework is recessed 
back from the four edges of the 
panel to permit of joining to the 
sills, plates and adjoining units. 

In the manufacturing process 
from 15 to 20 panels are placed in 
the hydraulic presses at one time, 
and following customary procedure 
in manufacturing prefabricated 
units, cut frames are assembled in 
a standard jig. 

The connection between the 
panels is made by the use of a 
tapered spline, tapped into place at 
the job to make a tight contact be- 
tween outer and inner surfaces of 
the wall panels. In prefabricated 
dwellings, erected for temporary 
occupancy, as in the Government 
projects, screws were employed to 
hold the panels together so that 
buildings could be dismantled when 
no longer tenanted, and set up else- 
where. Where houses are built for 
permanency, however, the splines 
are glued in place under the 
patented waterproof method men- 
tioned. 

Floor and wall panels have an 
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Left: Another house 
built on the same 
plan. Below: Joint 
details. The spline 
consists of a strip 
cut diagonally along 
its length so that it 
becomes a wedge. 


interlocking member on each end 
of the panel that drops into a 
groove on the girder and outer side. 
Roof panels are made similarly, 
except that they are 3’ wide with 
a beveled cleat on each outer edge. 
Roofing is applied at the mill. After 
the roof has been assembled at the 
site a 5” strip with roofing, is run 
lengthwise over the beveled cleats 
to form a water-tight joint. 

Basic wall units are four in num- 
ber; namely, the solid 4 x 8 foot 
panel; the half solid, or 2 x 8 foot 
panel; the window unit and the 
door unit. Variations in the as- 
sembly of these units permit dif- 
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ferent exterior and interior treat- 
ment. The panels themselves are 
glued at the shop, but in the field, 
adjacent panels are joined by an 
ingenious wedge spline, the appli- 
cation of which is shown in the ac- 
companying panel diagrams. The 
use of this device results in a struc- 
ture having all walls made into a 
continuous structural unit. 


Wall, floor and overhead sections 
are stacked, when finished, in the 
order in which they will be shipped, 
assembled, and delivered to the site. 
In assembling a house, panels are 
placed over the sill, previously at- 
tached to the floor or foundation; 
the pressure spline is inserted be- 
tween adjacent panels, and the top 
plate is placed in the upper groove, 
Conventional framing then follows. 

The electrical conduit is left long 
enough at the top of the panel to 
be bent into the attic space and 
joined to the wiring system after 
which the wires are pulled, as in 
a conventional job. 

The form of patented construc- 
tion followed by Plywood Struc- 
tures was developed by W. E. Wil- 
son and C. A. Balch, associated at 
present, with Roy G. Lockhart, in 
the operation and management of 
the fabricating company. 


Right now, Plywood Structures is 
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Top left: Plumbing connections as installed in panel at factory. Top right, and center: Phases in the erection of pre-fab house. Bottom: 


investigating the potential future 
market for prefabricated plywood 
structures and looks to theatre 
builders, auto court operators, pros- 
pective mountain cabin owners, city 
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living room and bedroom in completed house. 


planners as well as individual home 
buyers as possible sources. Modern 
school building also, is included in 
the range of prefabricated struc- 
tural units. 
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As for economy, the company 
cites a saving of 50 cents per square 
foot over the conventional type of 
house, based on pre-war costs and 
earlier building. experience. 
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tele AMERICAN’ 
LUMBERMEN OF THE EARLY 
1700'S WERE FORBIDDEN 
BY LAW TO FELL TREES 
RESERVED FOR BRITISH 
MAN-OF-WAR BUILD- 
ING, MANY CUT THEM 
DOWN ANYHOW ANDO 
TOOK CHANCES ON 
GETTING CAUGHT. 
RESERVED TREES 
WERE MARKED WITH 
THE OFFICIAL 
"BROAD ARROW. 
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TO GET RIGHT-ANGLE 
PIECES OF WOOD FOR USE 
IN BUILDING, THE ANCIENT 
EGYPTIANS CAREFULLY 
TRAINED THEIR GROWING 
TREES FOR PERIODS 
FROM 10 TO 20 YEARS. 






















GRADVATING TO JOURNEY- 
MAN STATUS, MEDIAEVAL 
BUILDING APPRENTICES INSTEAD or ot 
DESIGNED AND DREW THEIR | Oa) on™ ati amore 
] 
OWN BUILDING MARKS. | ANCIENT ROMANS BUILT 
THESE WERE CAREFULLY INTO THEIR CENTER 
EXAMINED BY THE MASTERS | Doors HUGE FUNNELS 
FOR ORIGINALITY, THEN | foors HOSE rues 
oe ae eee WATER INSIDE WHERE IT 
* | WAS CAUGHT IN BASINS. 

















Origins of building customs and oddities of interest to lumbermen and those engaged in the 
building materials business will be included in the series of cartoon type drawings similar to 
the one above which will appear at regular intervals, from now on, in the American Lumber- 
man. Considerable research work is entailed in the preparation of each group. 
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Widespread and lusty acclaim has 
hailed the American Lumberman 
booklet “Private Enterprise Strides 
Towards Permanent Forest Supply”. 
Requests for additional copies have 
been coming in regularly. The mate- 
rial originally appeared as a special 
section of the Dec. 11, 1943 issue of 
the American Lumberman. 

It includes an article by G. H. Col- 
lingwood, chief forester of the Na- 
tional Lumber Manufacturers’ Asso- 
ciation, which sets forth the true 
facts about what the war is doing to 





Dear Sirs: 


I was particularly interested in the section 
devoted to forestry matters in the AMERI- 
CAN LUMBERMAN of Dec. 11; in fact, 
had chopped out of my copy pages 18 to 34. 
For that reason I value the reprint which 
you have made available. Could you send me 
five additional copies? 


CORYDON WAGNER 
Vice-president & Treasurer 
St. Paul & Tacoma Lbr. Co. 
Tacoma, Wash. 


Dear Sirs: 4 


It was nice of you to send me a copy of 
your new booklet ‘‘Permanent Forest Sup- 
ply’. This is a dandy booklet. 


Cc. R. FRENCH 
Amer. Forest Products Industries, Inc. 
Washington, D. C. 


& Dear Sirs: 


. . this particular copy (the Dec. 11 
issue containing the Forestry Section now 
available in booklet form) together with 
other copies received by our organization at 
Tacoma, has been going the rounds and at- 
tracting much favorable comment during the 
process. : 

The 17-page Special Forestry Section 
should entitle the AMERICAN LUMBER- 
MAN to special recognition in more ways 
than one. In the first place it is well done. 
In the second place it is a most generous 
allotment of space to a single subject. In the 
third place it is a significant piece of intra- 
industry educational work. 

Private industry is making good progress 
in developing and activating sound forest 
management plans. Knowledge of the extent 
of that progress has not kept pace with the 
progress itself in the public mind. No, not 
even within the industry itself —in the de 
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American 
Lumberman’s 
Forest Book 
Scores Success 


our forests; about the present balance 
between forest growth and timber 
harvest, and about the outlook for 
the forests’ future. There are also 
resumes of forestry progress in sev- 
eral of the timbering sections of the 
nation and a group of fourteen case 
histories of what individual com- 
panies are doing about assuring 
themselves of a never-ending timber 
supply. A striking and original graph 
visualizes the harvest of American 
lumber from 1869 to the present and 
the descriptive text emphasizes the 
progress in forestry that the graph 
illustrates. 

Here are some of the comments 
that are being made about the book, 
taken at random from the A. L. cor- 
respondence files: 





partments of logging, milling and distributing 
—is knowledge of progress in private forestry 
practice current with the facts. 

We feel therefore, that you have done a 
very useful service in taking the private 
forestry ‘‘progress report” to the industry. 
We offer our congratulations for this display 
of editorial enterprise. 

RODERIC OLZENDAM 
Weyerhaeuser Timber Co. 
Tacoma, Wash. 


Dear Sirs: 6 


I would greatly appreciate a copy of your 
fine grouping of material on the timely sub- 
ject: “Private Enterprise Strides Toward 
Permanent Forest Supply”. Timberland own- 
és cannot afford for one moment to relax 
vigilance. 


J. E. WOODMAN 
Forest Engineering & Management 
Jacksonville, Fla. 
pDear Sirs: 


Please send us a dozen extra copies of the 
forestry reprint booklet. 


for JOHN E. ALEXANDER 


President 
Nekoosa-Edwards Paper Co. 
Port Edwards, Wis. 


Copies of this booklet are avail- 
able from the AMERICAN LUMBER- 
MAN, 139 No. Clark St., Chicago 2, 
Il. Small quantities may be had 
free of charge — larger quantities 
at cost price. 















for Retail Lumber & Building Material 
Dealers and their Employes 


Pe iZ : ~p Pp Suggestions 
ideas, etc. 

for a retail lumber and building materials 
business are the essence of this contest. The 
lumber dealer who is developing a postwar 
propect file of people who are in the market 
for items that cannot be supplied until the war 
ends has the basis for an entry which might be 
a prize winner in this contest. Dealers who 
are shaping up plans for the aggressive mer- 
chandising of some item of merchandise which 
was not so actively promoted before the war 
may win a prize if they submit the outline of 
this program as an entry. Perhaps someone is 
laying the groundwork for the control of the 
sale of the used building materials resulting 
from the demolition of temporary war build- 
ings in his area. Such plans would be suitable 
subject matter. ; 
These things, descriptions of plans for im- 
proved contractor relationships, for building 
community good-will, for establishing im- 
proved local credit facilities for home builders 
—each is fitting subject matter, as are many 
other ideas not mentioned. 

Remember that there are twenty prizes to 
be awarded. You have a good chance of re- 
ceiving one of them. First award is $350; 
second, $200; third, $100; and then there are 
17 other awards of $50 each. These are all 
in War Bonds, with the worth expressed at 
maturity value. Read the rules carefully, and 
prepare your entry soon—the time is growing 
short. 


Contest closes April 10, 1944. Winners will be an- 
nounced in the big 1944 Reference Number published 
May 13, 1944. 


See other Details and Rules on Page 59. 
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OONER or later, the postwar 
period will be here and, at 
that time, manufacturers will 

be ready to spring their new deve!- 
opments in business equipment, 
new store fronts, display fixtures, 
mechanical devices used in the mer- 
chandising of lumber and _ allied 
lines, even new type buildings and 
appurtenances thereto, all designed 
to facilitate the marketing of con- 
sumer goods. To “keep in the 
swim,” lumber dealers must mod- 
ernize or go down with the tide 
against more aggressive competi- 
tors who invest in new postwar 
business equipment. What steps 
are you taking to be ready when 
the great day comes? 


Fiscal Program Needed 

Now is the time to plan postwar 
work and work postwar plans, not 
when the war is over. Numerous 
factors are involved but the basic 
consideration is the financial abil- 
ity to swing a satisfactory postwar 
modernization and promotional pro- 
gram. Many dealers are thinking 
about postwar possibilities, but few 
are doing anything definite about 
it. Some have rather nebulous 
plans but few, if any, have adopted 
a fiscal program with which to fi- 
nance their plans. The latter is 
useless without the former. 

Some dealers carry no reserves 
on their books at all. Others carry 
inadequate reserves. Many have re- 
serves that would be adequate in 
normal times but are below par 
when postwar requirements are 
considered. The first step is to de- 
termine the present condition of 
reserves, then proceed from there. 

In some establishments, reserves 
are sleeping dogs, just bookkeeping 
entries, charging current profit and 
crediting reserves. Not too much 
attention is paid to them. In nor- 
mal times, this faux pas could be 
condoned because the replacement 
of old equipment went along 
smoothly enough. When new equip- 
ment was purchased, the reserve 
covering it was closed out and a 
new reserve opened for the replace- 
ment. Today, reserves must cover 
a wider field. Our war economy has 
brought this about. 

The acquisition of new equip- 
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POSTWAR 


ment in many cases has been pre- 
vented by war restrictions. Dealers 
are using equipment now that has 
been written off the books since 
Pearl Harbor. Under normal cir- 
cumstances, they would have re- 
placed it with new at write-off. As 
it stands, they may have to get 
along with it for some time to come. 

Considering the tremendous de- 
mand resulting from a bottlenecked 
market, it may be some time after 
war’s end before new trucks, stock 
fixtures, store front, coal conveyors, 
power tools, etc. are available. In 
the long interim, how do the books 
reflect the operation of that old 
equipment? In most cases, they 
record only repairs and let it go at 
that, otherwise, the balance sheet 
does not show the existence of old 
equipment. Reserves have offset 
its cost. It is “out” figuratively. 
But, today one important considera- 
tion is being overlooked. 


Depreciation and Reserves 

When equipment has been writ- 
ten off the books, depreciation 
charges covering it no longer ap- 
pear in costs. This doesn’t happen 
so often in normal times because 
dealers usually replace by the time 
that equipment is depreciated on 
the books and this automatically 
opens up new reserves so that their 
costs always show a charge for de- 
preciation. But what is happening 
today? Equipment that is written 
off during war years can’t be re- 
placed in many cases, no deprecia- 
tion charge is entered in costs al- 
though customers are getting the 
use of these business assets, selling 
prices are set too low and one’s 
financial ability to modernize in the 
postwar period is materially weak- 
ened. That is where postwar re- 
serves come into the picture. 

Postwar reserves should be set 
up in order to have something “in 
the kitty” when the postwar period 
arrives and it is not possible to buy 
new equipment. In the meantime, 
the selling prices cover these re- 
serves. The sum to be credited to 
such reserves depends upon the 
postwar plans. It will naturally 
differ with the business so specific 
advice is not possible at long range. 
Sound accounting generally de- 


RESERVES 
, 


or 
PROMOTION 


mands that current revenues be 
charged with all reasonably deter- 
minable costs and losses fairly ap- 
plicable thereto. Wartime losses 
and ccsts should be charged to the 
war period. To this end, postwa 
reserves are being built up now by 
progressive managements in other 
fields. Factors beside the deprecia- 
tion of equipment are being consid- 
ered, such as the costs of recon- 
version, disposal of unadaptable or 
excessive war materials, salvage of 
obsolete or otherwise useless non- 
war materials frozen in war, losses 
on inventory, excessive postwar re- 
pairs due to the inability to get 
adequate repair service during hos- 
tilities. 

Of these, in addition to deprecia- 
tion, the dealer is concerned only 
with possible inventory losses and 
excessive repairs. After World War 
1, prices declined sharply. If the 
same thing happens again and the 
dealer has substantial stocks, he 
may have to write off the differen- 
tial, so obviously may lose money. 

Dealers who have slim _inven- 
tories at the war’s end will buy at 
lower prices and may _ under-sell 
others. Even if prices rise after 
the war, one’s wallet may be hit to 
pay the increase so there must be 
sufficient working capital at that 
time to take this rise in its stride. 


Equipment Cost 

Then too, remember that the cost 
of postwar business equipment may 
exceed that which was paid for the 
old equipment replaced. When re- 
pairs are not made as needed, the 
cost of deferred servicing is exces- 
sive. Shall these high repair costs 
be charged to the postwar period 
or now when the expense is col- 
tracted? The safest procedure is te 
“cushion” losses of this kind with 
postwar reserves built up now. 

Remember that high taxation and 
war restrictions are taking theif 
toll of “seed money,” or working 
capital, which, in prewar times, 
would have been stored up to handle 
current business requirements. The 
dealer will have to figure far more 
sharply today to maintain an ade 
quate supply of working capital. 
One who establishes postwar I 
serves now is planning for survival, 
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Post-War Planning NOW/ 


One morning in December, 1941, bombs cascaded upon Pearl 
Harbor; and we, as a nation, were caught unprepared because we 
had failed to try to analyze the future. 


In our business, we do not propose to be in a like situation when 
this war draws to its close—and which conceivably could be with 
an unexpected suddenness. 


While in no way losing sight of the main objective—winning the 
war—we are doing our post-war planning now. This planning 
embraces: 

Post-war markets and outlets for American lumber production. 

Possible types of requirements in each market. 

Changes in international competition as a result of the war. 


New products and new uses for old products brought out 
during this global upheaval. 


Changes and developments in production that may appear 
desirable. 


And other aspects of this vital business subject. 
We are analyzing these conditions now—breaking ground—laying 


foundations that will assure immediate action at the opportune 
moment. 


And in doing this, we are doing that which is necessary for our 
clientele, our industry, and ourselves. 


GEORGIA HARDWOOD LUMBER CO. 
General Offices, Augusta, Georgia, U.S.A. 
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Paul Bunyan’s Mile High Forest 


On the high slopes of the Sierras nature produces pine trees of exceptional size and 
quality. Selective cutting leaves thrifty young trees for the future forest. Prevention 
and control of fire protects their growth. Red River has long practised conservation by 
protection of the forest and close utilization in mill and factories. 


\) 
MEMBER WESTERN PINE ASSOCIATION oe Pre Ue h 4 MEMBER WOOD FOR 


“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS" 


a rac eeet ee SALES OFFICES Re 
} 360 N Micuoan Ave. .807 Hennepin Ave. 2709 Gaano CENTRAL Tema 
¥ WOOD, CALI FORN “ais : CHICA : »~MINNEAPOLIS NEW YORK CITY. 
DISTRIBUTING YARDS Financiac Ccavds Loc. Monapnock Bios. Western Paciric Bue. 
“Cineneo: Mimnearous Los Aneaes: ‘Rows OAK SAND. SAN FRANCISCO LOS ANGELES 
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maximum employment and _ the 
maintenance of free enterprise. 
Employment 

If free enterprise is to be con- 
tinued employes cannot be laid off 
indiscriminately any more. Em- 
ployment must be kept at tops to 
pay the big tax bill. One can’t em- 
ploy if he hasn’t the business. He 
can’t get maximum business if a 
sound financial set-up is lacking. 

Reserves and Cash 

Reserves do not represent actual 
cash, some will contend; so that re- 
be set aside without having the 
money to finance them. True. Re- 
serves are not necessarily cash. 
However, if properly handled, they 
should increase the bankroll. Their 
purpose is to provide recordings to 
substantiate tax deductions and to 
see that the costs include adequate 
charges for depreciation and other 
contingencies pertaining to opera- 
tion. There may be $10,000 in re- 
serves on the books at war’ end and 
not a nickel in the bank but that is 
a matter of mismanagement rather 
than a weakness in the practice of 
reserve accounting. 

Few dealers have a clear under- 
standing of reserves. Here is a 
simple explanation. Theoretically, if 
one buys a new store front for 
$1,000, depreciate it $100 yearly, 
including this $100 in selling prices 


each year, one should retrieve the 
investment in 10 years and it would 
find its way into their bank account. 
Then one could take that $1,000 and 
buy another new store front, if it 
were desired, although this is sel- 
dom done. 

The money is deposited with 
other funds collected, the dealer dis- 
burses cash as needed and does not 
set aside the recovered investment 
in a separate fund, yet,. he collects 
more money from customers by 
using reserves even though he does 
not earmark the piecemeal return 
of the cost of the equipment. He 
may freeze this money in a fund 
by earmarking it as such, separat- 
ing it from your current cash, but 
such funds, called sinking funds, 
are usually carried to reduce long- 
term obligations. 

So, if one costs his sales to 
include postwar contingencies of 
one kind or another, it can be as- 
sumed that the current cash will be 
increased to take care of these 
requisites, providing affairs are 
managed properly. If he finds that 
these requirements cannot be pro- 
vided adequately for out of current 
income, he may charge net worth 
or filch credit from other reserves 
no longer needed but these alterna- 
tives are only desirable as a last re- 

Out of 377 concerns studied, it 


was found that 255 charged current 
profit, in other words, included the 
charge in current costs; 21 charged 
net worth; 20 transferred credit 
from other reserves; 81 made no 
current provisions for postwar op- 
eration. It can be seen that the 
practice recommended in this ar- 
ticle is being followed by the ma- 
jority. 
Tax Allowance Maybe 

Tax laws at present do not per- 
mit the deduction of postwar re- 
serves in calculating income tax 
liability but there is much talk 
about making such an allowance to 
permit business people to bridge 
the duration and postwar period 
successfully. At present, the tax- 
payer does get a postwar refund of 
excess profits tax, fixed at 10 per 
cent of the excess profits levy but 
this percentage was set arbitrarily 
and, while adequate for some, may 
be inadequate for others. 

This refund should be taken into 
consideration when opening post- 
war reserves. If your books show 
allowances for postwar reserves, 
and should Congress authorize such 
deductions, these recordings should 
help justify a satisfactory reduction 
in tax. Moreover, postwar reserves 
written into the books now will 
produce a more conservative bal- 
ance sheet. 


SHINGLED ROOF TELLS STORY 


HERE are many lumber and 
building supply dealers who 
know that the line of shingles 
that they carry are the best that the 
market affords but frequently when 
they try to tell a prospective cus- 
tomer this the customer feels that 
it is only a bit of sales talk. 

Neil Davenport, owner of the 
Salida (Colo.) Lumber Co. knew 
many doubters of this kind. But 
he decided upon a very good way 
to eliminate the doubts and con- 
vince people that the line of 
shingles that he handled actually 
were the best. 

Accordingly he shingled one half 
of a children’s playhouse adjoining 
his home with the shingles that he 
carried. Then he purchased enough 
of another make of shingle, com- 
parable in quality and price and 
which were considerable of a com- 
petitor to him. They were both 
composition shingles. 

All of this was done 10 years 
ago with the result shown in the 
accompanying picture. On the left 
are the shingles handled by the 
Salida Lumber Co. while on the 





The customer can note the difference in shingles 


right hand side are shown the com- 
parable brand, purchased from a 
competitor and which many people 
formerly believed were just as good 
if not better. 

Now whenever anybody wants 
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shingles and Davenport gets talk- 
ing to the party it is an easy mat- 
ter to ask the prospective customer 
to drop around to the house so he 
can see the roof of the children’s 
playhouse 
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Material Controls 

Dealers ask about probable vol- 
ume of supplies for the coming 
season. Take what follows as tenta- 
tive guesses; not as official stuff. 
This page would find it easier and 
more prudent to stick to govern- 
ment control orders and official re- 
leases; but these releases usually 
appear long after the situations 
making them necessary have taken 
shape. If you’re not justified in 
making changes in your business 
policies on the basis of rumor— 
and of course you’re not—you can 
at least use these rumors as leads 
in guessing future trends. 

To begin with the conclusion: It 
looks at the moment as though no 
relaxing of control orders is in 
sight. It’s always necessary to add 
that an abrupt change in the course 
of the war can alter the picture 
at any time. Note, however, that 
the movement to produce a larger 
volume of civilian goods, using la- 
bor and raw materials released by 
changes and cut-backs in munitions 
productions, seems to have been 
checked. It’s commonly said that 
the Army and Navy have checked 
this proposed beginning of the 
change-back; that the Armed 
Forces are unwilling, at this time, 
to release more than a trifling part 
of the country’s production equip- 
ment for civil-goods manufacture. 
We’re told now that no changes of 
the kind will be permitted until 
extensive beach heads are firmly 
held, in the coming invasion of 
Fortress Europe. This decision has 
been made, even though consider- 
able quantities of the raw materials 
of manufacture are accumulating 
and workers are available. 

Our own situation, in regard to 
lumber, is different; but it differs 
only in the fact that there are no 
surpluses of lumber in sight. Quite 
the contrary. 

Let’s begin with the widening 
gap between estimated lumber pro- 
duction and estimated lumber 
needs. These things have to be un- 
derstood; since by using only part 
of the figures you might convince 
yourself that the gap is narrowing. 
But you’d be wrong. You might 
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say, for example, that in round 
numbers lumber consumption in ’42 
was 40 billion feet; that in ’43 it 
was 36 billions; that in ’44 it is es- 
timated at 34 billions; that produc- 
tion is declining at a slower rate 
than is consumption. Hence, you 
might say, we’re closing the gap. 
The analytical error lies in over- 
looking the very rapid decline in in- 
ventory surpluses; in retail yards, 
in wholesale stocks, in mill holdings. 
During those earlier years it was 
possible to “balance” production 
and consumption by drawing heav- 
ily upon these inventory holdings. 
But the stocks have been so seri- 
ously reduced that, for practical 
purposes, we can’t count upon a 
current consumption larger than 
current production. 


Lumber Production 


Latest official estimate of this 
year’s lumber demand, as noted 
above, is 34 billion feet. But pri- 
vately the estimators admit it’ll 
probably be more than that. You’ll 
remember that for some time the 
government estimates of consump- 
tion have been rather consistently 
below the actual figures. 

Production last year, in round 
numbers, was 32 billion feet; and 
officials guess it’ll be about the same 
this year. However, a leader of the 
industry, whose estimates have been 
more accurate than those of the 
government, draws the ’44 picture 
this way: Demand, thirty-four and 
a half billion feet. Production, 
thirty billion feet. Spread, four and 
a half billions; with practically no 
reserve inventory upon which to 
draw. 

The only figure that means much 
is production; for demand can be 
almost any figure you want to name. 
Produce thirty-eight, forty, even 
forty-two billion feet; and it could 
all be used for purposes that could 
be described honestly as “essential.” 
Thirty-four and a half billion de- 
mand means nothing more than 
that the estimator hasn’t been able 
to fix up a plan for less than that 
amount without being compelled to 
leave out something he thinks ought 
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to be included. But the hard fact 
remains that if we produce, import 
and salvage but thirty billion feet 
this year, then we'll consume but 
thirty billion feet. Something in 
the original plan will get left out. 
It’s clear enough that the Armed 
Forces are going to take what they 
want; clear up to total production, 
if that proves to be necessary. The 
spread between production and de- 
mand will be “balanced” this time 
by reducing the amount allocated 
to civilian uses. Under these cir- 
cumstances the prospects of getting 
civilian control orders relaxed are 
not good. 


Woods Labor 


Our best chance, for whatever it’s 
worth, is to step up production. For 
a couple of years the number-one 
bottle neck in production has been 
a scarcity of loggers. Of course 
there are other items. We talk 
about insufficient food in logging 
camps; about scarcity of logging 
trucks and tires and mill repairs; 
about the inequity of ceiling prices, 
forcing certain mills to close. All 
these things mount up. Some would 
be serious even if the woods crews 
were fully manned. But when 
everything is taken into account the 
fact is clear that without logs 
enough there can’t be _ lumber 
enough; and without lumber enough 
the government will clamp down on 
civilian uses. 

As has been mentioned on this 
page, in an earlier issue, legisla- 
tion is pending in Congress to give 
woods labor a blanket deferment 
from military service. Hearings 
probably will have started before 
these lines reach you; and general 
opinion is that this deferment will 
become law. It comes pretty late. 

Efforts continue to make use of 
war prisoners in the woods. Not all 
operators like the idea; don’t want 
“enemy aliens” around; fear sabo- 
tage; don’t think the work of 
closely-guarded, untrained men 
would be efficient; think that free 
labor would resent the prisoners 
and would stage a slow-down oF 
quit. But some operators, desperate 
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for labor, are ready to make the ex- 
periment. 

Industry leaders generally believe 
that the crisis in production is so 
serious the prisoners must be used. 
They point out that it’s retail in- 
terest that is most directly involved. 
No one thinks that lumber needed 
by the Armed Forces is going to 
be diverted to civilian construction. 
You can make a case, up to a cer- 
tain point, that civilian construction 
is of direct importance to the war 
effort; but the burden of proof is 
on the civilian advocates, and it’s a 
heavy burden. 

The one way to keep civilian sales 
in the picture is to produce enough 
stock for the Armed Forces, with 
the needed surplus left over. Given 
the log supply, it would be possible 
—not easy, but possible—for mills 
to saw forty billion feet of lumber 
this year. Of course you can think 
of a hundred obstacles, other than 
lack of loggers; but you can’t think 
of any way to produce lumber with- 
out logs. 


“Leakage” 


Here’s a factor this page doesn’t 
like to mention. It certainly does 
not represent the industry as a 
whole; and no one seems able to 
allocate the responsibility as _ be- 
tween individual businesses and 
clumsy government rules. It’s the 
continuing report that lumber goes 
to uses held not to be essential. 

This morning a leader of the in- 
dustry—not a government official— 
told us that concerns, representing 
enormous outlets in the aggregate, 
sold during ’43 up to eighty per- 
cent of their pre-war volume of 
lumber for civilian purposes; added 
that under the principles of public 
control as announced in L-41 this 
simply couldn’t be done. Ap- 
parently it has been done; either by 
manipulation or by outright viola- 
tion of the rules. Whether, in a 
strict sense, it’s legal or illegal, it 
wasn’t intended by the agencies. 

A government official held up two 
letters that had arrived in the same 
mail. One was from the operator of 
a big sawmill; a man who has been 
selling 90 percent of his cut to the 
government. He has been doing it 
at some risk to his future business, 
since it means he must refuse to 
sell to civilian customers whose 
trade will be vital to him after the 
war. The other letter was from a 
distributor who said bluntly he 
didn’t know how to say no to his 
civilian customers. He was selling 
little or nothing to the government. 

We mention these letters neither 
to point with pride nor to view with 
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alarm; merely to indicate that it 
seems possible, under current rules, 
to weigh in with widely different 
performances. But what is impor- 
tant for our present purposes is 
the fact that these differences in 
performance may well result in a 
swift and rugged overhauling of 
the regulations. 


Possible Changes 


It’s known that both M-208 and 
L-41 are in the revision works; but 
what will emerge is, at this writing, 
anybody’s guess. We’re told that 
the revision of M-208 is tentatively 
completed but that it probably will 
not be issued soon; that this revi- 
sion is largely a clerical matter, in- 
tended to take into account and to 
incorporate several later control or- 
ders; that it will change few pro- 
visions now in force. Several of the 
later regulations, applying to cer- 
tain species, made the M order hard 
to understand and apply; hence the 
pending revision. You'll know 
what’s in it when it’s issued. 

Officials are still more cryptic 
about L-41. Last fall an effort was 
made and gained some velocity, 
looking to the easing of this order. 
All of us thought the advanced state 
of the construction program would 
release a good many building mate- 
rials. But presently the heavy fight- 
ing and the impending invasion 
changed the picture again; and for 
the present at least this across-the- 
board abatement of controls seems 
to be out. 

It would seem to be possible that 
several lines that are developing 
surpluses might be released, save 
for one fact. That’s the heavy load 
on transportation. The ODT has 
asked every industry to work out 
plans for reducing over-all ton-mile 
transportation requirements by ten 
percent. Locally produced materials 
might be released for local use; but 
that’s largely guessing. 

Another rumor goes. around. 
Some time ago wholesalers and 
commission men were allowed op- 
erating margins above the ceilings, 
in the hope and belief that these 
skilled marketers could make it pos- 
sible for more of the smaller mills 
to open up. It was thought that this 
marketing help would aid the 
smaller operator in solving one of 
his tough questions; and apparently 
it has done just that. At the time 
the ruling was made, the CPA 
wanted these margins to apply only 
to sales to the government or its 
agencies. They were, however, ex- 
tended to all sales. It is said that 
these distributors, getting an equal 
price advantage either way, are 


turning these sales principally to 
civilian customers. No need to go 
over the reasons for this preference, 
No need to say it doesn’t please 
government buyers; hence the rv- 
mor that government men are try- 
ing to get the practice limited to 
government sales. Wholesalers, 
heaven knows, have taken a hard 
beating in this war; and taking 
away part of this concession would 
be a tough dose. Maybe they’ll not 
have to swallow it. 

There’s official complaint about 
the free and unregulated sales per- 
mitted to sawmills cutting less than 
10,000 feet a day. In some areas 
there are few if any of these mills; 
but in the South they’re numerous 
and produce in the aggregate a 
hefty percentage of the cut. These 
unrestricted sales are said to be 
putting ‘the government program 
out of balance. Again the govern- 
ment men wouldn’t mind how these 
sales are made, whether or not the 
transactions with civilian buyers 
are according to Hoyle so far as 
grades and the like are concerned. 
They’re not trying to reform busi- 
ness, save to the extent that off- 
center transactions hamper the war 
program. They’d probably be will- 
ing to buy all government lumber 
from one mill, if that one outfit 


could make the necessary ship- . 


ments. In short, they have no di- 
rect interest in playing reforming 
pranks on the industry as a whole; 
but since they’re going to want 
two-thirds or more of the year’s cut 
they have to be interested in the 
industry to the end of getting their 
necessary quantities. It may hap- 
pen that this exemption of the small 
mill’s cut will come in for review. 

All sorts of devices are tried from 
time to time, to fill out the govern- 
mental requirements. CPA as you 
know has a direct set-aside priority 
on some 50 percent of western lum- 
ber production, in specified species, 
sizes and grades. We’re told that 
several western housing projects 
managed by FPHA have gotten 
their lumber needs included in the 
CPA set-aside. Some of these hous- 
ing projects have an AA-1 rating, 
others an AA-2. This action puts 
them above competition with ci- 
vilian purchases. There’s no vast 
amount of lumber involved, con- 
pared with the billion figures 
juggled around earlier in this de- 
partment; possibly an outside total 
of 200 million feet during the first 
quarter and probably less than that. 
However, it’s not exactly a jag lot; 
and some industry men fear it may 
get into the way of the AA-2 farm 
lumber program. 
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Official U.S. Navy Photograph... 


ALL OVER THE WORLD—on land, sea and in the air, 
Linseed Oil is serving our armed forces. 

Thousands of gallons go to make up vital pro- 
tective coatings and thousands more are used for 
special camouflage paints. 

Its other uses are multiple and varied, even to in- 
cluding the G. I. (government issue) Linseed for the 
care and preservation of each individual soldier’s 
tifle stock. 

Linseed oil is at war—protecting ships, planes, tanks 
and guns—keeping them ready to do a fighting job. 


ARCHER-DANIELS-MIDLAND COMPANY 
ROANOKE BUILDING ¢ MINNEAPOLIS, MINNESOTA 


BY THE MAKERS OF 
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LINSEED OIL 
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They Want MORE WINDOWS 
Curtis Shows Them How— 
and Where! 








NE thing you can be sure of: your 
O post-war customers will want more 
and better windows. Numerous surveys 
attest this fact. And Curtis today is show- 
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opening their eyes to window beauty 
and utility ... turning them into excel- 
lent prospects for you. 


Advertisements, such as the one 
shown on this page, are appearing in 
home magazines of national circulation 
. . . pre-selling the famous Silentite 
Window line to build your future busi- 
ness. Other advertisements are stressing 
Curtis architectural woodwork—doors, 


CURTIS COMPANIES SERVICE BUREAU 
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entrances, mantels, cabinetwork, etc. 


Curtis research and engineering are 
at work, too, to develop better products 
for your post-war market. Write us 
about the possibilities of selling the 
profitable Curtis line in your area. 
We'll be glad to discuss “after the war” 
sales opportunities with you. 
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Memphians Told of Benefits 
of Hardwood Research 


What hardwood research, now in its 
infancy, will mean to the lumber 
trade was told to members of the 
Lumbermen’s Club of Memphis, on 
Feb. 10 by C. Arthur Bruce, vice pres- 
ident of E. L. Bruce Co., and chairman 
of the industry’s research laboratory. 
Mr. Bruce said the program would be 
presented to the lumbermen at the in- 
dustry-wide meeting to be held in con- 
junction with the Southern Hardwood 
Producers, Inc., convention at New Or- 
- leans on Feb. 15-16. Hardwood man- 
ufacturers in the southern region will 

be asked for $15,000 to finance the 
first year’s program, Mr. Bruce said. 






































) Milton Craft, Chapman & Dewey 
| 7. Lumber Co., said that in research lies 
| a great possibility for the lumber con- 
servation program. “Most of the tim- 
ber in this region is owned by private 
individuals rather than by large con- 
cerns,” Mr. Craft said. “If we could 
show these people the value of timber, 
besides lumber, they would be en- 
couraged to conserve and protect their 
timber stands.” 

W. Jeter Eason of Nickey Bros., 
Inc., and a former architect, said: 

“As long as I can remember com- 
a petitors of wood have been pointing 
out its weaknesses. Suppose the waste 
wood were converted into a fluid that 
would be forced into cells of lumber so 
that the wood would not expand or 
contract and the window sash would 
not stick?” 

The research wiil be carried out by 
the National Lumber Manufacturers’ 
Association’s laboratory at Washing- 
ton. The plan was initiated by the 
National Hardwood Lumber Associa- 
tion, but speaking for that association 
at the Lumbermen’s Club meeting, 
John W. McClure, NHLA secretary, of 
Chicago, said: 

“The National Hardwood Lumber 
Association never intended to get 
away from its two functions, estab- 
lishing grading rules and supervising 
inspections. The research program 
was started because the industry need- 
ed it.” Mr. McClure suggested that 
from one to two percent of every com- 
pany’s gross sales should be invested 
in research. 





Wins Top Honors 


National top honors were recently 
bestowed upon the Louisiana Building 
Material Dealers’ Association by H. 
R. “Cotton” Northup and George La- 
Pointe, secretary and treasurer, re- 
Spectively, of the National Retail 
Lumber Dealers’ Association. The 
louisiana association was the first 
affiliated member of the National to 
pay dues for the full year of 1944 and 
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also won the distinction of being the 
first affiliated organization to meet its 
full quota for the special postwar 
planning fund of the National through 
payment of its quota prior to Dec. 31. 


Houston Retailers 


The regularly scheduled meeting of 
the Houston (Texas) Retail Lumber 
Dealers Association was held Jan. 10 
in Houston’s new million dollar 
Y.M.C.A. auditorium and was turned 
into a mass meeting attended by 180 
Houston and other Texas Gulf Coast 
lumbermen. 


Prior to this evening dinner meet- 
ing, a session of the executive com- 
mittee of the Lumbermen’s Associa- 
tion of Texas was called by associa- 
tion President Curtis Vaughan, to 
make final plans for the annual con- 
vention, which has been cut to a two- 
day meeting. 

President Vaughan addressed the 
meeting briefly and informally and 
was followed by Lamar Forrest, na- 
tional committeeman from Texas, a 
vice president of the National Retail 
Lumber Dealers’ Association, and a 
member of the WPB and OPA na- 
tional retail committees. Mr. Forrest 
explained the M-361 and M-364 or- 
ders. He said that the National WPB 
committee unanimously decided, after 
hearing all evidence presented by the 
Army Procurement Agency, that for 
90 days the armed forces should get 
every foot of southern pine they want 
and need to back up the Army. 

Lynn Boyd of Pampa, Tex., vice 
president of the Texas association and 
chairman of its membership commit- 
tee, presented silver spurclips with 
gold initials to E. A. (Doc) Woods, 
vice president and manager of George 
C. Vaughan & Co., Houston, and his 
salesmen—Charlie Woods, Less Kelly, 
Walter Farmer, Joe Cochran, Bill 
Rickets, Kenneth Manning, and Mrs. 
Cebe Cochran, assistant to Doc 
Woods, for the outstanding job they 
had done in getting more than 100 
new members in the association in the 
past four months. 

A handsome wrist watch was pre- 
sented to S. Lamar Forrest in appre- 
ciation of his untiring work for the 
retail industry as contact man with 
the war agencies in Washington. 

Carroll Delhomme, president of the 
Houston dealers’ association, presided 
at this meeting, later turning it over 
to Gene Ebersole, executive vice presi- 
dent of the Lumbermen’s Association 
of Texas, who introduced the guests. 
In addition to Ray Coale, mayor and 
lumberman of Beaumont, Tex., the 
new district Federal Housing Admin- 
istrator, C. T. Maclead, and other 
guests, ovations were given to associ- 
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ation past presidents Lamar Forrest, 
Thomas Spencer of Houston, James 
W. Rocksell of Houston, and F. W. 
Sternenberg of Austin. 


Twin Cities Hoo-Hoo 


Sixty-two members of the Twin 
Cities Hoo-Hoo club saw the movie 
“Desert Victory” at their most recent 
meeting, held at the Covered Wagon, 
Minneapolis, Minn. 


President Tom Bonner announced 
that luncheon meetings have been ar- 
ranged at the same place for April 6 
and May 4. Movies of the 1943 world 
series will be shown at the April 
metting. Oscar Bye is chairman in 
charge. 


Plans are also well under way for 
staging entertainment and an annual 
dinner to be held in connection with 
the Northwestern Lumbermen’s Asso- 
ciation War Conference in Minneapo- 
lis March 14 and 15. A concat will 
precede the dinner. 


Scheduled Meetings 


Feb. 22—Northern Indiana & Southern 
Michigan Retail Lumber Dealers’ As- 
sociation, Oliver Hotel, South Bend, 
Ind. 44th annual convention. 

*Feb. 22—Western Retail Lumbermen’s 
Association, Davenport Hotel, Spo- 
kane, Wash. 


Feb. 24-25—-Nebraska Lumber Mer- 
chants’ Association, Omaha, Neb. 
War conference. 

Feb. 25—Southwestern Iowa Lumber- 
men’s Association, Hotel Chieftain, 
Council Bluffs, Iowa. Annual conven- 
tion. 


Feb. 25-26—Utah Lumber Dealers’ As- 
sociation, Hotel Utah, Salt Lake City, 
Utah. Annual conference. 


March 9—Lumbermen’s Exchange of the 
City of Philadelphia, Philadelphia, Pa. 
Annual meeting. 


March 14-15—Northwestern Lumber- 
men’s Association, Radisson Hotel, 
Minneapolis, Minn. Annual wartime 
merchandising conference. 

March 15-16—Louisiana Retail Lumber 
& Building Material Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, 
La. Annual. 

March 22—New Jersey Lumbermen’s 
Association, Robert Treat Hotel, 
Newark, N. J. Sixtieth annual con- 
ference. 

March 28-29—North Dakota Retail 
Lumbermen’s Association, Elks Club, 
Fargo, N. D. War conference. 

March 29—Florida Lumber & Millwork 
Association, San Juan Hotel, Orlando, 
Fla. Annual conference. 

April 10-11—Lumbermen’s Association 
of Texas, Adolphus Hotel, Dallas, Tex. 
Annual. 

April 26— American Wood-Preservers’ 
Association, Palmer House, Chicago. 
Annual conference. 

May 16-17—Railway Tie Association, 
Hotel Netherlands Plaza, Cincinnati, 
Ohio. Annual conference. 

June 6-7—National-American Whelesale 
Lumber Association, Edgewater 
Beach Hotel, Chicago, Ill. Fifty- 
second annual meeting and war con- 
ference. 

July 26-27—Southern Woodwork Asso- 
ciation, The Cloister, Sea Island 
Beach, Ga. Executive meeting for 
members only. 





*Western Retail Lumbermen’s Asso- 
ciation is holding series of regional 


meetings instead of one large annual 
conference. 
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Illinois Lumber & Material Dealers 
Association, Hotel Sherman, Chicago, 
Ill., Feb. 8-9. Fifty-fourth annual 
meeting. 


Speakers: 


E. W. Kettlety, Chicago, IIl. 

Kirk Fox, Successful Farming, Des 
Moines, Iowa. 

Malcolm J. Macdonald, Head Dis- 
tribution Section, Lumber Branch, 
OPA, Washington, D. C. 

William C. Bell, managing director, 
Western Retail Lumbermen’s Associa- 
tion, representing West Coast Lum- 
bermen’s Association. 

J. T. Meek, Illinois Federation of 
Retail Associations, Chicago, IIl. 

W. D. M. Allan, Director of Promo- 
tion, Portland Cement Association, 
Chicago, Ill. 

Allen Selby, Allen Selby Associates, 
Chicago, IIl. 

Mrs. Marie Bennett, secretary, Flor- 
ida Lumber & Millwork Association, 
Orlando, Fla. 

Dr. Wilson Conpton, secretary, Na- 
tional Lumber Manufacturers Asso- 
ciation, Washington, D. C. 

W. G. Power, Chevrolet Motor Co., 
Detroit, Mich. 


Officers elected: 


President —Joseph J. Springman, 
Springman Lumber Co., Alton. 

Vice president — Otto Wahlfeld, 
Wahlfeld Manufacturing Co., Peoria. 

Directors—W. L. Huff, W. J. Huff 
& Son, Decatur, Dist. 5; John A. 
Wheeler, W. P. Wheeler & Son, New- 
ton, Dist. 8; Robert Stotlar, Stotlar- 
Herrin Lumber Co., Herrin, Dist. 9; 
J. P. Flannery, East St. Louis, at 
large. 


Following the _ invocation pro- 
nounced by Rev. J. W. George, Chi- 
cago, President Springman introduced 
E. W. Kettlety, Chicago wholesaler, 
as the first speaker at what became 
one of Illinois’ greatest meetings of 
retail lumbermen, with an attendance 
of 2,177. Mr. Kettlety, speaking for 
Hoo - Hoo, was accompanied to the 
platform by Minor Botts, Ben 
Springer, and Ed Gavin. The speaker 
briefly and forcefully outlined the 
aims of the famous lumber fraternity, 
and urged all who are eligible to be- 
come members. 


Kirk Fox, speaking on “The Farm 
Maintenance Market,” discussed a 
number of repair and maintenance 
operations that can be done on farms 
now. Among these are concrete cel- 
lars, closets, insulation, brick chim- 
neys, cisterns, cess pools, fruit and 
vegetable storage facilities, roofing, 
painting, plastering, and cabinets. He 
cited the need for a large number of 
box-car-size tenant houses and the 
conversion of many old barns to poul- 
try houses. He emphasized the need 
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Illinois Retailers Hold Outstanding 
War Conference 


for cement drives from highways to 
farm homes, cement feeding floors, 
and said that farm building repairs 
will require at least one thousand 
dollars a farm. He urged replacement 
of 20 per cent of the farm houses in 
Illinois and the modernization of 60 
per cent of them. 

Malcolm McDonald explained the 
current operations of his branch of 





Jos. J. Springman 
President 


J. D. McCarthy 
Secretary 


OPA, stating that lumber price reg- 
ulations are complex because the lum- 
ber industry itself is complex. Fol- 
lowing his address, Mr. Macdonald 
answered questions on interpretations 
from the audience. 


W. C. Bell, using the title now fa- 
miliar to convention followers who 
have heard him in many parts of the 
country, preceded his address, “The 
Heroes and Homes of Middletown 
U. S. A.,” with the suggestion that 
while retailers have done a fine war 
job and deserve full credit, the manu- 
facturer should not be overlooked 
when bouquets are being handed out. 


J. T. Meek with the subject, “Brakes 
Off or On?” urged that the economy 
of scarcity be abandoned in favor of 
an economy of plenty, stating that 
such a change holds the only hope 
for employing fifty-five million work- 
ers after the war. He also condemned 
the basis for setting prices, maintain- 
ing that 1942 is not the right year 
with which to start. 


W. D. M. Allan explained the Pro- 
ducers’ Council postwar platform, and 
urged particularly that a workpile 
program can produce immediate busi- 
ness. He also urged that the indus- 
try quit talking postwar planning, 
since it is already too late for that. 
He suggested that pre V-day planning 
be done to get things going at once 
for the first twelve months after the 
shooting stops. 

J. Philip Boyd made one of the best 






speeches of his career, both from 
standpoints of subject matter and ef. 
fectiveness of delivery. He stated that 
a 17-billion foot inventory of lumber 
in 1941 has been reduced to six bil- 
lion feet, a dangerously low mark, 
He said pointedly that it will be 
harder for retailers to get lumber in 
1944 than it was in the past year, 
and quoted figures on lumber use in 
support of the statement. He pre. 
dicted with reluctance that there is 
much less chance of relaxation of re- 
strictions on lumber distribution than 
of still tighter measures of control. 


“For the first time,” said Mr. Boyd, 
“a war is taking every foot of lumber 
we can produce, and we produce more 
than the rest of the world put to- 
gether. In Britain there is no lumber 
in private hands. No sales can be 
made except on permit from the Tim- 
ber Control, and only one pound of 
lumber can be sold per person per 
year without permit. It is a serious 
crime after a job is built to fail to 
turn back all lumber pieces bigger 
than 2x4x9 inches. Nothing has been 
rebuilt in England, and the postwar 
demand for’ lumber is enormous. Eng- 
land is worried about whether we will 
have enough to sell her.” 

Mr. Boyd predicted the greatest 
sustained bull market in lumber we 
have ever had. 


Allen Selby, using the subject “Out- 
door Living Tomorrow,” gave an in- 
teresting presentation of how to im- 
prove the utility of back yards and 
other property with outdoor fireplaces. 

The final session was opened by 
Mrs. Marie Bennett, speaking on the 
subject, “Women’s Plans for Postwar 
Homes.” Exceptionally well equipped 
to discuss the subject because of her 
intimate knowledge of the retail lum- 
ber and building materials business, 
Mrs. Bennett presented a scholarly, 
interesting and useful address. She 
urged dealers to point much of their 
sales approach to the homemaker, and 
cited a number of ways to appeal to 
the woman customer. 


Dr. Wilson Compton analyzed the 
current lumber supply situation, stat- 
ing that deferment from _ military 
service for twenty-five thousand log- 
gers would have altered the entire 
situation. He commended Mr. Boyd 
and his associates in the lumber 
branch of WPB, and said that they 
have done everything that conceivably 
could have been done to keep lumber 
coming from the forests and mills. 
He concluded with the statement that 
after the war the lumber manufac- 
turer and the lumber dealer will be 
indispensable to each other. 

The final speaker was W. G. Power, 
with an inspirational and dramatic 
performance titled “Step Out and 
Sell.” 

The Hoo-Hoo Concat, conducted by 
a local degree team augmented by the 
presence of Don Montgomery, Snark 
of the Universe, and Ben Springer, 
national secretary, initiated a clasé 
of nearly thirty Kittens. 
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CROWDS A LIFETIME OF NORMAL 
BUILDING USE INTO ANY MONTH OF 
WAR SERVICE ... AND PROVES IT CAN TAKE IT! 


Twenty years, yes fifty, in the sidewalls of a home, repelling 
moisture and wind, is child’s play compared to the abuse 
SISALKRAFT is getting in war service! 







































lts weather-tight properties, proved for twenty years in the 
When Used in Walle. building industry, enable SISALKRAFT to protect deck loads of 
“ war supplies from sleet, salt water, ice, snow, rain and wind. 











Tough, moistureproof, scuffproof and tear-reststant, SISAL- 
KRAFT is the dependable wrapping for war supplies and for 
making homes wind-tight and more comfortable. These same 
qualities make SISALKRAFT the preferred blanket for general 

ae : building uses, for curing concrete and for many purposes in 
Make Sion, Covertioy Stace the agricultural field. « 








Assures Dry Concrete Floors 
When Used Over Subfill. 

















In your postwar planning include SISALKRAFT. 














Unequalled for Flashing 
Around Exterior Openings. 























Cures and Protects Back of Stucco, Over Studs Protects Equipment and Ma- 
Concrete Floors. or Sheathing. terials Stored in the Open. 
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Iowa Retail Lumberman’s Associa- 
tion Annual Victory Merchandising 
Clinic at Fort Des Moines Hotel, Des 
Moines, Iowa, February 3 and 4, 1944, 
Registration 1157. 

Officers Elected: 

President—Brooks Baughman, Town- 
send & Merrill Co., Cedar Falls 

Vice President (Northern Iowa)—G. 
W. Thompson, Northern 
Co., Estherville 


IOWA DEALERS EMPLOY PANEL 
BOARDS IN TWO SESSIONS 


Lumber 


Vice President (Southern Iowa)—L. 
B. Johnson, Chariton Lumber Co., 
Chariton 

Secretary — W. H. Badeaux, Des 
Moines and Minneapolis 

Asst. Secretary—Leon A Sears, Des 
Moines 

Trustees— Don M. Peaslee, Peaslee 
Lumber & Coal Co., Laurens; Paul 
Mathew, Ideal Lumber Co., Oska- 
loosa; Ray C. Burke, Burke Lum- 
























Spokane Pine 
Precision 
Frames 






are made of choice 
Idaho White Pine and 
Ponderosa Pine, care- 
fully seasoned for this 
special use. All units 
are precision ma- 
chined, fitting to- 
gether snugly, making 


weather-tight joints. 


For War Jobs 


K-D 


Frames 


Put your large or small war orders for stock or special millwork up 
Submit your details and specifications for quotations. Our 
For satis- 


to us. 


plant is modern throughout, our organization skilled. 


faction on your needs, address your inquiries to 

















SPOKANE PINE PRODUCTS COMPANY 
LONG LAKE LUMBER COMPANY 
Spokane, Washington 





license}? TOXIC—PRESERVATION 
“TAPPROVED |} 


NATL. DOOR MERS. ASSN. 
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W. H. Badeaux 
Re-elected Secretary 


Des Moines 
and 
Minneapolis 


ber & Coal Co., Sioux City; E. E, 
Clure, Clure & Smith Lumber Co,, 
Greenfield; C. E. Goessling, Shenan- 
doah Lumber Co., Senandoah; G. W. 
Thompson, Northern Lumber Co., 
Estherville; Milton G. Norton, F. S. 
Norton & Son, Algona; E. G. Knief, 
Spahn & Rose Lumber Co., Water- 
loo; W. B. Packman; Packman Lum- 
ber Co., Iowa City; John H. Mce- 
Klveen, J. H. McKlveen & (Co, 
Prairie City; L. B. Johnson, Chari- 
ton Lumber & Supply Co., Chariton; 
F. W. Smith, F. W. Smith Co, 
Richland. 

Executive Committee—Brooks Baugh- 
man, Don M. Peaslee, Paul Mathew, 
John McKlveen, L. B. Johnson and 
W. H. Badeaux. 

Speakers: 

Don M. Peaslee, Peaslee Lumber & 
Coal Co., Laurens, Iowa 

Mark Alexander, Pres., Northwestern 
Lumbermen’s Association Owaton- 
na, Minn. 

Glen Newton, Glen Newton Lumber 
Co., Nevada, Iowa 


George Ekstrand, Secy., Northwest 
Retail Coal Dealers Association, 
Minneapolis 


Gardner Cowles, Jr., Pres., “Register 
& Tribune,’ Des Moines 

Roy Wenzlick, Pres., Real 
Analysts, Inc., St. Louis, Mo. 

Panel Members: 

Thursday— 

James M. Stewart, OPA District Price 
Attorney; G. W. McDonald, OPA 
Price Specialist. 

Friday— 

H. O. Parsons, WPB District Priori- 
ties Chief; Robert Kenworthy, WPB 
Controlled Materials Specialist; 
William Brady and H. L. Burton, 
State AAA; H. L. Tillson, WPB 
Prod. Service Div.; Neal Garrett, 
WPB Wage Div.; Leon A. Sears, 
formerly WPB District Compliance 
Officer 
Of prime interest to the meeting 

was the clarification of the status of 

the Iowa association. Its secretary, 

W. H. Badeaux, was recently made 

secretary also of the Northwestern 

Lumberman’s Assn. It was asserted 

that the Iowa body is now affiliated 

with the regional organization and 
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Don M. Peaslee 
Retiring President 
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will have the same secretary but will 
continue to function as a state asso- 
ciation. Leon A. Sears, formerly con- 
nected with WPB, has been made as- 
sistant secretary of the Iowa deal- 
ers’ group and will have charge of 
the Des Moines office. 

Pres. Don Peaslee declared that 
1948 was the most burdensome year 
in the history of the Iowa association. 
However, Iowans were aware that 
winning the war is the first and most 
important problem. Iowa was the 
first state to use up its quota of lum- 
ber, the original allotment having 
been 43 million feet with a later allot- 
ment of 5 million feet. For the first 
quarter of 1944 there has been a sup- 
plementary allotment of 23% million 
feet. Mr. Peaslee expressed no op- 
timism about the first six months of 
1944 as there would be little, if any, 
relaxing in lumber supplies. 

Mark Alexander extended greetings 
from the Northwestern Lumbermen’s 
Assn., invited Iowa lumber dealers to 
attend the coming annual meeting at 
Minneapolis on March 14 and 15 and 
pointed out the advantages of this 
affiliation with what is now a four- 
state group in prestige, influence, 
service and resources. 

The “Information Please” Panel 
took up the remainder of the open- 
ing session. G. W. McDonald out- 
lined the principal points of price 
control and illustrated his remarks 
with a blackboard diagram. Price 
ceilings, he said, were biought into 
the picture to protect the small busi- 
hess man with not as efficient meth- 
ods as the larger business man. To 
allow maximum ceilings for all in- 
stead of “dated” ceilings would be an 
inflationary move, he contended, since 
it would allow the more efficient dealer 
too great a profit. 

Gardner Cowles, Jr., who traveled 
with Wendell Willkie on his historic 
world trip predicted that we can’t have 
isolation in an economic sense with- 
out losing prosperity. The total cost 
of World War II to date is 15 times 
the cost of World War I. Peace, said 
he, will cost something, but a sen- 
sible peace at whatever cost will be a 
bargain. 


Glen Newton paid a tribute to Re- 
tiring President, Don Peaslee. In pre- 
senting him with a $75 War Bond as 
a gift from the association. 

Roy Wenzlick surrounded by wall 
charts delivered the talk which has 
been entertaining other lumber or- 
ganizations on “What About the Fu- 
ture.” He made 20 forecasts which 
he admitted were “guesses” but based 
on charts. Among them was that in- 
dustrial production will be down 20 
percent at the end of the year. Peak 
of transportation problem has been 
passed. Labor shortage is now at 








tinue to shrink but wages will go up 
the first 6 months in spite of so-called 
wage freezing. General price level 
will be slightly increased. Building 
will drop he predicted in all phases. 
The cost of building will change very 
little. 

A seven-man panel took over the 
platform and answered questions for 
the entire morning session. The sub- 
jects covered were: Rising wages; 
bonuses; functions of WPB; limita- 
tion order L-41; controlled materials 
program; procuring preference rat- 
ings; forms to use for ratings and 
building permits; USDA farm lum- 


maximum. The work week will con- 


ber program. 
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Here's a new Merchandising Idea Book which can help you 
make more money by re-working the lumber you can now 
buy into lumber you can sell. This fully-illustrated booklet 
tells you how to make more sales in your yards from old 
markets—and how to uncover new markets. It tells you the 
factual experiences of lumber dealers all over the country 
who are using DeWalt custom-cut methods in their yards. 


You'll feel you've only been scratching the surface of your 
business, once you read this book. Don’t wait until somebody 
else tells you how good it is. Send coupon below for your 
FREE copy now! 


DeWALT PRODUCTS CORPORATION 
5200 Fountain Avenue, Lancaster, Penna. 


DEWALT ! 
Custom-cut | 


Please send a free copy of your Idea Book to: 


Name 





IDEA BOOK 


Address 





City State 
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FLAME-PROOFING 


another reason for using wood 


Minalith* fire retardant makes ordinary wood flame- 
proof. American Lumber & Treating Company 
employs the same scientific methods in producing 
it, the same accurately controlled equipment, as is 
used in making Wolmanized Lumber*—the wood 
that’s highly resistant to decay and termite attack. — _— 
Widely used in military construction, both types ae : —: . : 8 D 
of treated lumber are certain to be adopted for a i a ia Darmite | 00 
lot of postwar construction. Familiarize yourself Flame-Proofing Permits W , 
with Wolmanized and Minalith-treated lumber and eee ee oe r Markets 
be ready to cash in on these new markets. American T 0 Invade New P ostwat me 


Lumber & Treating Company, 1646 McCormick 


Building, Chicago 4, Illinois. : : 
YOU'VE SEEN this blimp hangar in the news: “Largest Wood 
*Registered trade-marks er ti in the World.” Many like it are scattered along our 
. housing the blimps that are making things hot for 
| did you know that these wood structures 
inst another enemy, Fire? 


) o iperikcts teat wend, Ui well veh catch fe, 
e. It ceases to glow soon after exposure to 




















Just as the men in the air corps are a vital factor in carrying 





on the war—so the lumberman furnishing lumber for the needs 
of the armed forces is—in a little different way—also in the 
service of Uncle Sam. 















Most of our output of Kiln Dried Old Growth Yellow Douglas 
Fir is now going into essential war needs, but we're looking 
forward to the time when we can again devote our entire re 
sources to serving the retail lumber dealers of the country who 
have always been our primary customers. 


On war work now, we’re maintaining our 
quality standards—so as to be in position 
when peace comes to deliver the same good 
satisfaction as always. 


OREGON-AMERICAN LUMBER CORP. 


VERNONIA, OREGON 
Old Growth Douglas Fir at Its Best 
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Lumber Dealers Association of 
Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa., Feb. 2-3. 37th 
Annual Meeting. 


Speakers: 


I. W. Clark, manager, Better Homes 
Dept., Westinghouse Electric & Mfg. 
Co., Pittsburgh, Pa. 

F. L. Duggan, president, Chamber 
of Commerce, Pittsburgh, Pa. 

Donald R. Brann, Easi-Bild Pattern 
Co., Pleasantville, N. Y. 

W. C. Bell, manager-director, West- 
ern Retail Lumbermen’s Assn., Seat- 
tle, Wash., appearing through cour- 
tesy of West Coast Lumbermen’s 
Assn. 

George 
Pa. 
W. Wadsworth Wood, president, 
National Homebuilders Bureau, Wash- 
ington, D. C. 

E. G. Gavin, editor, AMERICAN 
LUMBERMAN, Chicago, IIl. 

B. R. Ellis, National Lumber Manu- 


E. Raiguel, Philadelphia, 


facturers Association, Washington, 
D. C. 
Dr. Dilworth Lupton, Cleveland, 
Ohio. 


Tom Barnes, Jr. 
L. C. Hart, vice president, Johns- 
Manville, New York, N. Y. 


Don Campbell, War Production 
Board, Washington, D. C. 
Officers elected: 

President—J. B. Millen. First Vice 


President—J. O. MacLean. Second 
Vice President—J. H. Hankins. Treas- 
urer—G. P. Textor. Secretary—R. F. 
McCrea. 


Meeting Summary: 


The 1944 meeting was one of the 
most constructive and helpful ever 
held by the association. This was due 
principally to the skill with which 
President Millen handled his introduc- 
tions and timed the sessions, and to 
the fact that all of the speakers inte- 
grated their addresses into the main 
theme—staying in business through- 
out the war and planning for postwar 
activity. 

After brief opening ceremonies, 
I. W. Clark, the first speaker, ad- 
dressed the meeting on the subject of 
“Electricity’s Part in the Home.” 
Reviewing developments in electricity, 
he closed with a strong appeal for 
close cooperation of elements in the 
building industry. 

F. L. Duggan, using the subject 
“Our Responsibilities,” stated that the 
business man’s first responsibility is 
to his business. He stated that no 
business is static, that it progresses 
or declines. Prosperity, the speaker 
concluded, cannot come if only one 
business or one small group of busi- 
hess operations is successful. 


Western Pennsylvanians in Con- 
structive and Helpful Annual 





Donald R. Brann said that only 
about 30 percent of lumber dealer 
sales in 1943 were lumber. Pointing 
to the need for developing over-the- 
counter sales, he said that many deal- 
ers have shown nearly normal and in 
some cases more than normal profits 
from small sales handled by high 
school girls and boys behind the coun- 
ters. High school boys have been 
found efficient in prefabricating small 
farm buildings and other items. The 
speaker emphasized seasonal sales, 
and the use of patterns to enable 
customers to make many of their own 
requirements. 

W. C. Bell, with the _ subject, 
“Heroes and Homes of Middletown, 
U.S. A.,” was appearing on his eighth 
conference program of the season 
with an explanation of the Home 
Planning Institute perfected in Port- 
land, Ore. Preliminary to outlining 
the plan Mr. Bell built a strong emo- 
tional appeal to his retail audience 
on the need for definite, practical 
postwar home building planning. He 
paid a particular tribute to lumber 
manufacturers, reminding his hearers 
that the manufacturers have been 
doing a magnificent job in supplying 
lumber for war purposes, and that all 
of them hoped to get back to supply- 
ing the retailer with their entire pro- 
duction at the earliest possible mo- 
ment. 


The annual banquet, presided over 
by Mr. Millen, was addressed by Dr. 
George E. Raiguel, student of inter- 
national affairs, who observed the 
countries and rulers of Europe closely 
during the prewar years. 


The Thursday morning session was 
opened by W. Wadsworth Wood, 
speaking on “Home Styles.” Mr. 
Wood presented the results of the 
survey conducted by a national re- 
search organization to determine 
buyer preference in postwar homes 
and home furnishings and equipment. 


The next speaker was E. G. Gavin 
with the subject, “The Dealers’ Prob- 
lems.” Dividing these into three gen- 
eral groups, advertising and merchan- 
dising, prefabricated housing, and 
postwar planning, the speaker asked 
and answered a number of questions 
in the first group. He then analyzed 
prefabricated housing, traced the 
history of its development, and stated 
that prefabrication is here to stay. 
He said that the only question is how 
far it will go. On postwar planning 
he said that there lies the only chance 
for business to recapture the initia- 
tive, and divorce business and indus- 
try from government operation and 
control. 


The concluding speaker at the 
morning session was Ben R. Ellis 
with the subject, “Lumber Problems 
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G. P. Textor 


Treasurer 


R. F. McCrea 


Secretary 


from the Manufacturer’s Viewpoint.” 
Mr. Ellis said that all the lumber 
going from here to England is for 
direct war use. He said that con- 
sumption this year is expected to 
exceed production by four billion feet, 
and that the difference must be made 
up through changed distribution 
methods. 

Following a time honored custom 
the Pittsburgh Wholesale Lumber 
Dealers Assn. tendered a compli- 
mentary lunch to the conference 
registrants. I. N. Tate, Pittsburgh 
wholesaler, was chairman. After 
greeting the retailers and_ their 
guests, Mr. Tate announced the show- 
ing of two sound movies furnished by 
the U. S. Signal Corps and brought 
to Pittsburgh by Ben Ellis. Follow- 
ing the movies Dr. Dilworth Lupton 
explained how he got the scoop on 
President Roosevelt’s decision to 
abandon the term “New Deal.” He 
then entered a strong plea for coop- 
eration in human society. 

The afternoon’ session was ad- 
dressed briefly and interestingly by 
Tom Barnes, Jr., bomber pilot with 
the Army Air Corps, and now re- 
turned to civilian life after more than 
fifty missions over Europe. 


L. C. Hart, offering “A Postwar 
Platform for Construction,” denied 
pointedly that lumber and building 
materials dealers are remiss as mer- 
chandisers, or that the building indus- 
try is static. He indicated at least 
30 major improvements in building 
materials since the last war, com- 
mented on the postwar housing mar- 
ket, checked observations made earlier 
in the meeting on prefabrication, and 
selected nine points of a 21-point 
postwar construction program to dis- 
cuss briefly. 

Don Campbell was the closing 
speaker of the meeting. He explained 
the current war needs for lumber, 
and warned dealers to expect harder 
times in lumber procurement for 
civilian needs in 1944 than in 1943. 


41 





















































We specialize in 


PONDEROSA 
PINE 


LUMBER 
CUT STOCK 
MOULDINGS 
BOX SHOOK & 
SPECIAL MOULDINGS 


ALSO industrial lumber 
and ladder stock. Try us 
out on your next inquiry. 


Hemlock 
Douglas Fir 
Sitka Spruce 
Port Orford Cedar 


Pine Saw Mills . . . . Canby, Calif. 
Box Shook Factory . . Alturas, Calif. 
Moulding Factory . Klamath Falls, Ore. 
Re-Manufacturing Plant . Elgin, Ore. 


* 
ADDRESS ALL CORRESPONDENCE TO 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 





"PHONE VICTOR 4143 


Renter of Le A 5 









Michigan Retail Lumber Dealers 
Association; 55th Annual meeting at 
Book-Cadillac Hotel, Detroit, Mich., 
on Feb. 1 and 2, 1944. 

Officers Elected: 

President—W. J. Merrick, Gaylord. 


Vice-President — Russell Nowels, 
Rochester. 

Vice-President —E. F. Westover, 
Bay City. 

Secretary—Hunter M. Gaines, Lans- 
ing. 

Treasurer—Norman B. Cove, Lans- 
ing. 

Director—Gordon Granger. 
Speakers: 


Don A. Campbell, Chief, Lumber 
and Lumber Products Division, War 
Production Board, Washington, D. C. 

W. C. Bell, Managing Director, 
Western Retail Lumbermen’s Associa- 
tion, Seattle, Wash. 

Peter A. Stone, Price Executive, 
Lumber Branch, Office of Price Ad- 
ministration, Washington, D. C. 

James E. Wilson, Deputy Regional 
Director, in charge of Priorities and 
Allocations, War Production Board, 
Detroit, Mich. 

Harry T. Kendall, Vice-Pres. & 
Genl. Mgr., Weyerhaeuser Sales Com- 
pany, St. Paul, Minn. 

C. W. (Bill) Otto, Secretary & 
Manager, Lansing Chamber of Com- 
merce, Lansing, Michigan. 

Clayton Rand, Newspaper Editor 
and Publisher, Gulfport, Miss. 

Russell L. Fish, President, The 
Welch Company, Inc., Scituate, Mass. 

Roy Wenzlick, President, Roy Wenz- 
lick & Co., St. Louis, Mo. 

The general concensus of the speak- 
ers was that little relief in the ease- 
ment of lumber to the retail dealers 
could be expected in 1944, that lum- 
ber still remained a critical war time 
necessity for the use of our armed 
forces, but that there were numerous 
profit making opportunities available 
by material substitutions. Postwar 
planning was emphasized as of para- 
mount importance in preparation for 
the building boom expected to follow 
the close of hostilities. 

Harry T. Kendall, in a most forcible 
address reminded the dealers that pri- 
vate enterprise must meet bureau- 
cracy’s challenge, so that Government 
control and regulation will be termi- 
nated at the earliest possible date in 
the postwar period. 

W. C. Bell, appearing through the 
courtesy of the West Coast Lumber- 
men’s Association, detailed how the 
Portland (Ore.), Home Institute had 
been organized, and what this plan 
has done to stimulate interest in home 
construction following the return of 
the Portland service men. That this 
plan has been successful is evidenced 
by the order file for new homes, and 
the duplication of this plan by cities 
in the Pacific Northwest. The pur- 
poses of this plan are threefold. First 
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to assist in securing a positive list 
of people ready to build after the war, 
secondly, to create jobs in the com. 
munity for the returning service men, 
and, thirdly, to promote the sale of 
war bonds. Full details of organiza. 
tion and procedure are available to al] 
cities and communities. 

The Old Guard luncheon Tuesday, 
February 1st with A. J. Hager, Pres. 
ident in the chair, drew an enthusias- 
tic attendance. The Annual Banquet- 
Floor Show and Dance climaxed the 
day’s activities. 


Michigan Traveling Salesmen 


The Michigan Association of Tray- 
eling Lumber, Sash & Door Salesmen 
held its annual meeting at the Book- 
Cadillae Hotel in Detroit, Mich., on 
Feb. 2. This organization has a mem- 
bership of some 185 active and 25 
social members. 

The association amended its con- 
stitution to make members of thirty 
years or more continuous good stand- 
ing, who are seventy years or older, 
exempt hereafter from dues or assess- 
ments and subject to all benefits. 

Officers and directors elected were: 

President—Nick Martin, Dealers 
Wholesale Supply Co., Detroit. 

Vice President—C. R. Ashton, C. R. 
Ashton Lumber Co., Detroit. 

Secretay-Treasurer—A. C. Blixberg, 
Detroit 6, Mich. (re-elected). 

Directors—C. E. Tredick, Abney- 
Tredick-Niehaus Co., Detroit; Virgil 
J. Leech, General Hardwood Co., De- 
troit; S. W. Meilstrup, John I. Shafer 
Hardwood Co., Logansport, Ind. 
Whitney Buck, Berg Patterson & 
Buck, Inc., Detroit; Paul Hodges, 
Royal Oak Wholesale Co., Royal Oak, 
Mich., and Leo Fitzpatrick Sr., Lun- 
bermen’s Wholesale Supply Co., De- 
troit. 


Northern Interior Lumbermen 


Northern Interior Lumbermen’s As- 
sociation, in annual meeting recently 
in Vancouver, B. C., endorsed a forest 
conservation program in a brief from 
the Southern Interior Lumbermen’s 
Association. 

“Every individual who directly or 
indirectly depends on our B. C. for- 
ests for a livelihood should support 
the measure,” stated M. S. Caine, 
president-elect of the Northern Inter- 
ior Lumbermen’s Association. The 
brief calls for Forestry Act revisions 
in the forthcoming session in Victoria, 
in line with what has been in effect 
largely for some time, but which re- 
quires legislative extensions, he ex- 
plained. 

Other officers elected were: Howard 
Alexander, secretary - treasurer, and 
Hugh Dalton, Vancouver, general sec- 
retary. Mr. Dalton also is secretary 
of the Southern Interior Lumbermen’s 
Association and of the B. C. division, 
Canadian Manufacturers’ Association. 
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Developments 
By LOWE BROTHERS 


Will Serve You 
Better in Peace 


S 





Someday, not too far distant, 
you and your customers will 
benefit from Lowe Brothers 
continuous and intensive war- 
time developments in the 
science of paint making. 

Direct result of Lowe Broth- 
ers war-proved “know-how” 
in the formulation and sup- 
plying of finishes which are 
today protecting war weap- 
ons and essential home front 
products, will be new and 
improved products. In peace- 
time they will bring greater 
consumer acceptance and 
greater profit to you. 





Lowe Brothers 
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Bilt-Well’s modern efficient mass production 
methods, the best obtainable materials and 
experience of 78 years assure tomorrow’s 
builder of the highest quality for the home 


of tomorrow. 


CARR, ADAMS & COLLIER CO., Dubuque, lowa 


THE BILT-WELL LINE: Bilt-Well Superior Unit Windows « Bilt-Well 
Colonial Front Entrances * Bilt-Well Clos-tite Windows ° Bilt-Well 
Basement Windows « Bilt-Well Carr-dor Garage Doors * Bilt-Well 
Lok-tite Trim +* Bilt-Well Stair Parts * Bilt-Well Telephone Cabinets + 
Bilt-Well Nu-Style Kitchen Cabinets + Bilt-Well Colonial Mantels « Bilt- 
Well Combination Doors + Bilt-Well Ironing Board Cabinets + Bilt-Well 
Bathroom Seats ° Bilt-Well Breakfast Nooks ¢ Bilt-Well Medicine Cabinets 
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Teamwork Stressed at Southern 


California Annual 


Southern California Retail Lumber 
Association, War Industry Confer- 
ence; Biltmore Hotel, Los Angeles, 
Calif., Feb. 10-11. 

Speakers: 

Jack Dionne, publisher, California 
Lumber Merchant. 

George B. Carpenter, Portland, 
Ore., Administrator L-218, WPB. 

Dr. V. O. Watts, economic counsel, 
Los Angeles Chamber of Commerce. 

Col. W. B. Greeley, Seattle, Wash., 


secretary-manager, West Coast Lum- 
bermen’s Association. 

Dr. Herbert Harris, Whittier, Calif., 
author-lecturer. 

H. R. Northup, Washington, D. C., 


secretary-manager, National Retail 
Lumber Dealers’ Association. 
Kenneth Smith, San Francisco, 


president, California Redwood Asso- 


ciation. 
Dr. Frederic P. Woellner, Los Ange- 
les, writer and economist. 
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SAW MILLS 


Withstand Hard Use 











to operate. 


world. 


AMERICAN mill for you. 


55 Main St. 





You need a powerful modern AMERICAN SAW MILL if: 


1. You are starting business under present favorable conditions. 
2. Your business has outgrown your capacity. 
3. Your present mill is worn out; keeps breaking down; is slow and clumsy 


Think it over! You can't get top production at low operating cost and unskilled 
labor with old fashioned mills. You CAN get it plus speed and accuracy with an 
AMERICAN—made by the largest manufacturers of portable saw mills in the 


Six standard sizes ranging from 34” to 48” head blocks and 3” to 8” belt feed 
works. Special carriage lengths when required. Let us know your capacity and 
the greatest log size you require and we will recommend the most efficient 


Send for complete catalog and free handy steel saw gauge for inserted tooth saws. 


We make our own saws and parts — replacements 
quickly available in emergency. 


AMERICAN SAW MILL MACHINERY CO. 


Makers of Saw Mills, Edgers, Trimmers, Lumber Rolls, Shingle Machines, 
Swing Saws, Bolters, and Accessories. 


Hackettstown, N. J. 








Discussion summary: 

Merchandising change-over to lines 
supplementing restricted items has 
been surprisingly effective among 
Southern California dealers during 
the past year, keeping in business 
hundreds of dealers who a year ago 
foresaw idle yards as their future. 

There is danger of over-optimism in 
viewing the postwar period. The in- 
dustry must plan now to assure con- 
tinuance of free enterprise after the 
war. Abandonment of the majority of 
Federal bureaus and governmental 
controls over the industry is desirable 
after the war, but will not be at- 
tained entirely. 

The trend toward trade cartels will 
accelerate after the war unless timely 
efforts to combat them are made. The 
opinion was expressed that nothing 
was ever accomplished by the cartel 
method that free enterprirse could 
not do better. 

Home planning was touched upon at 
great length by several speakers. Con- 
census was that home planning will 
rank high among the postwar efforts 
throughout the nation; that to those 
who hope private enterprise will be the 
mainspring of America after the war, 
home planning looms high on the 
agenda. The industry must make its 
postwar home building plans now to 
forestall expansion of government 
sponsored subsidized housing pro- 
grams. Private housing projects spon- 
sored by lumber dealers in collaroba- 
tion with building material dealers was 
advanced as the best method of pre- 
venting spread of federalized socialized 
housing after the war. 

Thursday: 

The war conference opened with a 
dinner meeting at noon, with W. W. 
Spear, Hammond Lumber Co., Canoga 
Park, Calif., as master of ceremonies. 
Jack Dionne delivered the initial ad- 
dress, in which humorous stories, told 
in his inimical style, and philosophical 
comment were adroitly mingled. ° 

W. Park Arnold, Glendale, Calif,, 
president of the association, presided 
over a question and answer forum. 
Serving on the panel were George B. 
Carpenter, Col. W. B. Greeley, H. R. 
Northup, Percy Merithew, director of 
priorities of the WPB on the West 
Coast; Orrie Hamilton secretary-man- 
ager of the Southern California Retail 
Lumber Association; and Kenneth 
Smith. 

In an address entitled “War Lumber 
Requirements,” George B. Carpenter 
stated that retail dealers “. . . were 
doing a good job in conserving critical 
lumber.” 

The greater portion of the one- 
hour-period assigned to Mr. Carpenter 
was devoted to answering questions 
pertaining to WPB regulations. 

An informal dinner dance was held 
in the Biltmore Bowl, beginning 4 
7 p. m., attendance being approx! 
mately 500. 

Friday: } 

Everett C. Parker, Patten-Blinn 
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Lumber Co., Los Angeles, presiding. 

Talking on the subject, “Do We 
Want Free Enterprise,” Dr. V. O. 
Watts stated that just now the lumber 
industry feels “pretty good” about the 
postwar period because the country is 
in the midst of its biggest boom in 
history. For the period 1942-43-44, 
Dr. Watts declared, the nation will 
have had a business inflation equal to 
nine times the year 1929 or 15 times 
a year like 1920. 


Discussing “Home Planning Insti- 
tute,” Col. W. B. Greeley advocated a 
strong, efficient home planning pro- 
gram for the postwar period be 
mapped out now by the lumber indus- 
try. “Home planning is a splendid 
antidote for the fever and strain of 
war,” Col. Greeley said. 

To accomplish this, Col. Greeley 
urged greater collaboration between 
lumber wholesalers and retailers and 
between the retailers and building 
material suppliers and contractors in 
the formation of private home build- 
ing projects. In his conclusion, Col. 
Greeley outlined the “Portland Plan.” 


Hoo-Hoo Hosts: 


Lumbermen and their wives attend- 
ing the convention convened at a din- 
ner meeting in the Biltmore Bowl 
sponsored by Los Angeles Hoo-Hoo 
Club No. 2. Dee Essley of Whittier, 
vice regional Snark, served as master 
of ceremonies. 


Dr. Herbert E. Harris, Whittier, 
noted lecturer and Rotarian leader, 
delivered a non-industry inspiratonal 
talk on “Cooperation.” He was intro- 
duced by C. W. Pinkerton, former 
secretary-manager of the S.C.R.L.A. 

Lathrop Leishman, Crown City 
Lumber Co., Pasadena, presided Fri- 
day afternoon. 

In his talk on “Your Future is in 
Your Hands,” Kenneth Smith stressed 
the advantages of continuing free en- 
terprise now and after the war. 

Mr. Smith warned that the greatest 
threat to the lumber and allied indus- 
tries is government subsidized hous- 
ing. Socialized mass housing, he 
warned, cannot lead anywhere except 
to a collective state. 

Mr. Smith expressed the opinion 
that after the war the industry will 
need more enterprise and energy in 
merchandising its products than at 
any time in history. He explained 
that increase in production alone will 
not produce the jobs that will be 
needed for returning service men. The 
teal problem, he asserted, will be one 
of distribution and merchandising. 
Paul Halliday, Los Angeles, national 
director of the National Retail Lum- 
ber Dealers Association, introduced 
H. R. Northup of Washington, D. C., 
secretary-manager of the national 


group. 
Speaking on “How Things Look 
from the National Capital,” Mr. 


Northup said that everyone today is 
‘loser to Washington than at any 


time since the nation was founded. 

“The war record of the retail 
lumber industry,” Mr. Northup said, 
“is one to make any industry member 
very proud.” 

The national officer of the associa- 
tion touched at some length on a plan 
for centralized control by the national 
association of the distribution of sec- 
ond-hand lumber and building sup- 
plies resulting from the demolition of 
army cantonments and other struc- 
tures that will be needed no longer. 
Legislation we are supporting pro- 
vides for a central agency, supple- 
mented by an industry advisory board, 
to handle the disposal of temporary 


war housing which, under present 
plans, is to be disposed of 18 months 
after the war ends. We want this 
material disposed of through estab- 
lished retail channels and to eliminate 
the possibility of any speculative ele- 
ment. The established industry, we 
believe, will be in better position to 
know where such material will be 
needed most. This plan, we believe, 
will solve one of the postwar prob- 
lems to the benefit of our industry and 
to the government.” 

The closing address of the conven- 
tion was made-by Dr. Frederick P. 
Woellner, Los Angeles, economist and 
lecturer, on “Ten Certainties for 1944.” 





Fell Trees 
@ with New SPEED 
y and DIRECTION 


THAN HAND SAWING 


4 TIMES FASTER 


5 H. P. MALL gasoline engine chain saw 36" 
Capacity. Also, available in 24" and 48" sizes. 


So simple, inexperienced laborers can operate it after a little instruction. 
One saw will fell and buck 20,000 to 30,000 feet of timber per day. 


Cuts both pine and hardwood trees. 


360° index permits horizontal, vertical or any angle cuts. 
Easy starting, 2-stroke cycle design engine with automatic, stall-proof clutch. 


Automatic oiling system lubricates saw track. 


Safety guard on all models provides full protection. 
Electric and gasoline engine sharpeners for sharpening chain in shop or field. 


Write for literature and prices. 


Demonstrations can be arranged. Pneumatic models 


24”, 36” and 48” sizes also available. 


MALL TOOL COMPANY 


Chicago 19, Illinois 


7733 South Chicago Ave. 
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The Western 
Wholesaler is 
Combing the Mills 
Daily for Stock 





Admittedly many lumber items 
are difficult to obtain. The West- 
ern Wholesaler can’t perform any 
miracles, but he is in daily touch 
with many Western mills, and if 
the stock you require for your 
wartime jobs can be obtained, he 
will do his best to get it for you. 


The Western Wholesalers listed 
below are putting forth their best 
efforts to serve their customers 


whenever possible. 





Morrill & Sturgeon 
Lumber Co. 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 





The Mark of Quality 


Yeon Bidg., Portiand,Ore. 
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110 Market St., SAN FRANCISCO 11, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 
SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 
SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 











CARL SODERBERG —Saymill Pine 
LUMBER COMPANY *"cville. ore} 
Manufacturers and Wholesalers = Washington 
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Controls and Postwar Plans Topics 
at Mountain States Annual 


Mountain States Lumber Dealers 
Association, Shirley-Savoy hotel, Den- 
ver, Colo., Feb. 7-8. Fifty-first annual 
convention. 

Speakers: 

J. Philip Boyd, Washington, D. C., 
Director, Lumber and Lumber Prod- 
ucts Division, War Production Board. 

Roy Wenzlick, New York City and 
St. Louis firm of economists, apprais- 
ers and counselors to the banking, 
real estate and lumber businesses. 


Standing, left to 
right: E. B. Down- 
ing, director; Chas. 
L. Brosh, director; 
Clarence Roberts, di- 
rector; Joseph V. 
Smith,  secretary- 
treasurer. 
Seated, left to right: 
C. A. Black, vice 
president; M. D. 
Bradfield, president; 


H. Sherman Berge, Building Mate- 
rial Merchants Service, Denver. 

F. Tillman Brownne, C. P. A., R. B. 
Mayo & Co., Denver. 

T. W. Schomburg, Lumber Advisor, 
War Production Board, Denver. 

E. L. Spangler, Construction Spe- 
cialist, War Production Board, Denver. 

E. G. Stover, Lumber Advisor, Of- 
fice of Price Administration, Denver. 

A. J. Bromfield, President, Denver 
Chamber of Commerce. 

A. A. Hood, New York City, Direc- 
tor of Dealer Relations, Johns-Man- 
ville Sales Corp. 

Officers elected: 

Directors re-elected—J. W. Accola, 
Beach Lumber Co., Edgewater, Colo.; 
C. A. Black, P. J. Black Lumber Co., 
Cheyenne, Wyo.; Charles L. Brosh, 
Montrose Lumber Co., Montrose, 
Colo.; W. F. Harker, Newton Lumber 
& Manufacturing Co. Colorado 
Springs, Colo.; Clarence Roberts, Fos- 
ter Lumber Co., Brush, Colo. 

New directors — M. D. Bradfield, 
Mawson-Bradfield Lumber Co., Boul- 
der, Colo.; E. B. Downing, Panhandle 
Lumber Co., Roswell, N. M. 

The directors elected the following 
officers: 

President—M. D. Bradfield, Boulder, 
Colo. 

Vice president—C. A. Black, Chey- 
enne, Wyo. 

Secretary-treasurer-manager — Jo- 
seph V. Smith, Denver, Colo. (re- 
named). 

Meeting keynote: 

The general theme of the conven- 
tion was the shortage of lumber and 
the tight government controls on what 
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there is left to control, which means 
that there will be less lumber routeq 
through the retail yards of the coup. 
try this year than in 1943. Military 
requirements, which have been 50 per 
cent of the nation’s production, wil] 
increase to 70 per cent this year. The 
fact that lumber merchants should 
begin at once to make plans for post. 
war activity, was also stressed. 
Rostrum highlights: 

“Nineteen hundred and forty-three 


























is past and 1944 has started on its 
way,” said President J. W. Accola, 
Beach Lumber Co., Edgewater, Colo, 
in opening the convention Monday 
morning. “Our problems may be dif- 
ferent this year than last—but one 
thing is certain. We, as members of 
an association and as_ individuals, 
want to conduct our businesses and 
do as good a job as possible in spite 
of and within the limitations and re- 
strictions that our government thinks 
are necessary.” 

While awaiting the arrival of the 
next speaker, J. Philip Boyd, WPB, 
whose train was late in getting into 
Denver, A. A. Hood, Johns-Manville 
Corp., gave a short talk on the sub- 
ject, “Let’s Be Realistic.” During this 
address Mr. Hood said: 

“There is nothing in the field of 
national production or local construe- 
tion activities that indicates any prob- 
ability of an immediate radical change 
in the design, construction, materials 
or equipment of homes on a wide 
spread or volume basis. There is need 
of a huge postwar housing program, 
and public savings by the end of this 
year will be 100 million dollars, but, 
as I see it, there are five reasons that 
will act as resistances to a full reali- 
zation of building’s opportunity.” 

J. Philip Boyd, WPB, in his address, 
told a dramatic story of the use o 
lumber by the armed forces overseas: 
Normal inventories in the United 
States, he said, are 17 billion board 
feet. “That amount has dwindled t0 
6 billion board feet, and requirements 
now in sight will completely wipe ou 
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this inventory in the not far distant 
future,” he said. 

Roy Wenzlick, statistician and busi- 
ness analyst, in his address, “The Out- 
look,” said the peak of national in- 
dustrial production has now been 
reached and by the end of 1944 will 
be 20 per cent below what it is now. 
Some war plants will close because 
of difficulties of conversion at this 
time. The labor peak has been reached, 
too, and that will fall off gradually. 
Wages will continue their upward 
trend for the first six months of this 
year, and then will level off into the 
post-war period. 

Regulations over the building trade 
were discussed at a panel Tuesday 
morning over which Charles Ring- 
stead, East Denver Lumber Co., pre- 
sided. Those taking part in this fea- 
ture of the program were H. Sher- 
man Berge, Building Material Mer- 
chants Service, F. Tillman Brownne, 
certified public accountant with R. B. 
Mayo & Co.; T. W. Schomburg, WPB; 
E. L. Spangler, WPB, and E. G. 
Stever, OPA—all of Denver. Among 
the subjects discussed were various 
regulations with emphasis on the U. 
§. D. A. farm lumber program for 
1944, and the new federal income tax 
program. 

A. J. Bromfield, president of the 
Denver Chamber of Commerce, opened 
the Tuesday afternoon session, by tell- 
ing briefly, of plans that are being 
made to carry out Denver’s Home 
Planning Institute, which will have 

















Klickitat, Washington 





for its objective the setting aside of 
money in savings for a down payment 
on a home after the war. 

A. A. Hood, Johns-Manville Sales 
Corp., New York City, in his address, 
“Building for Tomorrow,” declared 
the chief problem facing industry to- 
day is prevention of an economic de- 
bacle after the war, caused by sudden 
increased production for the consumer 
and sudden satisfied demand, leaving 
large inventories to manufacturers. 
He said the answer is a complete 
correlation of production and con- 
sumption by means of cooperative 
planning. 

“Because of our fear of antitrust 
laws,” he said, “we have shied away 
from many forms of cooperative ac- 
tion which are entirely legitimate. 
Only through the most thorough-go- 
ing teamwork can free enterprise 
bring about this miracle of adequate 
peace-time consumption. If we do not 
cooperate voluntarily, we have to have 
laws, and, sooner or later, if we pass 
enough economic laws we will have a 
state-controlled economy.” 

Mr. Hood enumerated twenty ideas 
that can be used by lumber merchants 
in planning for postwar business. 


Resolutions: 


Two resolutions were passed. One 
stated that while WPB and OPA had 
come in for much unwarranted criti- 
cism and had improved considerably 
in operation since a year ago, there 
is still room for ‘betterment in the 
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manner of handling merchants that 
unknowingly violate some of the many 
rules and regulations. It was pointed 
out that investigators should be fa- 
miliar with the lumber industry and 
should be helpful in straightening out 
violations. The big majority of lum- 
ber merchants are honestly abiding 
by the rules and they should be en- 
couraged and not treated as common 
law violators. 

The second resolution had to -do 
with the distribution of surplus war 
goods by the government. Lumber- 
men were urged to work toward see- 
ing to it that the government works 
out a policy in this regard—some- 
thing along the line of the Patman- 
Halleck Surplus Goods bill now in 
congress. The Mountain States asso- 
ciation members want an orderly dis- 
tribution of surplus war _ goods 
through recognized trade channels. 
Entertainment: 

Monday morning an “Old Guard 
Breakfast” was featured, which was 
attended by retailers and suppliers 
who have been connected with the 
building material business for twenty 
years or more. A. S. Chappell, Denver 
building material wholesaler, was 
master of ceremonies. The annual 
banquet, floor show and dancing were 
held in the Lincoln Room of the hotel 
Tuesday evening, and marked the 
close of one of the most entertaining 
and instructive conventions ever held 
by the association. 
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ELECTRIC HARVEST 


The old-time lumberjack didn’t 
dream the power that flows 
through wires to light our cities 
could ever make his ax and saw 
obsolete. 


In our modern logging operation 
special equipment on tractors 
generates power for electrically 
driven saws. 


Each unit, operated by two men, 
averages 80,000 feet of logs per 
eight hour day—sometimes 
handicapped by six feet of snow. 


Modern logging also means mod- 
ern safety measures. Men are 
protected against injury from 
falling branches and ice by steel 
helmets and heavy steel canopy 
over tractor. 


J. NEILS LUMBER COMPANY 


Libby, Montana 
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BILES-COLEMAN 


Window, Door 


and Cellar Representatives 
FRAMES Mr. R. F. Taylor | 
No. 24 Welwyn Road 
Cn nee a | 
Trim, Mouldings, Casing. Mr. H. M. Tripp 
Base, Finish Lumber, Furni- So he in. 


ture Specialties, Etc. 
Member Western Pine Assn. 


LUMBER CO., Inc. 


OMAK- KWALITY 








District Seen | 


Mr. Arthur M. Johnson 
1448 West 73rd St. | 
Kansas City, Mo. } 
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= A 


BUILDING PICTURE! 











Wherever smart, 
modern floor and 
wall coverings are 
used, B & T metal 
trims trademarked 











trademarked 


CHROMEDGE 


Trademark Reg. U.S. Pat. Off. 


Chromedge are the leading choice as the finishing touch of 


protection and eye-appeal. 


(Several rolled metal shapes are 


still available for current needs, from stocks existing before 


B & T turned to war production. 


The bi el 





Metals Company 


Write for details.) 
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The 10 Kilns of Anaconda 





We Supply 
Anaconda 


PINE 


for military uses, 
war housing 
and war industries 














Anaconda Ponderosa Pine is 
carefully kiln-dried in Moore cross 
circulation kilns. Accurately maz 
ufactured, it must pass the most 
critical inspections—by our ow 
pine specialists and by Westen 
rine Assn. inspectors. 


rhrough the years Anaconda Pine 
lumber has been delivering satis 
faction to dealers, builders and in 
dustrial users. Now it’s making 
good as material of war. 


America is on the way to VICTORY! 
May it come in 1944! 


RAGREERIC 2 
we § bINGING Uv 
~ DEPARTMENT 
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TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 


WEST COAST WOODS AND SHINGLES 


Manufacturers and Distributors of all 
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Western Pine 


Western Pine Association: Annual 
Meeting at Portland Hotel, Portland, 
Ore., Feb. 11, 1944. 


The speakers: 

A. J. Voye, Klamath Falls, Ore., 
President Western Pine Association. 

A. C. Lighthall, President Oregon 
Lumber Co., Baker, Ore. 

S. V. Fullaway, Jr., Secretary-Man- 
ager Western Pine Assn., Portland, 
Ore. 

W. E. Griffee, Assistant Manager, 
Western Pine Association, Portland, 
Ore. 

George Gerlinger, 
President National 
facturers Assn. 

J. M. Brown, president of the Long 
Lake Lumber Co., Spokane, Wash. 

Fred H. Brundage, Portland, Ore., 
Western Log and Lumber Coordinator, 
WPB. 

H. B. Jamison, Fresno, Cal., Biles- 
Jamison Lumber Co. 

W. G. Kahman, San Francisco, 
Cal., Shevlin Pine Sales Co. 

J. F. Daggett, Gen. Mgr., Alexan- 
der-Yawkey Lumber Co., Prineville 
Ore. 

A. J. Glassow, Manager Brooks- 
Scanlon Lumber Co., Bend, Ore. 

W. P. Marsh, Edward Hines Lum- 
ber Co., Hines, Ore. 

G. E. Leader, Asst. Mgr., Craig 
Mountain Lumber Co., Winchester, 
Ida. 

Jack Bishop, Weyerhaeuser Timber 
Co., Klamath Falls, Ore. 

E. C. Rettig, Potlatch Forests, Inc., 
Lewiston, Ida. 


Portland, Ore., 
Lumber Manu- 


Officers elected: 


President—A. J. Voye, Big Lakes 
Box Co., Klamath Falls, Ore. 

Vice-President—A. J. Stange, (re- 
elected) Mt. Emily Lumber Co., La 
Grande, Ore. 

Vice-President—H.  B. 
Biles-Jamison Lumber Co., 
Cal. 

Treasurer—A. C. Lighthall, Oregon 
Lumber Co., Baker, Ore. 

Directors at Large—J. P. Hennessy, 
McCloud River Lumber Co., McCloud, 
Cal.; C. L. Billings, Potlatch Forests, 
Inc., Lewiston, Ida. r 

Western Pine representatives on 
the Board of Directors of the National 
Lumber Manufacturers Association— 
Swift Berry, Michigan-California 
Lumber Co., Camino, Cal.; J. F. Cole- 
man, Kinzua Pine Mills Co., Kinzua, 
Ore.; J. M. Brown, Long Lake Lum- 
ber Co., Spokane, Wash.; J. P. Hen- 
nessy, McCloud River Lumber Co., Mc- 
Cloud, Cal.; R. R. Macartney, Weyer- 
haeuser Timber Co., Klamath Falls, 
Ore.; Walter Neils, J. Neils Lumber 
Co., Libby, Mont.; A. J. Voye, ex-offi- 
cio member. 

The annual meetings of the West- 


Jamison, 
Fresno, 
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Maps Policies 


ern Pine Association are business 
meetings purely. The key note of the 
sessions was business. The chairman 
of hardworking committees laid their 
recommendations before the board of 
directors and received formal approval 
of their budgets and plans. There 
were no entertainment sessions and 
the only pictures shown were those 
depicting the activities of the com- 
mittee on public relations of the Na- 
tional Lumber Manufacturers Asso- 
ciation. 


Rostrum Highlights: 


Pres. Voye reviewed some of the 
1943 activities of the association. 
These included increasing the forestry 
department staff from. three to five 
men, the certification of seven West- 
ern Pine Tree Farms during the year, 
letting the contract for building and 
equipping the research departments 
pilot plant for solvent seasoning at 
Bend, Ore. Also some progress was 
made in connection with legislative 
matters affecting renegotiation of war 
contracts, conversion depreciation al- 
lowance in tax legislation and relief 
in some OPA regulations. Said he in 
closing: “1943 was a tough year for 
all of us but don’t think 1944 will be 


easier. In fact I think it will be 
harder. However, don’t get down- 
hearted. Our job is to get out as 


much lumber as possible for our boys 
overseas.” 

Geo. Gerlinger: “The NLMA is 
greatly under the influence of the 
Western Pine Association. Through 
the interrelationships with operators 
of other regions you can practically 
dictate the policy of the National as- 
sociation. You can only build a good 
fighting association by frankness and 
talking out loud and not by whisper- 
ing of criticisms. NLMA has five 
principal activities: Government re- 
lations, public relations, engineering, 
statistics and forestry conservation.” 

Secy-Megr. Fullaway, paid a tribute 
to the association staff of trained spe- 
cialists, many of whom have been 
with the organization for years. He 
recommended a retirement pension 
plan to be considered by the associa- 
tion. Later the board of directors ap- 
proved the appointment of a commit- 
tee to draft such a plan. 

W. E. Griffee: “Predictions for resi- 
dential construction, in which we are 
principally interested, are even more 
optimistic. For it the Dodge Corpora- 
tion estimates that post-war volume 
will triple that of 1930-1939, and be 
about 10 percent higher than during 
the twenties. If residential construc- 
tion even approaches this level the 
Western Pine industry certainly 
should secure a good volume of busi- 
ness, even though competition from 
other materials does become more in- 


19, 1944 


tense than it was before the war. But 
the peak of the coming postwar boom 
in residential construction is still sev- 
eral years ahead of us. 

“In 1943 the total construction 
volume was only half that of 1942. If 
present controls are not relaxed, the 
volume this year is expected to be 
but half that of 1943. This sharp 
reduction, now that the war construc- 
tion job is about finished, naturally 
has.set numerous builders to figuring 
on how soon they can resume civilian 
building. They argue that labor is 
available in many localities lacking 
heavy war industry development and 
that, with metals becoming more 
plentiful, most construction materials, 
except lumber, can be spared for a 
partial resumption of building ac- 
tivity. 

“So far the official policy of the 
WPB is to maintain all wartime re- 
strictions on non-essential construc- 
tion. Western Pine manufacturers 
have nothing to lose through mainte- 
nance of such a policy until end of the 
war definitely is in sight. Our woods 
are so urgently required for war pur- 
poses, and are so conveniently located 
for use in the Pacific, that they seem 
certain to be held in present channels 
for some time after Southern Pine and 
perhaps even Douglas Fir deliveries to 
retailers have been resumed in large 
volume. Fabricated metal products, 
which will require more or less plant 
reconversion for their production, also 
are apt to reach dealers shelves before 
the WPB releases our woods.” 

J. F. Daggett pointed to the dangers 
of the forest service policy of con- 
tinually increasing federal acquisition 
of lands in the western states (see 
charts). If Forest Service plans are 
carried out the federal government 
will own an area in the western states 
equal to the size of 21 eastern states. 
Largest federal ownership is the De- 
partment of Agriculture. Such an un- 
balanced government ownership of 
forest lands assures a preponderant 
government influence on the industry. 

A. J. Glassow: “The association 
trade promotion committee is of the 
opinion that Western Pines must be 
kept to the attention of home plan- 
ners and the association advertising 
is being kept up during the war. Much 
of it is planning for the home when 
peace is restored. Even though peo- 
ple cannot build now inquiries from 
people who want to build are as num- 
erous as in prewar times.” 

W. P. Marsh told the members that 
the new pilot plant for further experi- 
ments in solvent seasoning will be 
completed by June lst at Bend. In- 
terest and laboratory results are in- 
creasing and far reaching announce- 
ments may be forthcoming within the 
next several months. In the mean- 
time the staff is working on a new 
sheathing lumber for postwar homes. 
It is a three-ply endless type of lum- 
ber that can be made any width. This 
new development will be known as 
“ply-lumber.” 
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Hemlock and Hardwood Men 
Discuss End Uses and Manpower 


Northern Hemlock & Hardwood 
Manufacturers Association: Annual 
meeting at Schroeder Hotel, Milwau- 
kee, Wis., on Jan. 28. 


Officers Elected: 


President—W. T. Gorman, Lake Su- 
perior Lumber Corporation, Ontona- 
gon, Mich. 

Vice President: H. W. Johannes, 
Rib Lake Lumber Co., Rib Lake, Wis. 

Treasurer—W. W. Gamble, Yawkey- 
Bissell Lumber Co., White Lake, Wis. 

Secretary-Manager—O. T. Swan, 
Oshkosh, Wis. 

Directors—J. S. Landon, Marathan 
Paper Mills, Ironwood, Mich., A. L. 
McBean, Edward Hines Lumber Com- 
pany, Park Falls, Wis.; J. A. Gorman, 
Bonifas-Gorman Lumber Company, 
Chicago, Ill.; O. C. Lemke, Under- 
wood Veneer Co., Wausau, Wis.; Rob- 
ert Lyons, Wm. Bonifas Lumber Com- 
pany, Neenah, Wis.; Kurt Stoehr, Bay 
de Noquet Company, Chicago, IIl.; A. 
E. Swanke, Tigerton Lumber Co., Tig- 
erton, Wis.; Vilas Ruhmer, C. M. 
Christiansen Co., Phelps, Wis.; R. B. 
Goodman, Goodman Lumber Company, 
Goodman, Wis.; J. Hobelsberger, Rod- 
dis Lumber & Veneer Co., Marshfield, 
Wis.; W. O. Baum, Bowler Lumber 
Co., Bowler, Wis.; G. H. Earle, Wis- 
consin Land & Lumber Co., Hermans- 
ville, Mich. 

Pres. H. C. Collins said that while 
beset with many complications and 
perplexities, had nevertheless been 
one of the most interesting in the his- 
tory of Northern lumber affairs. After 
a number of guests were introduced, 
Secy. O. T. Swan gave an account of 
the Association’s performance in 1943, 
described the influence of govern- 
mental restrictions and the region’s 
attitude with respect to co-operation 
with the war agencies. 

Current association membership is 
larger, although an important seg- 
ment of Northern production (approx- 
imately 100 million feet) was elimi- 
nated during the year due to the fact 
that several larger mills exhausted 
their timber. Because of this produc- 
tion loss, adverse weather conditions, 
conflicting regulations, shortage of 
labor and lack of many essential oper- 
ating items, production declined 25 
percent below 1942. 

C. H. Adams in charge of the 
Northern unit of WPB said his or- 
ganization brought to OPA factors of 
cost which influenced production. 
OPA, while extremely cooperative, 
must have price justification worked 
out on a factual basis before consid- 
ering any changes in existing price 
schedules. Questions submitted from 
the floor indicated the highly contro- 
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versial log ceiling, MPR 348 was most 
active and MPR 503 also came in for 
some discussion concerning logging 
contractors. Of all operating sup- 
plies, tires are among the most crit- 
ical and will be for the next two or 
three months. M-364 was being clari- 
fied so as not to apply to fuelwood. 

W. T. Gorman reported on the sub- 
ject of log grading rules, remarking 
that loggers who were sorting their 
logs appeared to have a market for 
about everything at the ceiling prices, 
but that shortage of sawyers in Mich- 
igan had affected the most advantage- 
ous cutting of trees into log lengths. 

H. W. Johannes reported on the 
work of the Bureau of Grades. In 
spite of the turn-over of manpower, 
grade standards are being well main- 
tained, preserving a reputation for 
accuracy recognized by the various 
government procuring and specifying 
agencies, as well as government con- 
tractors who received lumber. He cau- 
tioned all members to be extremely 
careful to preserve the utmost accu- 
racy in their shipments. During 1943 
changes in the rules were made to 
reconcile increased working stresses 
in structural grades of Hemlock and 
Norway Pine. Aspen, Jack Pine and 
Balsam were included under the Pine 
rules through an amendment and a 
financial guarantee as to grade and 
tally by the Association is now in 
effect. 

F. M. Ducker, Traffic Manager, 
stated that loading regulations apply- 
ing to minimum weight were reduced 
from 44,000 to 34,000 pounds per car. 
Considerable attention and effort has 
been expended to assure the industry 
of adequate car supply, both open and 
closed top equipment. He said com- 
plete files of ODT orders applying to 
logs and lumber were maintained in 
the Association office as well as treas- 
ury department decisions. Current 
problems of transportation include 
those of increased loading, prompt un- 
loading, car supply and truck opera- 
tion. 


Harold S. Crosby described lumber 
supply—both hardwoods and _ soft- 
woods—being at an all time low in 
spite of the fact that production was 
somewhat increased over last year 
and log input estimates were more 
promising. He said the acute de- 
mands of the armed services had ex- 
hausted lumber stocks and were ap- 
propriating practically all eligible 
lumber items green from the saw. Be- 
cause of the urgency of paper manu- 
facture, a larger amount of Hemlock 
logs were being diverted to that in- 
dustry and Lend-Lease requirements 
had required diversion of Birch and 


Maple logs to the veneer manufactur. 
ers at the rate of about four million 
feet per month thereby appreciably 
shortening lumber production in those 
woods. 


Capt. Donald Snyder representing 
Colonel Wm. H. McCarty, Commander 
of the Second Security District sajg 
that German war prisoners were now 
being sent to Michigan for work op 
pulp jobs, and objections to their em. 
ployment in logging are being over. 
come. He described these “captive 
soldiers” as being husky, intelligent 
and capable. 

Com. W. W. Kellogg said his agency 
had not worked the Northern region 
as extensively as others because he 
had felt that lumber from this re- 
gion was generally going into the 
most critical war purposes. With the 
institution of Order M-364 he was 
amazed to see the number of 2720 ap- 
plications for lumber for furniture 
and other civilian uses. He said for 
the entire country, about as much 
lumber went to toys last year as the 
Detroit Ordnance District for truck 
bodies. 

Responding to a question as to 
where logs should be divided, he said 
if the veneer was going into war work 
then that was as important as lum- 
ber or vice versa; the end use should 
decide. He had no quarrel with lun- 
ber going to railroads or to farm im- 
plements, but strongly impressed the 
manufacturerrs that hardwood lumber 
is the most critical of all materials 
and it must be used to the best ad- 
vantage. An army must have its re- 
serves and we must produce without 
cessation as much No. 1 Common & 
Better as possible of all restricted 
species in thicknesses of 4/4” to 8/4", 
Lieut. C. F. DeWitt, formerly of 
Oconto, Wisconsin said the Navy 
Lumber Coordinating Unit consisting 
of Commander Kellogg, Lieut. Bring- 
gartner, Mr. John B. Veech and him- 
self was composed of lumbermen who 
understood lumber practices and lun- 
ber problems. 

M. W. Stark of the Motor Vehicle 
Branch said the Northern region was 
really responsible for putting over the 


wood truck body program because it | 


was the only place in 1942 where 6/4 


dry hardwood could be had. He said © 
the experience of his office in the area — 
had been satisfactory and he was ~ 
counting on continued operation be 
cause he simply must depend upon the ~ 
Northern people to get every bit of © 
in the next three ~ 


lumber possible 
months. He said contractors were 


amply protected in the event of calk — 
cellation of government truck lumber ~ 


contracts. Mr. Stark said the most 
critical need at the present time was 
6/4 with 5/4 second, 8/4 third and 
4/4 fourth. 


Among points brought out in sub” 
sequent discussion was the opinion — 
that the veneer mills would purchase | 


as much Birch as possible, but less 
Maple than last year. 
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SAWMILL MACHINERY 


CORLEY SAWMILLS PROVIDE— 





Too @ Speed — CUT MORE LUMBER 
af @ Accuracy— CUT BETTER — 
iar UNIFORMLY ACCURATE LUMBER 
A @ Profits — 

a CUT PER-THOUSAND COST 
Hui. CORLEY EDGERS 

fags ASSURE—More lumber per day— 
ie the largest clear board 
iat from each cut—less good 
{ q, ., lumber to the slab pile. 
NW. ©~CORLEY TRIMMERS 


if. 

ify PRODUCE—Smooth, double - end 
il trimmed lumber, high- 
Hh er prices—better de- 
i mand from mills that 
i can furnish it. 

It The CORLEY line also includes Log 
iI Turners, Swing Saws, Lumber Rolls, 
H | Dust Drags, Slab Conveyors, Dipping 
Vats, Saws, Saw Teeth and Sawmill 
‘ Supplies. 
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Manufacturers: Circular Sawmills, Edgers, Trimmers, and Accessory Equipment \ 
Branches: . Little Rock, Ark. ¢ Natchez, Miss. * Portland, Ore. ¢ Seattle, Wash. 
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How does your moisture 


testing method rate? 




















For every “yes” answer, score 10 in blank space 
provided. For every “No,” leave space blank. 
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Does it give you moisture content on a direct per- 
centage reading dial? 


= 
beowes = 


Does it give you moisture content instantly—at the 
press of a button? 


Is it accurate on all types of lumber? 
Does it test material deeply enough to give a depend- 
able result instead of merely testing the surface? 


Is the equipment completely portable? (Moisture 
Register weighs only 5 lbs.) 


Can your tests be made by anyone instead of requir- 
ing a technician? 

Can you test low moisture contents—as low as 0%? 
Does your method avoid marring lumber surfaces 
with sharp pins or points? 


Is your present equipment rugged and economical 
to operate? 


Does your method show results based on standard 
oven-testing methods? 


= ee ee Oe Oe Oe eee, OSS Oo 
Se ee ee 


total score of your method 
with MOISTURE REGISTER. 


Compare 


For better, faster, more accurate testing, 
depend on 


MOISTURE REGISTER 


Write today for complete information 


MOISTURE REGISTER COMPANY 


5117 Kinsie Street ° Los Angeles 22, California 
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PLASTIC-FINISHED WALL 


Indiana Hardwood Group 
Discusses Forestry Problems 


Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianap- 
olis, Ind., Jan. 28; forty-sixth annual 
meeting. 

Officers elected: 

President — Charles Barnaby, Jr., 
Greencastle, Ind. 

First vice president—J. K. Burns, 
Gosport, Ind. 

Second vice president — Burton 
Swain, Seymour, Ind. 


Secretary-treasurer—Roy C. Brun- 
dage, West Lafayette, Ind. 

Directors — Charles H. Faweett, 
New Albany, Ind., and G. Walter 
Langohr, Columbia City, Ind. 

The retiring secretary-treasurer, C. 
Fred Klee, who had served the asso- 
ciation in that office for fifteen years, 
was unanimously elected an honorary 
director. 

President Fawcett introduced Dr. E. 








*Blurmites — destructive agents, harmful to the 
finish of many wall, ceiling and counter surfaces. 


Marlite — the interior wall and ceiling paneling with the original 
high-heat-bake finish—brings you a practical and economical method of 
obtaining installations that retain original beauty and dependability 
over the years. Thanks to this exclusive formula, Marlite’s surface is 
permanently sealed against dirt and moisture-laden agents (Blurmites). 

Marlite assures easy installation and maintenance. Marlite is imme- 
diately available on suitable priorities and Marsh Engineers are at your 


service on plans and specifications. 


WPB MAKES MORE MATERIALS AVAILABLE 


In a recent order to WPB, President Roosevelt directed Chairman 
Nelson “to make necessary materials available for such facilities”— 
toilets, washrooms, locker rooms, dispensaries, cafeterias, etc. Today's 


prior-business offers many Mar- 
lite installation opportunities. 
Are you getting your share? 
Send us your orders and see 
if we can help! 


Plan to use Marlite in today's installation 
and for post-war work, too. Large wall- 
size panels for easy installations are 
normally available in plain-colors, tile- 
patterns, horizontaline, genuine wood- 
veneers and marble-patterns (matching 
moldings in wood, plastic and metal). 














PANELS 


FOR CREATING 





MARSH WALL PRODUCTS, Inc. 


341 MAIN STREET, DOVER, OHIO 


*, 
BESOTIFUL 





INTERIORS 








R. Martell, head of Department of 
Forestry, Purdue University; T. B 
Shaw, acting State forester, Indiang 
Division of Forestry; and R. H. Gra. 
bow, U. S. Forest Service, who is are, 
administrator for T.P.W.P. in the 
Central States. These men discusgeq 
the current question of State versys 
Federal forestry legislation. 


Dr. Martell pointed out the need fo; 
long time planning when considering 
forestry legislation in Indiana. He 
pointed out that with “States’ rights” 
goes the responsibility for maintain. 
ing the forest resources of the State 
which are now contributing so much 
to the State and Nation in the pres. 
ent emergency. 


T. E. Shaw discussed the need for 
legislation to strengthen present fire 
laws in order to reduce the annual 
damage done to forests in the State, 
The right to deputize men for fire 
fighting would be a big step in this 
direction. 


R. H. Grabow outlined the extent 
that T. P. W. P. had helped increase 
lumber production in the Central 
States’ area and stated that labor in 
mills was now the number one prob- 
lem. 


Lt. Parsley, of the Navy Lumber 
Coordinating Unit, discussed problems 
of securing hardwood lumber for war 


purposes. “Successful prosecution of 
the war,’ Lt. Parsley stated, “de- 
pends upon adequate lumber produc- 
tion and getting it where it is 


needed.” 


Sgt. Robert Eminger of Indianapo- 
lis related his experiences as an aerial 
gunner on a bomber in the South Pa- 
cific war area, in a way that left no 
doubt as to the tough situations en- 
countered in carrying out 37 bombing 
missions. For his part in these, Sgt. 
Eminger was awarded the Purple 
Heart and Silver Star medals. The 
first lumber they had down there, Sgt. 
Eminger reported, was from euca- 
lyptus trees. 


John W. McClure, secretary of the 
National Hardwood Lumber Associa- 
tion, Chicago, spoke briefly at the 
meeting and outlined the progress 
made in the past year by his asso- 
ciation. 


G. A. Vangsness, executive secre- 
tary of the National Association of 
Hardwood Wholesalers, Chicago, de- 
livered greetings from his association. 

Banquet speakers were E. J. Fish- 
baugh, chief, Production Section, 
Lumber and Lumber Products Divi- 
sion, and Walter Jones, chief of Op- 
erations Branch of the same division 
of WPB. These men, both formerly 
affiliated with the hardwood industry, 
gave detailed discussions of the rea- 
sons for Order M-358, and for Order 
M-364, and answered many questions 
pertaining to lumbermen’s problems 
in meeting the provisions of these 
orders. 
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Canadians Hear Timber Controller 


Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q.; 
Jan. 7-8-9. Thirty-sixth annual con- 
vention. 


Speakers: 

E. W. Ross, retiring president of 
the association, and sales manager 
for the Lumber Division of Fraser 
Companies, Ltd., Edmundston, N. B. 

A. H. Williamson, Canadian Timber 
Controller. 


Officers elected: 


President — S. C. Thompson, sales 
manager, Lumber Division, Canadian 
International Paper Co. Ltd., Mont- 
real P. Q. 

Vice president—D. A. Gillies, presi- 
dent and managing director of Gillies 
Bros. Ltd., Braeside, Ont. 

Secretary-manager—W. J. LeClair, 
Victoria Building, Ottawa, Ont. 

Directors — N. Fairlie Blair, Price 
Bros. & Co. Ltd., Quebec P.Q.; Raoul 
Guerette, Beaupre Durette Co. Ltd., 
Estcourt, P. Q.; A. M. Austin, Dalton, 
Ont.; J. L. Macfarlane, Canadian Gen- 
eral Lumber Co. Ltd., Toronto, Ont.; 
J. Knox MacLachlan, MacLachlan 
Wood Ltd., Montreal P. Q.; Len Hill, 
New Liskeard, Ont.; W. R. Beatty, 
Consolidated Paper Corporation, Pem- 
broke, Ont.; J. G. Fleck, J. R. Booth 
Ltd., Ottawa, Ont.; C. E. Smith, Blind 
River, Ont.; S. J. Staniforth Lumber 
Co. Ltd., Montreal P. Q.; A. J. Bailey, 
Toronto, Ont.; Harold Gill, Birch 
Lumber Co., Montreal P. Q.; C. G. 
Hawkins, Nova Scotia; C. E. McCul- 
loch, Nova Scotia; Perey Burchill, 
South Nelson, N. B.; Hugh Fleming, 
Juniper, N. B.; Theo. Sparks, Winni- 
peg, Man.; H. B. Ellis, Garretson Ellis 
Co., Springfield, Mass.; E. R. Plunkett, 
Plunkett Webster Lumber Co., New 
Rochelle, N. Y.; E. R. Bremner, W. 
C. Edwards & Co. Ltd., Ottawa, Ont.; 
Colin Mackay, St. John, N. B. 


Meeting keynote: 


No further increases in prices of 
either hardwood or softwood lumber 
will be sanctioned by the Timber Con- 
troller for the duration of the war. 
Permits to ship lumber, either for 
home consumption or for export, will 
be strictly enforced by the Timber 
Controller. Severe penalties are pro- 
vided for those who break the law. 
No lumber will be permitted to go to 
the United States of America, unless 
the Canadian Timber Controller re- 
ceives from the U. S. authorities the 
fullest assurance that all such lumber 
is going to be used on essential war 
jobs. Production this year will almost 
equal that of last year, when 4,600,- 
000,000 feet of sawn lumber were pro- 
duced. 


Rostrum highlights: 


Both retiring President E. W. Ross 
and Timber Controller A. H. William- 
Son predicted active and prosperous 
business for the duration of the war 
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and for some years after the declara- 
tion of peace. All commitments to the 
British Government for supplies of 
lumber were fulfilled last year 100 
per cent, Mr. Williamson told his audi- 
ence of some 900 listeners. He also 
told the gathering that while most 
of the war construction projects call- 
ing for the extensive use of lumber 
had been completed, there neverthe- 
less existed a serious housing short- 
age throughout the entire Dominion, 
and it was going to be necessary to 
divert a considerable volume of this 
year’s production into this channel 





of construction. He could not see how 
Canada was going to be able to spare 
more lumber for export to the United 
States than they had shipped last 
year. 

Mr. Williamson expressed the opin- 
ion that the havoc and destruction 
which has been going on in Europe 
would assure at least two years of 
very active demand for Canadian lum- 
ber after hostilities cease. Price con- 
trols would likely have to remain in 
force for quite a long time yet, he 
stated. 

Visitors from United States: 

There were more delegates attend- 
ing from various points in the East- 
ern and Middle West States than ever 
before, all seeking sources of supply. 





ness. That's wood. 


IT IS STRONG. 


know. 


building material. 


Houston 





Let's Talk “pa Lumber 


Many of the long haired boys, reaching out for star dust, are dream- 
ing up homes for the future, homes in which they envisage every 





tural material now commonly used." U. S. Government laboratory. 
High thermal insulation without sacrifice of strength, stiffness, tough- 


Ever see a wood 
structure stand up in a hurricane where 
more "permanent" buildings went down? 
Ask the people in storm areas. 


IT IS DURABLE. Many homes of 
wood in this land have lasted over one 
hundred years. Do you know of anyone 
who wants to live in a house longer than that? 


You will find it on the fighting fronts now. Wood is everywhere 
the soldiers are. Let's see to it that lumber, too, has its old job back 
when the wars are over. Let's talk up lumber, America's Number One 


KIRBY LUMBER CORPORATION 


Pine - Hardwoods 


under 
the sun, except the best 
one and the oldest one— 
wood. It is good building 
material. Let's talk it up. 


building material 


IT INSULATES. 
"Wood possesses the best 
insulating properties of 
any of the basic struc- 


They 





Texas 
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MAXIMUM Log Production 
Is IMPERATIVE! 
Read 


LOGGING 


PRINCIPLES 
and PRACTICES 


TRANSPORTATION 


By 
Nelson C. Brown 





The PRINCIPLES and PRACTICES vol- 
ume tells you the most profitable log sizes to 
remove, leaving the residual stand in grow- 
ing condition. Discusses labor, housing; 
gives a complete picture of logging practices 
by regions. 

The TRANSPORTATION volume stresses 
fundamentals of operation; tells how logs 
are gotten out at a minimum cost. 


Together a complete guide 
te successful logging. 


Principles and Practices, 284 Pages $3.50 
Transportation, 327 Pages $4.00 


ON APPROVAL COUPON 


JOHN WILEY & SONS, Inc. 
440 Fourth Avenue, New York 16, N. Y. 


Please send me on ten days’ approval, the 
books I have checked below. At the end 
of that time, if I decide to keep the books, 
[ will remit indicated price plus postage; 


otherwise I will return the books postpaid. 
(} Brown’s LOGGING PRINCIPLES. .$3.50 
[]) Brown’s LOGGING TRANSP...... $4.00 


ain ig Cite naiarnew Nem eeetereebed bean 
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RE ONE MN ca-odenstbanseeaceanees eens 


Employed By 








Wo 
In Cleveland its the 
HOTEL HOLLENDEN 
In Columbus its the 
WEIL HOUSE 


THE LANCASTER Lancaster, Ohio 
THE BARON STEUBEN Corning, N.Y. 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 


estimated weights of lumber and miscellaneous 

useful lumber tabulations. Prepaid, 50 cents. 
American Lumberman 

: - “ CHICAGO, ILL. 








SALVAGE 





LUMBER 


Write to the Salvage Editor, American Lumberman, 139 N. Clark St., Chicago 2 
Ill., mentioning the item number for further information about any of the following, 
Those having items they wish to have included in this column may do so free oj 
charge by submitting them to the Salvage Editor. 


Available 
207. 


We have available round maple 
dowels. 1-7/16 inch dowels in lengths 
up to 45 inches; 1-11/16 inch dowels, 
lengths up to 20 inches. Also have 
1% inch ash dowels in lengths up to 
16 inches. East Aurora, N. Y. 


208. 

Can supply immediately 50,000 ft. 
kiln dried, tongue & grooved yellow 
pine shorts, % inch thick. Lengths 
from 12 to 20 inches, widths 3% to 
10 inches. Pickens, S. C. 


209. 

Have available 19,000 ft. kiln dried, 
quarter sawn, £4S Western hemlock. 
Material is degraded from airplane 
stock; lengths six to 20 feet. Chicago. 


210. 

Can supply considerable quantity of 
African and Honduras mahogany, 
most of it three to six foot lengths. 
Some in widths up to 18 inches and 
lengths of 16 feet. Most of it has 
not yet been cut and will be cut to 
any thickness or width. Also am ac- 
cumulating rough 4/4 white oak strips 
three inches wide and 24 to 30 inches 
long. Also random lengths and widths 
from three to ten inches wide and 
10 to 16 inches long. Chicago. 


Wanted 
211. 
Need 5/16 or 9/32 inch, D2S or D1S 
dimension stock cut square, either 


one piece or glued up. Should be kilp 
dried, either basswood or ponderosa 
pine, cut to lengths 12 to 29 inches, 
Any grade producing clear product is 
satisfactory. New York City. 


212. 
Need up to a million pieces of \ 
inch tempered preswood, 5%x7%, 
Peoria, Ill. 


213. 
Want several cars of ponderosa 
pine in 4/4 or 5/4 stock resawed 


center to % and % inch in 10 and 
12 inch widths, and lengths of 24 
inches or more. Also need 2x4xi0 
inch stock. St. Louis, Mo. 


214. 

Need a million feet of hardwood 
13/16 inches thick resawn to % inch 
in one and two foot lengths. San 
Antonio, Tex. 

215. 


Need these items: Redwood or gum 
or pine, etc. S4S to %x%x30 inches, 
Any kind of clear smooth wood 
3gx5%x13 inches. Smooth clear gum 
or poplar, 4x5%x5'%. Clear smooth 
yellow pine or gum, 6%4x15%x1%, 
Gum, birch, beech, or yellow pine, 
3%4x6x12 inches. Gum, poplar, etc, 
74%x7%ex% inches. Greentown, Ohio. 


Extra Hardware Available 


Have a surplus stock of 40 dozen 
731GA1 Russwin Lynn passage lock- 
sets. Retail lumber dealer in Worces- 
ter, Mass. 








U. S. McMillan, inventor of “Fibercrete", a 75 percent wood fibre building material, shown 
dropping a log into the defiberizing machine which submits it to a “yielding, carding action 
separating the fibres and yet preserving their natural integrity." This is a small pilot plant 
model operating in the laboratories of Northwestern University, Evanston, Ill., under War 
Production Board supervision. "Fibercrete" was fully described in the April 3, 1943 issue 
of the American Lumberman. 
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6 Warehouses for Orderly Distribution 


Los Angeles, Calif. St. Paul, Minn. Kansas City, Kan. 
Chicago, Ill. Baltimore, Md. Garwood, N. J. 









Py ovat prereset 
“A <ci/ Home Office: 


Doors ... Frames ... Mouldings 
Fast Courteous Service by Truck and Train ALSO Sash and Glass ... Wallboard 








Rely on Crosby for your 
postwar needs in South- 
ern Pine for quality, serv- 
ice and satisfaction. 


CROSBY LUMBER & MFG. CO. 


CROSBY, MISSISSIPPI 








RED DEVIL No. 2 Triangle Logged in 1936-37 


Points are now packaged 


in 5¢ and 10¢ size handy 4 1908 -- 750,000,000 Feet of Standing Timber 
packages which permit Rad D 1942 - 750,000,000 Feet of Standing Timber 


dispensing of a few at a 


v eve 
time, preventing wasteful . HAS YIELDED 1,019,000,000 FEET 
9 lies eg Ase ati OS ,. t-— 45% Hemlock, 15% White Pine, 40% Hardwood 


containers. Triangle 


Points come ime /. 3 Se NMI Soe | Sustained Yield Policy Equals Perpetual Supply 
th pound to 100 I oc a YM DEFEND YOUR TRADE with 


a Gy MENOMINEE INDIAN MILLS 
LANDON P. SMITH, Inc. 


ASS SEES EEE PuTT E WOOD SCRAPERS Neopit, Wisconsin 
PAINT CONDITIONERS © FLOOR SANDING MACHINES Air - Dried oo QUALITY LUMBER - Kiln - Dried 


MEDFORD CORPORATION 


MEDFORD, OREGON 


Manufacturers of Kiln Dried 


Ponderosa Pine . .. . . Douglas Fir 
Sugar Pine... . . White Fir 


Members Western Pine Assn., West Coast Lumbermen’s Assn. end West Coast Bureau of Lumber Grades and Inspection. 


a 
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LUMBER COMPANY 
ALAMOGORDO, NEW MEXICO 


On war work now, we'll be 
back with our usual service as 
soon as possible. 


High in the Sacramento moun- 
tains, at an altitude of 10,000 
feet, grows the timber that 
yields our lumber. This mod- 
-| ern band mill, with up-to-the 
minute machines, has every 
facility for quality production 
Douglas Fir, White Fir, Ponde- 
rosa Pine . . . Dimension, Tim- 
bers, Ties, Lath, Yard and Shed 
Stock, Bevel Siding, Mouldings, 
Box Shook, Crating. . Up-to-date 
lath mill, planing mill, box fac- 
tory. 45 years’ service to the 
lumber trade. 




















THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Westerp Pine Association 











* 


CARR. 
Lumber Company, 
Manufacturers of” 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 


Plain Quar-. 
: ‘Oak Soft 
¥: Poplar— 
Basswood, Chest 





nut, etc. = * 





.. Current Government Regulation; 





Ash Specialists May Buy 
Without Restriction 


Direction 3 in connection with 
M-364 provides that any producer 
may deliver ash lumber to an ash 
specialist without restriction, but an 
ash specialist may deliver it only to 
fill orders supported by the certifi- 
cates described in M-364 for this pur- 
pose. In other words the ash special- 
ist is subject to the same restrictions 
as if he were a producer. 


Provides for Commission 
on Box Bolts 


A dealer in box bolts may add a 
commission of no more than 50 cents 
per cord of 133 cubic feet to the ceil- 
ing price on such bolts according to 
amendment 33 to MPR 348. However 
the dealer must have had no part in 
the production or preparation for 
delivery of the bolts, and he may not 
split his commission with any other 
person. The dealer must also guar- 
antee the merchantable quality of the 
bolts. 


Log & Bolt Ceiling Extended 


Part or all of the states of Illinois, 
Indiana, Kentucky and Ohio are now 
included under definite ceiling prices 
for Logs & Bolts. The definite prices 
are scheduled in amendment 34 to 
MPR 348. 


Northeastern Hardwood Prices 


The OPA has granted a flat six 
percent increase in the ceiling prices 
for all graded hardwood lumber pro- 
duced in northeastern U. S. and part 
of Canada; the first general advance 
in these items and for this area since 
the dollars-and-cents ceilings were 
established last April. The increase 
does not apply to dunnage prices, 
which were adjusted last November; 
and neither does it apply to hardwood 
timbers and dimension, which were 
fixed at dates later than were the 
prices applied to lumber. 

This lumber increase is intended to 
compensate producers for non-absorb- 
able increases in costs, including 
higher wage rates. For the present, 
mills are to calculate their ceiling 
prices for the items involved by add- 
ing six percent to the basic f.o.b. mill 
prices previously established by OPA. 
Wholesale and retail distribution 
yards may pass the increased costs 
on to buyers, including consumers, by 
the same method; by adding six per- 
cent to the basic f.o.b. mill prices 
before figuring their maximum resale 
prices. 

Northeastern hardwood lumber 
holds an important place in the war 
effort; is used in truck bodies, wooden 
ships and for many other uses. The 
increases are effective in the six New 
England States, in Pennsylvania, New 
York, New Jersey, Delaware and most 
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of Maryland. They apply also 4 
hardwood lumber imported from Cap. 
ada east of the 85th meridian. Th 
increases do not apply to the charg 
which may be made for kiln-drying 
millworking or anti-stain treatment, 
Amendment 6, MPR-368. 


Northeastern Softwood 
Ceiling Revised Again 

To restore the relationship between 
Canadian and U. S. lumber price reg. 
ulations on Ottawa Valley white anq 
Norway pine, that existed prior t 
Sept. 1, 1943 the mill ceilings on those 
species purchased by Americans has 
been boosted $4 per M. Several othe 
changes were made in the American 
sales price of this Canadian produced 
lumber. 

In addition 1x3, 1x4 and 1x5 ineh 
spruce (U. S. produced) got a pric § 
raise of $1 per M and two inch dimep. 
sion dropped the same amount. 1\ 
inch and 1% inch spruce boards went 
up a dollar. Fifty cents per M js — 
established as top charge for each re. F 
sawing cut after the first. Bundling 
ceiling is $2 per M. Allowed trans. 
portation charges were revised up. 
wards. All of these and other reyi- 
sions are contained in the 2nd Revised 
edition of MPR 219 pertaining t 
Northeastern softwood lumber, effe. 
tive Feb. 17. 





Eastern Industrial Blocking 
Under New Price Set-up 


Producers’ ceiling prices for East- 
ern industrial blocking were estab- 
lished on a zone basis by the OPA in 
amendment 2 to MPR 216. This 
brings industrial blocking in line with 
sawn mine materials. 

The new price set-up results in in- 
creases of $1.50 per M in Northem 
states, leaves the price unchanged in 
central states, and reduces it $4 per M 
in Southern states where the item is 
relatively unimportant. 





Douglas Fir Plywood 
Advisory Committee 

A five-man Douglas fir plywood 
manufacturers industry advisory com- 
mittee, to consult with the Office of 
Price Administration when pricing 
problems arise within the industry, 
has been named by Arthur J. Krauss, 
OPA district director for the Pacifie 
Northwest. The committee is com 
posed of Herman Tenzler, president 
of the Northwest Door Co., Tacoma, 
Wash.; E. W. Daniels, president Hat 
bor Plywood Corp., Hoquiam, Wash. 
J. R. Robinson, president Robinson 
Manufacturing Co., Everett, Wash 
Thomas B. Malarkey, vice president 
M & M Woodworking Co., Portlané, 
Ore., and Clay Brown, vice president 
U. S. Plywood Corp., New York City, 
i. 
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f PILOT ROCK PINE 


Soft-Textured Ponderosa fromthe John Day District of Eastern Oregon 





the Pacif -.4 6 M irculation kilns of 
: 4 ° oore cross-circulation s 0 

re 18 A 100 % Kiln - Dried modem design. 
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ss Tacoma, Modern  manufactusing 
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president " 

York Cith = Pilot Rock Sales Agency 


203 Radio Central Bidg., Spokane, Wash. 
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Quality Woodwork 


Established 1866 


COLE MFG. CO. 


Nathaniel Dyke, Jr., Pres. 
MEMPHIS, . TENN. 
Little Rock, Ark. 


Nashville, Tenn. 
Knoxville, Tenn. 


Birmingham, Ala. 
New Orleans, La. 
Shreveport, La. 








* * 
TARTER, WEBSTERSJONNSON, inc. 


Crocker First National Bank Building., SAN FRANCISCO, CAL. 


CALIFORNIA SUGAR PINE 
PONDEROSA PINE-- WHITE FIR 


SAWMILLS 
White Pines, Cal. North Fork,Cal. Westpoint,Cal. Dorris, Cal. 


American biiicssna Load Binder 


Double Swivel 
For, binding LUMBER, 


LOGS. Halls TOMBER, (Goodyear Pattern) 


ly. Strongest . . . forged 
steel throughout... eas- 
jest to use. . . most 
ractical and effective. 
hree sizes. Write for 
circular and full infor- 
mation. 


“‘American”’ line of Log- 
ging Tools and Appli- 
ances is the best on the 
market. Catalog on re- 
quest. 





















From 


IVORY PINE 


: : Klamath Basin 
All that the name implies 


Soft Textured 
Timber 








Quality lumber from modern mill 
and kilns. Manned by an effi- 
cient organization—small enough 
to give your orders INDIVIDUAL 
attention—large enough to serve 
ALL your needs. Member West- 
ern Pine Association. 








. Boards & 
Se Dimension FF 
ye | Rough & Dresseg} 





PLANER AND 
JOINTER KNIVES 


— — — also high speed knives and 
molding cutters for the woodwork- 
ing industry. Western Agents: 


TAYLOR-STILES & co. Hall & Brown 


RIEGELSVILLE, NEW JERSEY “,\"" "sch" ce. 











RUSSELL & PUGH LUMBER CO. 
oo SPRINGSTON, IDAHO em 
q » Idaho White Pine Ponderosa Pine & at 
. Douglas Fir © White Fir © Cedar “Gay 







LJ. 






Ve 
4S 
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KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 


Manufactured by 


THE KENT MACHINE CO. 


117 Portage St. Cuyahoga Falls, Ohlo 

















Seimeed BOOKS THAT YOU NEED 
Sa ill —Dozens of them—are quickly avail- 
Operators @ able from our complete line. 


Learn More About These 
Books That'll Increase Your Profits 

Write Now for Complete Catalog 
American Lumberman 


rigs 


CHICAGO; ILL. 























DOWICIDES — PERMATOX 
A. D. CHAPMAN & COMPANY, INC. 


CHICAGO e MEMPHIS « NEW ORLEANS ¢ NEW YORK ¢ PORTLAND 
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TUSCALOOSA, 


George Drolet, © aacama 
TIMBER ESTIMATES 


Consulting Forester Management Plans 
Depletion Reports Valuation Surveys 


SAWMILL 
V/A MACHINERY 
é 


FOR YOUR PROTECTION | 


Let the Lumbermens representative in your com- 
munity analyze your insurance needs, and tell you 
just what various insurance coverages provide. With- 
out any obligation to you he will gladly audit your 
present policies and help you determine which forms 
are necessary for your peace of mind and financial 
protection. If you don’t know the name of your local 
Lumbermens agent eall or write: 


Lumbermens | 


MUTUAL CASUALTY COMPANY 


James S. Kemper, President 
Mutual Insurance Building 

















U. S. A. 
writes all forms of casualty insurance and fid 
throughout the United Page A Canada. = 

lines written in affiliated fire companies. 








al 
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Reports from Lumber Markets 





General Review 

Consideration of developments in 
the war program, the tempo of activi- 
ties at the fighting fronts and the 
ability of the Allies to invade Europe 
and form a junction for the final crash 
through into Germany are the pre- 
liminaries. The successful conclusion 
of these preliminaries are the ap- 
proach to the day when the distraught 
lumber industry may realign its 
sources of supply and equipment for 
distribution and restore its “Business 
as Usual” appeal to the consumer of 
building material. This date will not 
appear until the “Will to Fight” by 
the German high command is com- 


pletely crushed as its supplies and 


equipment are cut off, its production 
plants put out of commission, and the 
Allied armies march into Berlin. 

The outstanding incentive for this 
“Will to Fight” is the conviction that 
for decades to come the Allies will 
place Germany in an economic strait- 
jacket as insurance against a third at- 
tempt at world domination. Norma] 
resumption of lumber distribution and 
consumption must await the utter col- 
lapse of the German “Will to Fight.” 
Lumber producers are being pressed 
by our war agencies to prepare and 
deliver a steadily increasing volume 
of lumber to the battle fronts and to 
our war plants, to the end that there 
must be no relaxation of our purpose 
to fight until complete victory is 
achieved. 

To that end OPA-WPB the War 
Manpower Commission and the Cen- 
tral Procuring Agency are issuing 
directives calculated to achieve a 
higher outturn of lumber. Current 
scheduled requirements of CPA at the 
moment exceeds 650,000,000 feet and 
its resort to the auction plan for the 
placement of needed lots has pro- 
duced almost negligible results, for in 
many sections the mills have turned 
their product into other channels that 
were more attractive. While CPA is 
calling loudly for boards and other 
sizes suitable for boxing and crating 
war supplies, permits are being is- 
sued by another agency authorizing 
large scale deliveries for the con- 
struction of new training camps, 
housing for war workers, etc., much 
of which might well be postponed un- 
til urgent needs at the battle fronts 
have been adequately served. 

This thought is based upon current 
reports of troop movements from ex- 
isting camps to overseas concentra- 
tions in preparation for the projected 
European invasion, leaving many of 
these home camps almost tenantless. 
The war program has surely reached 
a stage where intelligent and conser- 
vative planning for the production 
and delivery of lumber when and 
where needed most is strictly in or- 
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der. Theve is no surplus of this com- 
modity and cannot be until ways and 
means are found for overcoming the 
current deficit of 25 percent in the 
manpower necessary for operating 
the industry’s sawmills to capacity. 

At the Canadian border, in the 
Northwest and Northeast, Ameri- 
can mill operators for many 
years, have brought thousands of 
Canadian woods workers over the 
border to cut and yard the sea- 
son’s log supply. They are chiefly 
idle farm help in the winter months, 
and prefer to cross the border into 
“The States” lured by the 8 hour day 
with overtime pay for extra hours. 
If they earn $300 to take home it 
swells 10 percent at the present 
Canadian exchange rate. But Ottawa 
will release a total of but 3600 
woodsmen for this over-the-border 
service, which is far short of require- 
ments, though thousands of idle farm 
workers are pleading for permits to 
join American logging crews for the 
winter season. They are bonded to 
the operator under a penalty of $500, 
for each recruit who fails to return 
to Canada in the Spring. For some 
weeks the quota has been completely 
exhausted. As the product of their 
work is all earmarked as an essen- 
tial war supply to the Allies there 
would result no loss to the war effort. 

One source of manpower for work 
in the lumber camps and mills—the 
prisoners of war held in this coun- 
try—is being studied, but thus far the 
project is unpromising under the 
necessary rules set up by the Army 
as to wage standards for inexperi- 
enced workers and the ban against as- 
signment to hazardous jobs in the 
mills or on the log driving streams. 
Log cutting and distribution of the 
mill product is under as close gov- 
ernment control in Canada as in the 
United States. 

At the February annual of the 
Canadian Lumbermen’s Association 
its president stressed the point that 
some form of timber cutting control 
will remain in effect for a period after 
the war to the end that prices and 
distribution be stabilized as a check 
upon inflationary trends in a possible 
run away price market. At this Mon- 
treal gathering there was also a pro- 
posal for postwar salvage and the dis- 
tribution of surplus government hold- 
ings in such manner as would cause 
least disturbance to the industry, with 
the trade association acting as liaison 
to the disbursing bureaus. This sug- 
gestion should be of equally valuable 
application on both sides of the bor- 
der in moving our industry in the di- 
rection of normalcy in the reconstruc- 
tion period. 

The wholesale lumber price index 
number (1926-100) was 144.1 for the 
week ended Feb. 5, 1944. 
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American 
Lumberman 


$7500 Contest 


[ In War Bonds } 


for Retail Lumber Dealers 
and their Employes 


DETAILS and RULES 


1. Any retail lumber anti/oe building ma- 
terials dealer, or any bona fide employee of 
such a retail dealer in the Oteet States of 
America or its possessions, is eligible to 
compete for the awards offered in $s con- 
test. 


2. Each Preparedness Idea shall be stated 
in a manuscript of 2,000 words OR LESS, 
but the contestant may support his 
with any additional materal (photos, illus- 
trations, etc.) he may wish to funish. 


- All manuscripts should be written legi- 
was” (preferably written) on ene side of 
the pa only. should bear the name 

ress of the author and the name of 
the company with which he is affiliated and 
a description of the nature of that affilia- 
tion. 8 information should a in the 
upper right hand corner of the first sheet of 
the manuscript only, as it will be clipped 
off and a key number assigned to manu- 
oo before the latter is submitted to the 
judges. 


4. By submitting an entry a contestant 
automatically agrees to be bound by the 
provision that all manuscripts become the 
pate ge tt of the AMERICAN LUMBERMAN, 
and that the AMERICAN LUMBERMAN has 
the right to publish the manuscript in whole 
or in part, and the author’s name. 


5. Entries will be judged on the merit of 
the ideas contained and not the literary 
style. The Board of Judges will consist of 
t Executive and Editorial Staffs of the 
AMERICAN LUMBERMAN with the excep- 
tion of the Preparedness Idea Contest Editor 
who will receive the entries as they come in 
and assign key numbers to them. Prizes as 
listed will be awarded in accordance —= 
the decision of a ye of s ona, oat 
their decision will be final. rd of 
Judges should detaviinn ast two entries 
are tied for a particular award, each of the 
— will receive the full amount of that 
award. 


6. The contest closes April 10 and all 
entries must postmarked no later 
midnight of that day. The AMERICAN LUM. 

BERMAN cannot be responsible for entries 
po ae or damaged or lost in the mail. 


7. Entries should be addressed to the 


Preparedness Idea Contest Editor 
an ee LUMBERMAN 
139 No. Clark Street 
Chicago 2, Ill. 


Be sure to affix ade 
cover mailing charges. 
not be return 


uate postage to 
anuscripts will 


See Announcement on 
Page 25 
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Open House and Conference 
at Hass Plant 


Following a custom started 7 years 
ago the Hass Millwork & Building 
Materials Co. held its annual “open 
house” and fish dinner at its plant in 





Dealers and Allied Men Enjoy Annual Fish Dinner at Hass Millwork & Bldg 


South Bend, Ind., on Friday, Feb. 11. 
An unexpected blizzard in this section 
kept the attendance down to 125. 
Otherwise, judging by the number of 
reservations there would have been 
more than 200. Guests began arriv- 
ing in the afternoon to inspect the 
plant in operation and the dinner was 
held in a large room on the second 
floor starting promptly at 6:00 p. m. 
It was cooked in the company’s well 
appointed kitchen and well served by 
white garbed employes. President 
W. M. Hass acted as toastmaster at 
the get-together meeting which fol- 
lowed the dinner. 

After introducing a number of the 
guests present, he spoke about the so- 
called “magic house” which many 
magazine writers are predicting will 
follow immediately after the war. He 
wanted the various speakers who 
were on the program to tell him 
whether Henry Ford, General Motors, 
Chrysler, ete., were going to turn 
their attention to home building. Said 
he: “is the local lumberman to lose 
the privilege of being able to sit down 
with an architect and prospective 
home owner and plan a house? Can 
a modern six-room house be built on 
an assembly line?” 

N. A. Aimer (Flintkote, Chicago 
Heights), spoke on the availability of 
building materials. He said that a 
year ago every one wondered how he 
was going to keep his lumber yard 
open, but the dealers have done a good 
job and proved that they could make 
profit under adverse conditions. They 
have demonstrated that they can han- 
dle other things besides lumber and 
they can learn to sell them. There is 
still a lot of non-critical material for 
the lumber dealer to sell, he pointed 
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out. “Think—Work—Substitute” was 
suggested as a motto. 

Dr. Boris N. Stanfield was next 
speaker introduced. A _ native of 
Siberia, Dr. Stanfield left there in 
1921 to accept a professorship in Co- 
lumbia University where he has been 


until recently when he was given a 
leave of absence to do some research 
work with the Minnesota & Ontario 
Paper Company. Dr. Stanfield’s ad- 
dress was not primarily on lumber but 
on global thinking. He said that 
America and Russia represent two 
worlds, knowing little of each other 
and having little in common at the 
present time. Nevertheless they had 
been thrown together by a common 
seed. Ignoring this question would 
prove a boomerang later on. Russia 
has forest resources in excess of the 
entire area of the United States and 
will be a tremendous postwar factor 
in the lumber business of the world. 

He stressed that the last ten years 
have seen a definite change in the at- 
titudes of both Russia and the United 
States. Isolationism is coming to an 
end whether we like it or not. He 
warned that we were drifting toward 
dictatorship in this country and urged 
that we guard against it carefully. We 
must have more democracy in the 
United States he said and must fight 
against too much centralization of 
government. Also we must do a sell- 
ing job on our pattern of government 
to the whole world. 

A. W. Bergman, Johns-Manville, 
Chicago, spoke about building for the 
future, with special reference to the 
postwar employment problems. The 
transition period from war to peace is 
going to be very hard—but the hard- 
est problem will be to put the return- 
ing soldiers back to work immediately. 
The lumber industry must do its part 
to see that these returniing men have 
jobs awaiting them. It will mean that 
the employment level must be from 
30% to 50% greater than it was in 
1940. This means great sales cam- 
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paigns and pushing new products, to 
provide necessary employment. Sey. 
eral years of higher levels will be 
needed. 

The balance of the session was 
taken up by WPB and OPA experts 
who answered questions from the vis. 


. Materials, Inc., South Bend, Ind. 


iting dealers. In charge of this ses- 
sion was Miles W. Jones of the local 
WPB board in South Bend. So in- 
teresting did the guests find it that 
they didn’t break up until a compara- 
tively late hour. 


Plywood Cottages 


Providing a practical demonstration 
of the use of prefabricated plywood, 
workmen, under the supervision of 
C. Bentall, Sr., of the New Building 
Finance, Ltd., Vancouver, B. C., have 
commenced construction of six 4-room 
cottages in that city. The cottages are 
to be built of 8x12 foot sections of 
plywood. It is really a test demonstra- 
tion of the cost and feasibility of 
building homes of B. C. plywood. The 
company is not in a position, owing to 
priorities on plywood, to start a gen- 
eral prefabrication home campaign 
until the end of the war. By the erec- 
tion of these cottages it is hoped, 
however, to iron out details of costs 
and methods. 

The experimental cottages are be- 
ing constructed of plywood both in- 
side and out, the exterior sections 
being weatherproofed. “The advan- 
tage of this method is that the house 
is dry as soon as completed and 
ready to move into immediately,” Mr. 
Bentall says. “Another advantage of 
construction in plywood sections is 
that prefabricated cottages can be 
shipped to areas where building ma- 
terials are not readily available.” 

According to present estimates, 
construction time should not exceed 
a month and the cost about $2500 for 
buildings .28 by 24 feet on full con- 
crete basements. A special allocation 
of plywood has been made for the 
purposes of the experiment. 
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SAW MILL MACHINERY Rec MACHINE CUT 
NOT DOWN TO A PRICE, tis -_ BP AT AND, PINION 


but built to tried and proven 
principles of design and con- 
struction for profitable opera- 
tion. 

ENTERPRISE meets the require- 
ments for accuracy and speed of opera- 
tion with low maintenance cost. Give us 
details of your requirements for our rec- 
ommendations and prices. 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 





IMPROVED GIANT 
FEED 











If you can't obtain permission 
to purchase HOLT HARD- 
WOOD CO. products un- 
der CONSERVATION 
Order M-364 


BUY WAR 
BONDS 








Not all synthetic 
gloves are 
oil resistant! 






and 
Lower Cost-per-hour Hand 
Protection with Stanzoils 


Made of neoprene, highly resistant to oils, acids, 
caustics — better protection from burns and other 
crippling harm, so no loss of production, no costly 
disabilities. Stanzoils won’t cause skin irritations as 
rubber sometimes does. Workers like them. Extra 
long wear — more safety for your money. Standard 
styles, black, white. Write for current delivery date. 










Synthetic Rubber Division 


THE PIONEER RUBBER COMPANY 


HOLT HARDWOOD CO. ~sieiest ee eee 
OCONTO, WISCONSIN “MADE WITH DU PONT NEOPRENE 































ROSS UNIT-LOAD CARRIERS... 


-built in sizes and models to fit your needs 


@ Let our engineers recommend sizes and 
models which will most efficiently solve your 
materials handling problems. 


Write Today for Bulletin C-44 


THE ROSS CARRIER CO., Factory—Benton Harbor, Mich. 


SEATTLE — PORTLAND — SAN FRANCISCO — VANCOUVER, B. C. 
PINE BLUFF, ARK. — NEW YORK CITY — HOBOKEN, N. J. 


PPQDNN CARRIER COMPANY 
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Composition 
Stair Treads 2195 


Many advantages are claimed for 
Dura-Val and Dura-Val De Luxe Stair 
Treads, a new line of So-Lo Works, 
Inc. These corrugated non-skid sur- 
faced treads are made of an asphalt 





and felt composition, and are suitable 
for replacing treads of rubber. They 
are said to look, feel, and wear like 
rubber; are waterproof, washable, and 
guaranteed long wearing. 

These treads are available in both 
flat and nosing type, in black. The 
standard flat tread is 9x18 inches. 
Standard nosing tread is made in two 
sizes—9 x 18 and 9 x 24 inches. Extra- 
size treads can be furnished on spe- 
cial order. 


Rigid Strap Wrench 2197 


This new tool, manufactured by The 
Ridge Tool Company, is intended for 
better handling and protection of pol- 
ished nickel, chrome pipe and tubing. 
It is made with strong I-beam handle 





and solid head, all in one piece, with 
a handy hang-up hole in the end. It 
is easy to attach and use, is positive 
in grip. Special webbing strap of 
great strength is quickly removed for 
replacement by pushing out pin held 
by spring clips. This wrench is made 
in two sizes: No. 2, capacity %” to 2”, 
17” strap; No. 5, 1” to 5”, 30” strap. 


New Penetrating Primer 


A better finish for home, school and 
office furniture, much tougher than 
present varnishes or lacquers, is 
promised after the war by E. I. du 
Pont de Nemours & Company. A new 
base or prime coat has been devel- 
oped, the value of which lies in the 
extraordinary adhesion it provides for 
the top coat. This penetrating prim- 
er, by affording improved anchorage, 
permits the use of higher scratch- 








BA OOUC I< 


D LITERAT E 


resistant finishing lacquers. Such 
super-tough pyroxylin lacquers have 
long been available, but were im- 
practical because a sufficiently strong 
adhesive bond with a wood surface 
could not be obtained. The new first- 
coat material kas a special elastomer 
that securely binds the top coat to the 
wood. 


"Saw and Knife 
Fitting Manual" 


This new treatise on the care of 
saws and knives is a 471-page book 
published by Covel-Hanchett Co. “The 
purpose of this Manual is to afford 
information, to stimulate personal in- 
quiry, criticism, and experimentation, 
on the part of the fraternity of saw 
filers, each of whom should put to 
personal use only such methods as 
prove best by test for his own individ- 
ual conditions of operation. . .. All 
the articles appearing in this Manual 
are written by experienced saw filers 
and the methods discussed have 
achieved success for the saw filer in 
meeting his own individual conditions 
and we especially recommeend that 
the young saw filer try more than 
one method in order to determine 
which is the best for his individual 
problem.” 

The first pages of the book are de- 
voted to general suggestions—lists of 
“don’ts” for millmen and saw filers, 
helpful ideas for the sawyer and the 
filer; a discussion of the filing room— 
the proper layout, floor plan, erection 
of machinery, labor saving machines, 
and general efficiency in the filing 
room. Then follows the very thorough 
coverage of saw and knife care inter- 
spersed with illustrations, diagrams 
and charts. 

The book may be purchased from 
Covel-Hanchett Co., Big Rapids, 
Michigan at $5.00 per copy. 


Reduces Battery 


Consumption 2196 


Improved economy in current con- 
sumption is the significant feature of 
the new M-79 Simplified Four-speed 
Reversing Controller for electric and 
gas-electric trucks manufactured by 
The Elwell-Parker Electric Company. 

When motor current is restricted 
by introducing resistance on first, 
second and third speeds, a wasteful 
amount of current can be consumed 
by running the truck for protracted 
periods on any of these three speeds. 
The major portion of this possible 






waste of current is prevented by the 
M-79 Controller, which uses resist. 
ance on the first speed only. The 
welded housing of the new controller 
is dust tight and meets all specifieg- 
tions for flash-proofing. 


Fabric Cement 2198 


Tehr-Greeze is a waterproof cement 
for patching, mending, and repairing 
awnings, grain bags, 
binder canvas, work 
gloves, leather goods, 
belting and clothing. It 
is simple to use —ecan 
be applied with a knife 
or with the fingers. It 
can be washed with hot 
water and soap but will 
not stand dry cleaning. 

Manufactured by 
Val-A Company and 





furnished in _ display 
cartons. 
"The Chemical Digest" 21911 


The Spring issue of The Chemical 
Digest, published twice annually by 
Foster D. Snell, Inc., is now available. 
This is a four-page bulletin contain- 
ing articles on post war products and 
interesting bits of information from a 
wide variety of industries. 


3-M Waterproof 
Floor Wax 2193 


Damp mopping or spilling is said 
not to affect the protective film on 
floors treated with 3-M Waterproof 





Floor Wax. The water lays on the 
surface and neither dissolves nor dis- 
colors the wax. This product is man- 
ufactured by Minnesota Mining and 
Manufacturing Company. 


“Namel-All" 2194 


A new penetrating enamel has been 
announced by Wilbur & Williams 
Paint Corporation. It produces a hard 
glossy finish, covers easily, and dries 
in approximately six hours. It may be 
applied on wood, wicker, plaster, or 
metal, and according to the manufac- 
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turer will penetrate rust on damp 
metal, stopping it at its source. 

Namel-All comes in 12 colors and 
may be purchased in _half-pints, 
quarts, or gallons. 


New Monarch "36" 
Band Saw 2191 


This modern designed Band Saw, 
Model X 40, was recently announced 
by American Saw Mill Machinery 
Company. It is a rigid, high speed 
machine built for accurate produc- 





tion and years of hard service. The 
main frame is a one piece cored cast- 
ing; saw guides are ball bearing rol- 
ler type; the degree of table tilt is 


automatically registered, and the me- 
chanical foot brake has an automatic 
cut off switch. The Band Saw is 
eequipped with direct drive 5 or 7% 
H. P. motor. 


Building Repair Cement 2199 


Permission has been granted X- 
Pando Corporation to again sell its 
household and building repair cement, 
X-Pandotite, in metal containers. This 
cement expands as it sets, forcing its 
way into the pores of tile, concrete, 
marble, or wood. It is said to be leak- 
proof, vibration-proof, heat-proof, 
and unaffected by oil, soap, or caustic 
solutions. 

X-Pandotite is a white powder that 
can be mixed with water and poured, 
molded, or applied with a trowel. It 
can also be colored by adding dry 
colors, or by painting, or applying a 
penetrating stain after hardening. 


Automatic Saw Filer 2192 


A new automatic saw filer, manu- 
factured by Foley Manufacturing 
Company, files hand, band, meat, and 
circular saws. It is said to increase 
production and life of saws because 
Foley-filed saws cut faster, cleaner, 
truer, and stay sharp longer than 
saws filed by hand. The filing is done 
in approximately half the time re- 
quired by hand, and a patented joint- 
ing principle evens all teeth auto- 
matically. 


"Women Tell Us" 21910 


This is the title of an attractive 
folder illustrating bathroom fixtures 
manufactured by Eljer Company. 
Bathrooms designed to meet the fas- 
tidious and the practical tastes; some 
roomy, some compact—but all with 
ample shelf, cupboard, and storage 
space. 








(HERE'S WHAT 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
plaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 
use. Will hot shrink. 
Sticks and stays put. 
a 








Your jobber can give immedicte 
delivery on Durham's Rock-Hord 
Woter Putty. Pocked twelve 1-Ib. 
cons or four 4-Ib. cans to case. 
Also available in 25, 50 and 
100-Ib drums for industriol users. 


DONALD DURHAM CO. 
Des Moines lowa 





The PLASTIC Repair Material 


in POWDER Form 





Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 
AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 
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Ponderosa Pine 
California Sugar Pine 
Arizona Soft Pine 
White Fir 


WUICHET LUMBER CO. 


Shop—Selects—Common 
Dimension 
Pattern—Flask 
WRITE 


714 Railway Exchange Bldg., 
Chicago 4 
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- « e PEOPLE & PLACES 





Henry F. Chaney, vice president of 
Baker, Fentress & Co., Chicago and 
Portland, was elected president of 
Coos Bay Lumber Co. at the recent 
and first meeting of the directors in 
San Francisco since control of the 
company was acquired by Charles E. 
Dant of Dant & Russell, Inc., Port- 
land Ore. Mr. Chaney succeeds Homer 
W. Bunker. Both Bunker and Harry 
F. Fair, former chairman of the board, 
will remain as directors of the firm, 
but retire from management offices. 


E. A. Classen Lumber Yards, in 
business at Freeburg, Ill., for 67 
years, have been sold by Edward A. 
Classen, who has been in the business 
58 years, to Louis E. Lauerman, Jr., 
of New Athens, IIl., proprietor of the 
New Athens Lumber Co., and the 
name of the Classen company has 
been changed to Freeburg Lumber Co. 


The Freiberg Mahogany Co. plant 
at Harahan, La., has been awarded 
the Army-Navy “E”, according to a 
telegram received by Harry A. Frei- 
berg, Sr., president, from Undersec- 
retary of War Robert Patterson. The 
award was for “outstanding accom- 
plishment in the production of war 
materials,” and the telegram stated 
that the record will “serve as an ex- 
ample to all Americans.” The com- 
pany manufactures mahogany lumber 
and veneer used in the construction of 
ships and planes. 


Saul Singer, secretary of Singer- 
Stone Lumber Co., New Orleans, La., 
has joined the armed forces and left 
New Orleans on Feb. 4 to start train- 
ing. Mr. Singer is married and the 
father of a baby only a few months 
old. He was elected secretary of the 
Lumbermen’s Club of New Orleans at 
its annual meeting last November and 
his resignation from that capacity has 
been submitted to the club. 


For the duration Mrs. Floyd Berg- 
man will operate the Beresford Lum- 
ber Co., Beresford, S. D. Mr. Bergman 
will enter the service soon. 


Tom Lehon, vice president and gen- 
eral manager of The Lehon Co., Chi- 
cago Ill., manufacturers of Mule-Hide 
products, has announced the promo- 
tion as of Feb. 1, of B. O. Pinkham, 
from assistant sales manager to sales 
manager, succeeding R. W. Tompkins, 
resigned. Mr. Pinkham has been as- 
sociated with The Lehon Co. for more 
than seven years and is well and 
favorably known in the roofing in- 
dustry. 

Friends of W. M. Hart, Shreveport, 
La., sales manager for S. H. Bolinger 
& Co. mills, are pleased to hear of 
his improvement in health. He was 
able to attend the annual meeting of 
the board of directors recently. How- 
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ever, he probably will not be able to 
attend to regular duties for some 
time. 


Walter R. Cyr, who, prior to enlist- 
ing in the army, was employed by the 
Steilacoom (Wash.) Lumber Co., has 
been promoted to staff sergeant, ac- 
cording to a recent announcement 
from an 8th U. S. Army Air Force 
Bomber Station in England. Sgt. Cyr, 
a Flying Fortress ball turret gun- 
ner, has made 11 daylight bombing 
missions over Germany and the occu- 
pied countries since being assigned to 
one of the pioneer heavy bombard- 
ment groups in the European air war. 
He holds the Air Medal with one Oak 
Leaf Cluster for meritorious achieve- 
ment in combat with the enemy. 


George Weyerhaeuser, son of J. P. 
Weyerhaeuser, Jr., executive vice 
president of the Weyerhaeuser Tim- 
ber Co., was graduated Feb. 5 from 
the Taft school, Watertown, Conn. He 
was active in athletics, being a two- 
year letterman in soccer, basketball, 
and track, and was captain of the 
school’s track team during his senior 
year. He also was a monitor, was 
one of the leaders in student govern- 
ment, was a member of the chemistry 
club and stood high scholastically. 


Philip Simpson, son of J. Philip 
Simpson, vice president-manager of 
the Buffelen Lumber & Manufactur- 
ing Co., Tacoma, Wash., is attending 
Colgate University as a member of 
the Navy’s V-12 unit. He is training 
as a pre-medical student. 


Transfer oi Clarence Vandercook, 
Sr., superintendent of logging for the 
Long-Bell Lumber Co., at Ryderwood, 
Wash., since 1930, to the company’s 
Weed, Calif., division as superinten- 
dent of logging with residence at Ten- 
nant, and promotion of E. S. Erskine, 
assistant to R. F. Morse, manager of 
the company’s logging and timber de- 
partment, to the superintendency at 
Ryderwood, with residence there, were 
announced Jan. 26 by Mr. Morse. The 
changes follow the resignation of 
Carl Kirstein, who had been logging 
superintendent at Tennant for many 
years. Long-Bell associates honored 
Mr. and Mrs. Vandercook on Jan. 29 
before their departure for California 
with a dinner at the Hotel Monticello 
in Longview. J. D. Tennant, Long- 
Bell general manager and vice presi- 
dent, was the toastmaster. 


The Springfield Plywood Corp., a 
subsidiary of the Washington Veneer 
Co., Olympia, Wash., announces it has 
moved its head offices from Olympia 
to Springfield, Ore. 

Dale Craft, Raymond, Wash., 


shingle mill operator, has been noti- 
fied that his son, Capt. Ray Craft, is 
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now stationed in England with the 
public relations department of the 
U. S. Army. 


Raymond B. Hammerschmith, son 
of J. G. Hammerschmith, who oper- 
ates the Hammerschmith Lumber Co,, 
Tacoma, Wash., recently spent a brief 
furlough with his parents. He is a 
private in the U. S. Army and is pur- 
suing an engineering course at the 
Illinois Institute of Technology in 
Chicago. 

Charles Ringsted, East Denver 
Lumber Co., Denver, Colo., heads the 
price panel of the Denver OPA board. 
The job of Mr. Ringsted’s panel is to 
give advice, seek compliance by con- 
sumers and small merchants, and talk 
things over with sellers whose feet 
slipped, accidentally or otherwise. 


During the week Guy R. Martin, 
head of the Martin Lumber Co., Den- 
ver, Colo., was elected vice president 
of the Denver area council of the Boy 
Scout organization. 


A. L. Foster, Jr., managing partner 
of George C. Brown & Co., Greens- 
boro, North Carolina, has been named 
to a six-man industry advisory com- 
mittee on aromatic red cedar lumber, 
to consult with OPA whenever price 
problems arise with respect to this 
commodity, OPA announced Jan. 29, 


Plainfield Lumber & Supply Co., 
Plainfield, N. J., had main buildings 
destroyed by fire, with loss to build- 
ings and stock estimated at $100,000. 

C. A. Davis & Son lumber yard at 
Goshen, Ind., has been sold to the 
Elkhart County Farm Bureau Co- 
operative Association. Clyde H. Da- 
vis, who has been engaged in the 
lumber business for nearly 50 years, 
will remain as manager of this branch 
of the co-operative. 

Kendrick & Brown Co., Inc., of 
Glens Falls, N. Y., has been sold to 
Louis B. Ginsburg of Glens Falls, N. 
Y., and his brother, William I. Gins- 
burg of Rutland, Vt. Louis B. Gins- 
burg will be president and treasurer 
and William I. Ginsburg will be vice 
president and secretary under the 
new management. Howard A. Thom- 
son, treasurer of the old company, 
will remain with the new owners and 
is a member of the new board of di- 
rectors. 


Willis Lumber Co., Inc., Martins- 
ville, Va., has been incorporated with 
maximum capital of $25,000, to en- 
gage in the business of brokerage of 
lumber and all types of building sup- 
plies. T. L. Willis is president. 


Hazelton Lumber Co., Hazelton, 
Iowa, has been purchased by Paul 
Galvin and Clark Barteau. Mr. Bar- 
teau, who has been managing a lum- 
ber yard at New Hampton, Iowa, will 
manage the Hazelton Lumber Co. 


After thirty-three years as sole 
owner and manager of the Muh! Lum- 
ber Co., Vinton, Iowa, Theodore Muhl 
has announced the sale of a half 
interest in the business to Earl 0. 
Coffing of Cedar Rapids and the part- 
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nership will be known as the Muhl- 
Coffing Lumber Co. 


The United States Plywood Corp., 
New York, N. Y., has opened a new 
branch at 570 38rd Street, Oakland, 
Calif. Don L. Kesselring is in charge. 

Frank B. James, son of Roy E. 
James, Huntington Park, Calif., lum- 
ber wholesaler, has been promoted to 
the rank of Colonel with the U. S. 
Army Air Force in England. In a 
recent letter to his father, he told of 
being one of 200 Americans who had 
tea with the King and Queen in Buck- 
ingham Palace. 

Western Hardwood Lumber Co. is 
erecting an addition to its plant in 
Los Angeles, Calif. 

The Morgan mill at Garbersville, 
Calif., has been taken over by Bratlie 
Bros. Mill Co., which has been engaged 
in red cedar lumber and shingle pro- 
duction at Ridgefield, Wash., since 
1914. 

The U.S. Mengel-Plywoods, Inc., an 
organization jointly owned by the 
Mengel Co., Louisville, Ky., and U.S. 
Plywood Corp., New York, N. Y., as 
part of a postwar expansion program, 
opened a plywood stock warehouse in 
Louisville on Jan. 17, as the first of a 
chain of stocked warehouses that the 
companies plan to operate jointly, so 
that all types of plywood, both 
hard- and softwoods, will be available 
to the lumber consuming trades and 
woodworking industries, subject to 
priority restrictions and wartime limi- 
tations. 

The City Lumber Co., Jackson, 
Tenn., was destroyed by fire on Feb. 
5, with a loss of between $85,000 and 
$100,000. Insurance covered 60 per- 
cent of the loss, according to Will 
Hickman, manager and one of the 
owners. Stocks, Mr. Hickman said, 
were at the lowest point in years. 
Six trucks and buildings that repre- 
sented a cost of $35,000 were included 
in the loss. 


In recognition of the fine adminis- 
tration he gave the Chamber of Com- 
merce of Opelousas, La., during 1943, 
Sidney Bertheaud of the Danel Lum- 
ber Co. of that city, has been re- 
elected president for 1944. 


News from South Pacific 


In a letter to the MacLea Lumber 
Co., Baltimore, Md., with which he is 
associated in civilian life, Capt. T. 
Raymond MacLea of the Marine 
Corps, now stationed somewhere in 
the South Pacific, writes interesting- 
ly of activities there in the construc- 
tion line. He says that immediately 
after gaining a permanent foothold a 
sawmill was erected out of the scrap 
supplies, and native trees were turned 
into lumber. One of the species, 
which in appearance resembles Cali- 
fornia redwood, but with a harder 
grain, proved to be especially service- 
able. A bridge was constructed en- 
tirely of mahogany logs, and other 
species, equally valuable, were ap- 
plied in lavish quantities to other 
common uses. 


Successor Named 


W. H. Gerke, president of The Sar- 
gent-Gerke Co., Indianapolis, Ind., 
producers of 
paint, varnish, 
and enamel prod- 
ucts, has retired 
from the presi- 
dency and has 
been elected 
chairman of the 
board of directors 
of the company. 
Mr. Gerke has 
been active in the 
paint business for 
more than fifty 
years and is a 
member of the 
Fifty-Year Club. 
He has just recently completed a 
three-year term as a member of the 
executive committee of the National 
association and has been active for 
many years in association affairs. It 
is not his intention to be entirely in- 
active, and he will continue to give 
his close attention to major problems 
in his business. 

Fred B. Keuthan, who has been ac- 
tive in the paint industry for more 
than thirty years, will be successor to 


Fred B. Keuthan 





Mr. Gerke. Mr. Keuthan has been 
connected with the Sargent-Gerke Co. 
since 1921 and has been vice presi- 
dent for the past ten years. 


"E" Awards 


On Jan. 31 the Army-Navy “E” 
Award was presented to the Martell 
(Calif.) plant of the Winton Lumber 
Co. and to the J. T. McDonald Log- 
ging Co., in recognition of the high 
production achieved by the companies 
in response to the nation’s call for 
utmost output. In 1948, with the 
McDonald company doing the logging 
and the Winton Lumber Co. doing the 
milling, their combined production in 
the operations of this area amounted 
to 36,800,000 board feet. 


The Winton company officials, who 
maintain headquarters in Minneapolis, 
Minn., purchased large holdings of 
timber in the Sierra Nevadas, in 
Amador county, Calif., some months 
before America entered the war. 


The ceremony of presenting the 
Army-Navy award was conducted in 
the Sutter Creek Auditorium and was 
attended by a capacity audience of 
employees and citizens of the county. 
Col. Kenneth M. Moore, district engi- 
neer for the Army, came from San 
Francisco to award the “E” pennants. 
Commander Kenneth A. Goodwin, of 
the Navy, executive assistant to the 
superintending engineer of the San 
Francisco area, presented the “EK” 
pins. 

C. J. Winton, Jr., accepted the 
award for the management of the 
Martell plant. 


For the employees Oren Broyles, 
president of Lumber Sawmill Local 
Union 2927 A. F. of L., pledged con- 
tinued effort of the sort which had 
made the award possible. 


Mr. McDonald received the award in 
behalf of his company and seconded 
the acceptance remarks of Mr. Winton. 
Ted Broitzman and Bulford J. Hodges, 
representing the Winton and Mc- 
Donald employees, acknowledged the 
presentation of the “E” pins. 

The Winton and McDonald compa- 
nies plan to extend their present rela- 
tionship into the postwar period on 
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substantially the same basis. Other 
Winton interests include the parent 
plant at Gibbs, Idaho, and the Pas 
Lumber Co., at La Pas, Manitoba, in 
Canada. The McDonald company also 
is actively associated with the Grande 
Ronde Pine Co., at Ponderosa, Ore., of 
which Truman Collins is president. 
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Liberty Ships Honor 
Lumbermen 

The late George A. Pope, a pioneer 
leader in the development of the 
American Merchant Marine on the 
Pacific Coast and former chairman of 
the board of Pope & Talbot-McCor- 
mick Steamship Co., will be honored 
at the Kaiser yard in Richmond, 
Calif.. sometime during February, 
when a new Liberty ship bearing his 
name is launched. 

Charles L. Wheeler, executive vice 
president of the company, received a 
telegram from Sen. Hiram Johnson, 
stating that the name of George A. 
Pope has been assigned to Liberty 
vessel hull No. 2755. Mr. Pope was 
active in western financial circles and 
actively participated in the civic and 
cultural life of San Francisco; he died 
in 1942. 

ae * * 

The S.S. A. B. Hammond, a 10,500- 
ton Liberty ship named for the late 
A. B. Hammond, a Montana pioneer 
who played an important part in de- 
veloping the Pacific Coast lumber 
trade and who was instrumental in 
building the first railroad between 
Portland and Astoria and later was 
owner of one of the largest fleets of 
lumber cargo ships on the Pacific 
Coast, slid from building ways of the 
California Shipbuilding Corp. on Jan. 
21. Mrs. Leonard C. Hammond of 
San Francisco, a daughter-in-law, 
broke the traditional bottle of cham- 
pagne on the cutwater of the vessel. 


Retires 


C. L. Isted, general manager of The 
Shevlin-Hixon Co. operations at Bend, 
Ore., for more than eighteen years, 
has retired from active duty because 
of ill health. Mr. Isted served The 
Shevlin-Hixon Co. and affiliated firms 
for over forty years. 

P. V. Eames, president of The Shev- 
lin-Hixon Co., announced from his 
Minneapolis office the appointment of 
W. H. Meyers to succeed Mr. Isted as 
general manager. Mr. Meyers has 
been assistant general manager at 
Bend for several months, before which 
he was for several years general man- 
ager of the Sumter Lumber Co. at 
Electric Mills, Miss. 
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New SPA Forester 

William C. Hammerle, who for sey- 
eral years has been State forester of 
South Carolina and has been actively 
engaged in forestry work for the last 
18 years in various Southern States, 
has been appointed forester of the 
Southern Pine Association, effective 
Feb. 1, to succeed Brooks Toler, who 
has resigned his position with the SPA 
to become director of forestry of 
Masonite, Inc., at Laurel, Miss., ac. 
cording to annduncement made Feb. 
2 by H. C. Berckes, secretary-man- 
ager of the Southern Pine Associa- 
tion. 


Promotions 

The board of directors of the Wood 
Conversion Co. at their recent annual 
meeting announced the appointment 
of P. A. Ward as vice president and 
general manager. He succeeds E. W. 
Davis who at the same meeting was 
appointed executive vice president. 

Immediately following assumption 
of his new duties, Mr. Ward an- 
nounced the promotion of D. M. Pattie 
from manager of dealer sales to the 
position of general sales' manager. 

Both men have been with the Wood 
Conversion Co. for twenty years, 





P. A. Ward 


D. M. Pattie 


starting as salesmen. Mr. Ward’s 
close cooperation with the plant as 
well as with sales has resulted in 
many important developments in both 
Balsam-Wool and Nu-Wood, while 
much of the recent promotional ac- 
tivity which has helped lumber deal- 
ers to do such an excellent job of 
selling insulation is due to the efforts 
of Mr. Pattie. 


Change in Ownership 

An important transfer of ownership 
is reported from Springfield, Mass., 
the retail building material business 
of Valentine Lumber & Supply Co. 
being taken over by Edmund T. Man- 
ley of Longmeadow, Mark B. Cowles, 
formerly of New London, Conn., and 
Richard W. Cowles of Springfield. Mr. 
Manley, who will serve as president, 
will not be active in the management 
of the corporation. Mark Cowles, for 
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the past ten years associated with 
the F. H. & A. H. Chappell Co., New 
London, will serve as treasurer and 
general manager, and Richard Cowles, 
for several years affiliated with the 
J. G. Roy Lumber Co., Chicopee, 
Mass., is vice president. Mark is a 
brother and Richard a son of Robert 
B. Cowles of the Carlos Ruggles Lum- 
ber Co., Springfield, Mass., who in 
January retired from the presidency 
of New England Wholesale Lumber 
Association after serving three terms. 


Reorganizes and 
Enlarges Service 


Owens-Illinois Glass Co., Toledo, 
Ohio, has announced through its Pres- 
ident J. P. Levis that on Jan. 1 the 
Libbey Glass Co. of Toledo and the 
Owens-Illinois Pacific Coast Co., here- 
tofore operated as wholly owned sub- 
sidiaries, became the Libbey Glass 
Division and the Pacific Coast Divi- 
sion of Owens-Illinois Glass Co. 

Under the revision, which includes 
a greater customer service in the 
packaging field, Garland Lufkin, vice 
president of the parent company, is 
director of packaging research and 
planning and is responsible for launch- 
ing the broader customer service. 
With Vice President Henry S. Wade, 
former president of the Owens-Illi- 
nois Pacific Co., Mr. Lufkin will assist 
President Levis and Executive Vice 
President R. H. Barnard in long range 
planning. 

Another new vice president is John 
H. Wright, former president of the 
Libbey Glass Co. Mr. Wright will be 
engaged in various phases of sales 
promotion and will maintain close 
contact with his old Libbey sales or- 
ganization. 

Vice President F. J. Solon is newly 
appointed director of sales and is re- 
sponsible for co-ordinating all sales, 
public relations, and advertising activ- 
ities for the several glass divisions. 

Vice President Smith L. Rairdon 
will continue as general sales man- 
ager of the glass container division 
east of the Rockies. 

W. I. Cole will be general sales 


manager of the Pacific Coast Division, 
with offices in San Francisco. 

K. C. White, formerly manager of 
Owens-Illinois San Francisco branch, 
has been appointed general sales 
manager of the Libbey Glass Division 
at Toledo. 


H. W. Paul has been appointed gen- 
eral sales manager of the Insulux 
Products Division; E. P. Lockart con- 
tinues as sales manager of glass block 
and allied products, and M. K. Holmes, 
sales manager of insulators. 


Changes in Board of Directors 


Changes in the personnel of the 
board of directors of The Flintkote Co., 
New York, N. Y., were announced 
Feb. 2 by I. J. Harvey, Jr., president. 


George P. Heppes 





Stuart H. Ralph 





Newly elected directors include Clif- 
ton W. Gregg, treasurer, and George 
P. Heppes and Stuart H. Ralph, vice 
presidents. They have been elected to 
fill the vacancies created by the resig- 
nations of William S. Gray, Jr., New 
York; John R. Bird, Boston, and Jo- 
seph A. Thomas, New York; the lat- 





ter two are now serving in the United 
States armed forces. 

Clifton W. Gregg, Pelham, N. Y., 
has been associated with The Flint- 
kote Co. since 1929 and was elected 
treasurer in 1932. 

George P. Heppes joined The Flint- 
kote Co. in 1921 as manager of its 
Chicago Heights plant and since 1934 
has been vice president in charge of 
manufacturing. He resides in Upper 
Montclair, N. J. 

Stuart H. Ralph, Westport, Conn., 
vice president in charge of building 
materials sales since 1933, has been 
with the Flintkote Co. since 1920. He 
has always been active in construction 
industry affairs. 

John M. Hancock, now assisting 
Bernard Baruch in Washington, con- 
tinues as chairman of the executive 
committee of the Flintkote board of 
directors. 


. . Obituaries 


JAMES T. BINET, 77, operator of a 
lumber yard at Oroville, Calif., and a 
lumber mill at Clipper Mills, died re- 
cently at Marysville, Calif., where he 
was visiting. He is survived by his 
widow and a sister. 


GEORGE H. BOYD, 73, chairman of 
the Saginaw Lumber Co., which he or- 
ganized in 1895, died Jan. 7 at his home 
in Saginaw, Mich. He was a leader in 
civic and business affairs in that city. 
Survivors are his widow, four sons, 
and a daughter. 


MRS. JOHN MILTON CARSON, 78, 
widow of the late John M. Carson of 
Dolbeer & Carson Lumber Co., died 
Jan. 5 at Eureka, Calif. She is sur- 
vived by a daughter, grandson, and a 
great-granddaughter. 


LOT DENNIS, 86, of Dennis & Rowe, 
lumber manufacturers at Orange, Mass., 
died Feb. 4 at his winter home in Mi- 
ami, Fla. He was a former president 
of the Orange National Bank. Surviv- 
ing are two married daughters. 


CHARLES CLARENCE DICKINSON, 
66, president of E. Sondheimer Co., 
with offices at Tallulah and Sondheimer, 
La., and of the National Lumber Ex- 
porters Association with headquarters 
in Memphis, Tenn., died on Feb. 3 in a 
Vicksburg (Miss.) hospital after a two 
weeks’ illness that followed a heart 
attack. Mr. Dickinson, one of the out- 
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Change Your Saws to Simonds 
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standing leaders of the lumber industry 
in the South for many years, was also 
president of the Tensas Cooperage Co., 
the L. P. T. & W. Railroad, both of 
Sondheimer, La., the Madison-East Car- 
roll Gin. Association, Roosevelt, La., 
a director of the Tallulah Com- 
press, Tallulah, La., a member of Madi- 
son Parish School Board, Tallulah, La., 
a director of the Southern Hardwood 
Traffic Association, and a long-time 
member of the Lumbermen’s Club of 
Memphis. In recent years he had also 
operated the Stockland Plantation Co. 
near Sondheimer. Mr. Dickinson was 
active in the civic affairs of his com- 
munity. He served in the American 
Army in the Spanish-American War. A 
veteran of 38 years with Sondheimer 
Co., Mr. Dickinson joined that concern 
as traffic manager in 1905 when it had 
its main offices at Memphis. Mr. Dick- 
inson’s wife died in 1942. 


RILEY DODD, 73, widely known lum- 
berman and saw mill operator, died on 
Feb. 3 in a hospital at Sullivan, Ind., 
following a long illness. A native of 
Sullivan county, he had operated saw- 
mills throughout southern Indiana for 
forty years. He is survived by his 
widow, two sons, two daughters, two 
foster sisters, and a foster brother. 


MRS. MARIA BEDFORD GRIFFIN, 
83, widow of the late Charles B. Grif- 
fin, Los Angeles lumberman, died at 
her Los Angeles home recently. She 
was the mother of Charles B. Griffin, 
Jr., an active figure in the lumber in- 
dustry for a number of years. Surviv- 
ing are a son, a daughter, and a grand- 
son, Charles B. Griffin, III, of the Army 
Transport Service, pre-war sales man- 
ager for the Monterey Redwood Co., 
Santa Cruz, Calif. 


GEORGE EDWIN GRIFFITH, 82, re- 
tired owner of the Griffith Lumber Co., 
Detroit, Mich., died Jan. 7 in Beverly 
Hills, Calif., where he had made his 
home for the past two years. Surviv- 
ing are his widow, a daughter, and two 
sisters. 


FRANK B. HAVILAND, 76, who had 
been in the wholesale lumber business 
for fifty years before he retired re- 
cently, died at his home in the Bronx, 
New York City, N. Y., on Jan. 21, after 
a long illness. He had represented va- 
rious southern lumber mills. He leaves 
his widow, a son, and a daughter. 


LIEUT. ARNOLD KITCHIN, 27, who 
before he entered the armed service 
was employed by the Lieber Lumber 
Co. in its office at Neenah, Wis., and 
later became manager of the Appleton, 
Wis., branch of the concern, was killed 
Jan. 21 in the Middle Eastern theater 
of war as the result of an airplane 
crash. He was a bombardier on a Lib- 
erator bomber. 


NICHOLAS A. MANS, 78, founder of 
N. A. Mans & Son, Trenton, Mich., died 
at his home there on Jan. 23 after a 
long illness. He was active in other 
businesses, fraternal organizations, and 
was a member of the Michigan Retail 
Lumber Dealers’ Association. Surviving 
are his widow, four sons, a sister, and 
five grandchildren. 


FRANK J. MARKS, 65, president of 
Marks Bros. Co., Milwaukee, Wis., died 
Jan. 18 at a local hospital, following a 
week’s illness. His widow, three sons, 
and two daughters survive. 


FREDERICK A. PARSONS, 67, treas- 
urer of Hall-Gregg, Inc., Somerville, 
Mass., died Feb. 2 at his home in Wake- 
field, Mass., after a short illness. He 
was active in fraternal organizations. 
His widow survives. 


JOHN K. PEET, proprietor of the 
Peet Hickory Co., Corinth, Miss., died 
Feb. 3 after a short illness. He leaves 
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his widow, who is in a hospital in Cor. 
inth, suffering from severe burng fre. 
ceived when her dress became ignite 
from an electric heater, and his mother 


CHARLES D. PIERSON, 72, president 
of the Pierson-Allen Lumber Co., with 
headquarters at Lewis, Ind., died in a 
Terre Haute (Ind.) hospital on Jan, 24 
following a short illness; his home was 
in Lewis. Surviving are his widow, two 
brothers, and two sisters. 


LYTLE ALEXANDER RATHER, 54 
proprietor of the City Lumber Co., 
Holly Springs, Miss., died at his home 
there on Jan. 24, of a heart attack. He 
also had farming interests and was 
active in church and fraternal organi- 
zations. His widow, two sons, and a 
daughter survive. 


WILLIAM C. REDMON, 75, head of 
W. C. Redmon Sons & Co., Peru, Ind, 
died recently of paralysis ‘at his home 
in that city. He was active in fraterna] 
organizations. Survivors. include his 
widow and three sons, Marion, Charles 
A. E., and Willard L., all members of 
the manufacturing firm. 





SPAFFORD P. ROEDER, local lum- 
ber manufacturer and operator, died 
Jan. 25 from a heart attack while fight- 
ing a fire at the mill. 


HARRY J. SABEL, 60, formerly pres- 
ident of the American Box & Crate 
Co., Louisville, Ky., died recently of a 
heart attack at his home there. He is 
survived by his widow, a daughter, and 
four sisters. 


MRS. IDA SAMUELS, wife of Israe] 
Samuels, president of the Douglas 
Lumber Co., Chicago, Ill., died Jan. 16 
at her home in that city, of a heart ail- 
ment. Surviving, besides her widower, 
are five sons and three daughters. 


WIN SCHLOSSER, 84, widely known 
Milwaukee (Wis.) lumber commission 
merchant, died at his home there on 
Jan. 23. He had retired from active 
business about five years ago. Two 
daughters and two sons survive. 


EDWARD S. SHIPPEN, 82, founder 
and president of the E. S. Shippen 
Lumber Co., Osceola, Ark., died Jan. 29 
at his home there. Mr. Shippen in 1890 
formed the Shippen Bros. Lumber Co., 
Louisville, Ky., with his brothers. He 
later became president of the Louis- 
ville Point Lumber Co. until 1916, when 
he founded his new business in Arkan- 
sas. He was a member of several fra- 
ternal orders and was a founder and 
past president of the Louisville Hard- 
wood Club. Mr. Shippen is survived by 
his widow, six sons, four daughters, a 
brother, twenty-six grandchildren, and 
eleven great-grandchildren. 


W. GLENN SWEET, 68, nationally 
known lumberman and president of 
Harris, McHenry & Baker Co., Elmira, 
N. Y., succumbed to a heart attack on 
Jan. 20 at his home there. He was 
stricken with heart trouble last fall. 
He was a business leader and former 
mayor of Elmira. Mr. Sweet became 
employed by the lumber company in 
1900 as a stenographer and_ rose 
through successive offices to that of 
president. He was treasurer anda past 
president of the Northeastern Retail 
Lumbermen’s Association and a former 
vice president of the National Retail 
Lumbermen’s Association. From 1922 to 
1925 he served on the Lumber Stand- 
ardization Committee named by Her- 
bert Hoover while Secretary of Com- 
merce. Mr. Sweet was active in busi- 
ness, civic, fraternal, and_ religious 
affairs of the community. Since 194 
he had been chairman of a Selective 
Service Board, and in 1929 was general 
chairman of the Community Chest 
drive. His widow, two sons, and 4 
daughter survive. 
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ADVERTISING 


Remittance to accompany the order. No 
extra charge for copy of paper containing 
advertisement. Copy must be in this office 
on Monday prior to publication date. 

Five or six words qf ordinary length 
make one line. 

Count in the signature. 
as two lines. 

Extra white space figured at line rate. 

Heading to be in caps. 

One additional line of caps permitted 
in first 14 lines of copy. and in each 7 
lines thereafter. 

One inch space advertisement is equiv- 
alent to 12 lines. 


How to Figure Costs for Advertising 
In Classified Department 


Rr ae 30 cents a line 
Two consecutive issues....55 cents a line 
Three consecutive issues. .75 cents a line 
Four consecutive issues... .90 cents a line 


Heading counts 














Wanted—EMPLOYEES 








WANTED 
Thoroughly competent lumber yard superin- 
tendent, one familiar with all hardwoods & 
softwoods and experienced in handling men. 
Steady employment, good salary. Must have 
first class references. State qualifications 
and previous experience. Yard located in 
middle West. 

Address ‘‘L-82,'° American Lumberman. 


WANTED 
Experienced sash and door machine set-up 
man for western Washington, thoroughly fa- 
miliar with Greenlee all electric double end 
tenoners, sash and door stickers, etc. Re- 
muneration $3500 to $4000 per year plus 
bonus. Permanent deal for right man. 
Address ‘“‘L-81,‘° American Lumberman. 








EMPLOYEES WANTED 
Draft exempt bookkeeper and desk man. Wis- 
consin city 11,000. ood opportunity to ad- 
vance. 
Address “‘L-73,"° American Lumberman. 


. WANTED 

A first-class woodwork molder man, experi- 
enced in runnin Hi-speed production ma- 
chines, capable of grinding and jointing cylin- 
der heads; also knowledge of making special 
knives for detail molding. Must be thoroly 
competent to operate and care for production 
equipment. P. O. BOX 299, Denver. Colo. 


WANTED 
Salesman to call on farmer trade to sell 
necessary maintenance materials, Asphalt 
Root & Asbestos sidewall materials. Would 
be home nights; have choice of living in one 
of several good towns in northern Illinois. 
Old established firm. Guaranteed salary. 
ermanent connection. 
Address “‘L-76,’’ American Lumberman. 


WOMAN BOOKKEEPER WANTED 
To work in lumberyard in Philadelphia, Pa. 
Central location. owledge of billing. Es- 
sential industry. 51/, day week. Steady posi- 
tion. Write sala and reference. 
Address “L-87,’° American Lumberman. 


MECHANIC WANTED 
Capable and experienced in maintaining high- 
Speed planers and matchers, and other wood- 
working machinery. Should also be able to 
esign and install conveyor systems and mis- 
cellaneous equipment to simplify handling of 
er. Permanent position with a future. 
Address P. O. BOX 396, Nashua, N. H. 


’ MANAGER WANTED 
Experienced in handling retail building ma- 

















Wanted—EMPLOYEES 





Wanted—USED MACHINERY 








SALES EXECUTIVE WANTED 

For large Eastern Wholesale Millwork Dis- 
tributor. Must have manufacturing and esti- 
mating experience in stock and special mill- 
work and fabricated units. Excellent oppor- 
tunity. State age, education. experience and 
salary expected. 

Reddven “L-44," American Lumberman. 


WANTED EMPLOYEES—FEMALE 
Experienced stenographer and comptometer 
operator—one having experience in lumber 
export field preferred. In reputable lumber 
1 a in large southern city. Good 
salary. 

Address ‘‘L-46,’° American Lumberman. 


LUMBERMAN 

Sepesionend Yellow Pine Sales Manager or 
Wholesaler to open Yellow Pine Department 
for Hardwood company. Prefer man with es- 
tablished following among mils. 

Address ‘“L-60,"" American Lumberman. 


Wanted—EMPLOYMENT 


WANTED 
To correspond with someone interested in 
hiring a Manager or Plant Superintendent 
for sawmill operation. 
Address ‘‘L-30,"° American Lumberman. 


























ACCOUNTANT 
Would like employment with large mill or 
dealer offering after peace employment. 


Thoroughly experienced in Departmental and 
Cost Accounting. Can prepare any desired 
form of operating. cost or departmental 
statements together with monthly balance 
sheets. Can operate fuli automatic calcu- 
lators and other modern office equipment. 
Now employed by large chemical manufac- 
turer as Section Head of Cost and Yield Sec- 
tion in their Accounting Department. Age 40, 
married, and in good health. Can come for 
personal interview and present record of 
continuous employment since leaving school, 
bank and character references. Availability 
certificate can be secured by giving present 
employer reasonable notice. 
Address ‘“‘L-54,’" American Lumberman. 


WANTED 

Position as auditor, buyer. 
lumber company. 

Address “‘L-85,’° American Lumberman. 


WANTED 
Los Angeles man wishes contact with some 
northern Sash, Door and Plywood Mfr. as a 
representative here. Will give references. 
Address ‘“‘L-68,"° American Lumberman. 


WANTED 

Office and Yard Manager, 

retired corporation official, 
responsibility. 

Address “L-62,’° American Lumberman. 


WANTED 
Position as Sales Manager or Assistant with 
Southern Pine Mill or Wholesaler. Over 25 
ears experience selling on the road and in 
tse Moen sales of good reputable mills. Draft 
exempt, good health and habits; can furnish 
excellent references. Present employer cur- 
tailing operations. 
Address ‘‘L-69,"" American Lumberman. 


RETAIL MANAGER 
25 years experience in all phases of lumber, 
building material, and construction. Age 47; 
married. Capable of taking complete charge. 
Best references. 
Address “L-83."° American Lumberman. 


EXPERIENCED LUMBERMAN 
20 years exp. in lumber & millwork; age 50; 
good education. Can read blueprints, take 
off quantities and make plans for remodeling. 
Some exp. in handling building operations. 
Willing to take inside or outside job. Not 
afraid of hard work and long hours. 

Address ‘“‘L-70,"° American Lumberman. 


WANTED 
Band Saw Filer wants to make a change. 
Can make a saw stand a hard feed in any 
kind of timber: preference—hardwood. Over- 
time job. 
Address “L-77,"" American Lumberman. 


AUDITOR ACCOUNTANT 
Experienced all lines of lumber accounting: 
18 years with one firm; past draft age. 

ddress ‘“‘L-78,"" American Lumberman. 


Wanted—USED MACHINERY 


BOXBOARD MACHINERY WANTED 
We are in the market for nailing machines 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
Johusoa or Morgan Matchers, Edge Trimmers, 





er collector for 








ast middle age, 
esires position of 
































terial and fuel yards. Good towns | 
northern and central Illinois. 
Address “L-29,’° American Lumberman. 






AMERICAN LUMBERMAN, February 


s ond Band Resaws, and any other 





box equipment used in box working factories. 
Address “K-21,’" American aed 


erman. 


BOX FACTORY MACHINERY WANTED 
Large manufacturer needs additional equip- 
ment for Government contracts, such as 
Nailing Machines, 2 shook splicers, 2 Match- 
ers, squeezer, Printer and 54” Band Resaw. 
Will pay maximum prices for quick delivery. 
Send list and prices promptly. 

Address ‘K-44, American Lumberman. 


NAILING MACHINES WANTED 

We need 3 Morgan or Doig Nailing Machines 
quickly, any size. Wire us collect. CHAS. N. 
BRAUN MAHINERY CoO., Fort Wayne, Ind. 


WANTED 

Two modern dry kilns. Please describe fully 
cs to style and size, location and price. 
Address ‘“L-57,"" American Lumberman. 


WANTED 
Air dogs for 3-block, Filer & Stowell RH No. 2 
carriage. State condition, price, and location 
for inspection. 
Address ‘“‘L-72,‘° American Lumberman. 


Wanted—Lbr. & Dimension | 


WANTED TO BUY 

Eastern dealer wants to make connection with 
Western buyer or manufacturer on carload 
shipments of: 2”, 3” & 4” Fir or Hemlock; Fir, 
Hemlock or Cedar Uppers; Flooring. Siding, 
Shingles, Plywood, Idaho and Ponderosa Pine. 

press, Common & Clear: N. C. Common & 
Clear D4S_ Also odd lots of Plywood, Pine 
Mouldings or items without a priority. 

Address ‘‘J-64,‘° American Lumberman. 


























WANTED 
RELIABLE MILLS 
who can supply wholesale wooden box 
dealer with carload lots of SHOOKS 


and SET-UP BOXES, Style 1, 2, and 4— 
WHITE or YELLOW PINE. 


Needed for New York, Connecticut, 
New Jersey. Pennsylvania. 


Address ‘‘L-42,’° American Lumberman. 





WANTED 
Panels. crating. core stock, casket, furniture 
and construction lumber AD or Rgh. or 


Surfaced. What have you? 
PAUL B. BERRY, Gran 


WANTED 
35,000 Box Shooks 5’ thick: sides 7}/2x20"’, 
ends 71/2x123/,"’; bottom 14x20"’, need not be 
solid but can be pieced; resawn stock SIS 
acceptable. Quote Pottsville rate. Priority 
AA-l. E. J. BRADLEY LUMBER CO., Potts- 


Wire collect. 
Rapids 6, Mich. 





ville, Pa. 





WANTED 
Carload or more }/2’’xll/,’’—48"" Slats, rough 
sawn of any Southern Wood. 
Address “‘L-80,"" American Lumberman. 


WANTED 
Lumber, one up to ten cars as follows: 2x4 
22 yellow pine, hemlock or any soft wood. 








Boards 4’’ up to 12’ 6’ or longer. Flooring 
22, 4°’ to 6°’ wide. Also flooring, oak or 
maple 22 to clear. Payment on delivery. 
H. KALSON COMPANY, INC. 
3128 Liberty Ave., Pittsburgh 1, Pa. 
WANTED 


All kinds of dry softwood crating and box- 
ing lumber, delivered Phila. rate, direct 
to war industries. State quantities and ceil- 
ings. AA-] priorities. 

Address “L-79,’° American Lumberman. 





LATH WANTED 
1 or 2 cars 4’ standard size lath; also 1 car 
32°’ lath delivered Chicago. What have you? 
Address ‘“‘L-88,"" American Lumberman. 


Wanted—MISCELLANEOUS 


RAILS WANTEP 
Principally 16-20-25-30 Ib. 
THE W. H. DYER CO. 
Fullerton Bldg., St. Louis, Mo. 


RAILS: ANY SIZE OR QUANTITY 
Particularly 20 ib. 25 lb. 30 Ib. 35 lb. & 40 Ib. 
Secure our price before selling. 
MIDWEST. STEEL CORP. 
Charleston, W. Va. 




















19, 1944 


69 











Wanted—RETAIL LBR. YARDS 


For Sale — TRANSIT SERVICES 


For Sale—USED M/.CHINERY 











WANTED TO BUY 
Retail lumber and building materials yard 
within a 100 mile radius of Chicago, but 
not in Chica ©. State approximate price. 
Address -52."° American Lumberman. 





WANTED 
Retail yard by private owner. Will also 
consider managing same providing I can buy 
one-half interest in ard. 
Address ‘‘L-53,’ merican Lumberman. 


WANTED TO BUY 
An experienced lumberman of proven ability 
wants to purchase interest and assume man- 
agement of retail yard. [Illinois preferred. 
Address “‘L-84,’° American Lumberman. 


For Sale—BUSINESS 
OPPORTUNITIES 


FOR SALE 
Well ogrpecs Planing Mill & Lumber Yard 
in good location, on railroad siding. doing 
good business. Reason for selling, recent 
death of owner. MRS. W. B. SHELTON, 320 
Atkinson St., Henderson, Ky. 


LUMBER MANUFACTURING PLANT 
DECATUR LUMBER CO., DECATUR, 
NEWTON COUNTY. MISSISSIPPI 
1 Saw Mill and Planing Mill complete, in 
unusually good condition and now in opera- 

tion where it may be seen. 

1 ed Mill, with 2 motors—capacity 2M’ per 

our. 

3 Log Loaders and skidders on rubber — fine 
machines. 

9 Trucks and trailers—6 in very fine condition 
and good rubber. 

1l Horses and mules — fine condition — good 
harness, etc. 

Plenty axes, saws and other woods equipment. 

1 #65 American 15’° matcher—double profiler, 
and best head equipment any small plant 
in South. 

1 Circular Resaw—Dandy low-cost producer. 

2 Good boilers and 2 engines—good condi- 
tion, plenty steam and power 

1 Moore Cross Circulatin J ‘Kiln 22x88’. 

1 Standard Up-draft Kiln Yox8 

—— good pipe. headers 8 heavy track 

almost new ball bearing trucks. 

2 Tractors on good rubber, good condition. 

7 Lumber Wagons—rubber tires, steel welded 
frames—ball bearing. 

Plenty lumber buggies and other equipment 
for economical handling and plant operation. 

Will price right for cash. Would sell separate 
items. 























FOR SALE 
6000 acres Hardwood timber. Ideal car ma- 
terial proposition. Railroad through center 


of tract. rivate switch just installed. Three 
aa ortable mills. Is located in O.P.A. 
zone 7. erms can be arranged. 


Address ‘“‘L-34,"° American Lumberman. 


FOR IMMEDIATE SALE 
600 acres all kinds good Appalachian timber 
on forest road just completed by the Govern- 
ment. Also complete Frick circular sawmill & 
_ i a sagen = boiler & engine now be- 
up for said operation. All for $6500. 
LAUREL FORK LUMBER CO., Hyden, Ky. 








FOR SALE 


One complete plant, now in operation, for 
kiln drying and re-manufacturing rough, green 
lumber, consisting of the following: 


Item One: One Steam Kiln, 20x75’, contain- 
ing 8,000 Ft. 1” pipe. headers, 
bleeders, traps and valves. 

700 Ft. 354 rails. 
Seventy 6° Kiln Trucks. 


[tem Two: One Stanwood & Gamble Engine, 
12x18'—Left Hand. together with 
Governor and 6’ Fly-wheel. 


Item Three: One 5x18 Tubular Boiler, complete 
with smokestacks and front. 


Item Four: One Berlin 108—10’’ Moulder to- 
gether with heads, blower and 
cyclone. 


Item Five: Ten cast iron wheel lumber 
dollies. 

Would consider selling any one item separate, 

or plant complete. 


HOWARD FIELDS LUMBER CO. 
8012 Harrisburg Blvd., Houston 11, Texas 





FOR SALE 
Successful operating millwork plant in center 
of southern city. leven acres of land with 


siding. Buildings equipped with modern ma- 
chinery. Profitable contracts on books for 
1944. Full details furnished. 

Address “L-75,"" American Lumberman. 
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TRANSIT MILLING & RESAWING 
For East Side and West Side Mills. 
Pine and erg eight inch. Orig- 


a Line, Y 
G6SL L&A, M&SV, "MC, NO6N, O6N, S&NV. 
T&G. Telephone 43-J. 
LUMBER CO., Oxford, Mi 


FOR Ly aay IN TRANSIT 
PAUL WILLIAMS: Cc MPANY. Macon, Georgia 


For Sale—MISCELLANEOUS 


CARPENTERS APRONS 


Write for samples and 
THE MINNESOTA SPECIAL 
Minneapolis, Minn. 




















Green Revdweed Sawdust in 
D. FRAMPTON & COMPANY 
tor Oliver Bldg., Pittsburgh, Pa. 


STEEL WINDOWS 
No priority required. 
Large stock casements, 
pivoted, double hung. etc. 
STEEL SASH SALES & SERVICE 
Weehawken, N. J. 











For Sale—RETAIL LBR. YARDS 








Only lumber, coal and builders supply yard 
in small town near Flint, Mi 
resort, farming. and factory trade. 
Division of property reason for sell- 
Full particulars on application. 
“L-51,"° American Lumberman. 





ard and hardware handling farm 
uilders’ hardware field tile, cement. 
Located in town of 800 pop. in Central Illinois. 
.’ American Lumberman. 








For Sale — LBR. & DIMENSION 








7/_'’x145/_"" Oak Dowels. 


Approx. 30,000 
J. E. : CO, Lebanon, Missouri 





Northern Popple, 
_3,_ good crating stock, 


oe FACTORY EQUIPMENT CO., Mon- 





Four cars of 8/4 Oak lumber in grades No. 2 
and No. 3 Common. 
‘ American Lumberman. 


WINDOW AND DOOR FRAMES 


Several hundred Window and Door Frames in 
different sizes bundled for immediate ship- 
. All white pine stock. CI 

WOOD PRODUCTS CoO., French Lick, Indiana. 


FOR SALE — ROUND DOWELS 
ie Ma: Dowels. Advise lengths wanted. 
aple Dowels. sangiie up to 45’, 
Lengths up to 20°’. 








R. W. AD 
P. O. Box 35, East Aurora, N. Y. 


ae SUBJECT PRIOR SALE 
Sone 2nd pum Hard Maple, 





tend ack Flo os ots of 1. o 
WM. C. SCHREIBER LUMBER CO. 


2271 Lumber St., Chicago 16, Illinois 








TIMBER & TIMBER LAND 


ADIRONDACK MTS.—NORTH OF ALBANY 


1300 acres good timber $3,400. 2100 acres, 
$16,500. 840 acres pulp $5,900. 550 acres for- 
3 a Also wy camps, 








deer, bear. some 





800 MILLION FEET 


Virgin Northern California Ponderosa and 
Sugar Pine including 35,000 acres land $1.50 
per . —~—>, for cash cruiser report insured 
Great bargain investment. 

American Lumberman. 
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EARLE HART WOODWORKING MACH. Co, 


Large selection of Modern Ball-Bearing Mo- 

torized — Machines. Get our prices and 

list before buying. 

Chicago, Illinois. 565 W. Washington Blvd. 
Ph.: Andover 3340 

Greensboro, N. C.. Davidson Dr.. Sedgetield, 
Ph.: Greenboro 9633 


TRACTORS FOR SALE 


Available for immediate delivery 5 ton or 
“35° size Caterpillar crawler tractors, $495; 
Cletrac ‘‘55‘s’’, with angledozers fully elec- 
trically equipped. $1850. Also commercial 
Caterpillar ‘‘30’ and other tractors. O. C, 
EVANS, Mt. Sterling. Ky. 


FOR SALE 


One Heisler Oil er? Geared Locomotive, 
rated at 35 tons, in =. 9° d condition. 
TURNER LUMBER COMPANY, Lemoyen, La. 


FOR SALE FROM STOCK 


Woodworking machinery of all kinds. 
Inventory constantly changing but postal will 
tell you if we have that much needed ma- 
chine you are looking for. Everything from 
timber a to clothespin machine. 

Try us—ask for stock list. 
BOSCHO, INC., Medford 55, Mass. 


FOR SALE 


No. 91 Yates Ball Bearing 6x15 Matcher. dou- 
ble profilers, head equipment, countershatt 
drives, belt tighteners, dust hoods, pay | 
with steel automatic Feed Table.... $6000 

No. 5 Mitts & Merril Hog.. wee as 

8-saw Clark overhead Drop ‘Tener. trim 16’; 
extra saws, sufficient shaft extension and 2 
pulleys for increasing to 20’ Trimmer $850.00 

20’ Clark 3-block LH Carriage, 48°’ opening, 
Boss & Hammer dogs each block: Clark 
Steam Setworks, friction recede; Air Bumnv- 
ers, track; Carriage in fine condition . $1500.00 

10 KW General Elec. 220 volt DC Generator, 
with upright automatic engine, on heavy 
base; Switchboard & instruments, A-1 $250.00 

Rebuilt No. 784 Hanchett auto. circular saw 
Grinder, capacity 10’ to 72’ diam. ire 














Rebuilt No. 736 Hanchett auto. circular saw 
Grinder, capacity 40°’ diameter.. 250.00 
Double-side Hog Knife Grinder, grinds 2 
I coe oe ec ona ener een ree ors $350.00 
No. 9 American 30°’ auto. Knife Grinder, late 
type, with pump 4 reservoir, we 
No. 228 Woods, rebuilt combination Head- 
Knife Grinder. 21’ knife bar attachment, 
countershaft, Setting Stand........ $350.00 
No. 212-R Hanchett auto. pot saw Grinder, 
4" to 12”. with stands & 6’ Filing Cone. 
aire ana Re OE Ne EA $350. 
No. 4 Hanchett rebuilt, ate. Resaw Grinder, 
2”’ to 8” inclusive. with 4 stands... $250.00 
54° heavy duty RH 4-saw Edger. 2 15/16" 
arbor with four 18°’ inserted-tooth saws, 3 
extra inserted-tooth saws & collars, 6 solid 
saws & collars, 11 additional saws without 
collars, tables & rolls, 3  shifters—Hand- 
wheel Set: machine almost new..... 950.00 
Rebuilt, Gerlach auto. Crozing & Chamfering 
machine, extra cutterheads ........ $350.00 
Rebuilt, Oram Double-wheel Lister-Jointer, 
kn. 60°’ wheels, operated together or in- 
dependently, extra set (16) knives. . $350.00 
2-Slab Throwers, rebuilt: heavy spiked drums, 
complete with drives. save labor of 3 men. 
WS oer ss ee eee steer $100.00 
2-Gould rebuilt 3’’x5’’ belt driven old water 
PE IN oe or ccrscusea nin exes $50.00 
1—Worthington 9x514xl0 rebuilt boiler feed 
duplex Pump. center packed ram pia) 
1—Rebuilt 41/4x3x4 Fairbanks-Morse _ duplex 
boiler feed Pump ......... 
1—Hill 8410’ st Ni valves 
perce ei steam Nigger, Jones $500.00 
1—Filer-Stowell Loader, 10’’x20’’ cul.. $350.00 
1—Wickes Bros. 8’’x10’’ Upright Engine $200.00 
1—6’’x8’’ Upright Engine ........... $125.00 
1—Sawdust Conveyor 200’ overall with ap- 
rox. 50° steel frame, 18°’ wide, with Rex 
I oie ed a Sn Salvin 0 $650.00 
1—Sawdust conveyor 62’ long, chain 11x!1” 
with friction drive, 48° bevel gear, 40x10" 
eS OE eee 
1—sawdust conveyor approx. 50 long. steel 
riveted chain 17’ x12" sprockets & orn.00 


1—Fuel conve ae prem 50’ long, steel 00.00 


with chain SS 
Suneseene SALES COMPANY 
Warehouse & Office: Pensacola, Fic. 
O. Box 308 Phones: 5749; Res. 7160 
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For Sale—USED MACHINERY 


For Sale—USED MACHINERY 


For Sale—USED MACHINERY 











FOR SALE 


| Double Drum Russell drag line No. 55, on 
steel wagon truck; 12’ load drum; 15” return. 
2 Double steel cable blocks; 2 Single steel 
cable blocks: 1 reel % cable: one 1/2 yard 
drag bucket used for cleaning hot pend. per- 
fect condition. : 
KLATZKY BROS. CO., Calumet, Mich. 








FOR SALE 


j|—L. H. Russell Portable Sawmill 22’ carriage, 
4 headblocks, friction feed cable drive. 

1—32", 2 Saw Edger. 

1-36" Bandsaw. 

9—Wood Turning Lathes. : 

1—Metal Planer for iron 24’’x6’ cross feed 
& up and down feed, Oesterlein Bernard 
Co., Cincinnati, Ohio. 

9—Power Bolt Cutters and Nut Tappers. 

Emery Stand with double shatt. 

]—Wood Lathe for canthook handle, single- 
tree, neckyoke, with patterns for same. 

1-6 cyl. Buick power motor on skids. 

1—Covel Black Hog Saw Gummer. 

Used Rip & Cutoff Saws from 12” to 16’’. 

?—Single Surface Planer short bed. One 20’’ 
& - 24" wide, weight approx. 2000 Ibs. 
each. 

]—Triphammer for blacksmith or machine shop. 

MICHAEL WEBER, 804 Fremont St., Kiel, Wis. 





CARS FOR SALE 


NEED CARS FOR COAL, COKE, BALLAST, 
ETC.? 


The following list has 767 such cars] 


150, Hopper, Double, 50-Ton 
40, Hopper, Side-Discharge, 50-Ton 
10, Koppel, Side-Discharge, 24-Yd., 30-Ton 


100 Refrigerator, 40-Ft., 40-Ton 
16, Refrigerator, 36-Ft., 30-Ton 


25, Ballast, Composite, 50-Ton 
150, Box, 36-Ft., 40-Ton; Steel Ends 


5, Dump, Magor, Automatic, 25-Yd., 50-Ton 
6, Dump, Western, Automatic, 27-Yd. 50-Ton 
2, Dump, Western, Automatic, 20-Yd., 40-Ton 


25, Flat, 40-Ft., 40-Ton 

55. Gondola, Composite, 36-Ft. & 40-Ft., 49-Ton 
150, Tank, 8000-Gallon, 40-Ton and 50-Ton 
Perhaps this list also has some other cars you 
could use to very beneficial advantage now. 


ALL CARS ARE PRICED TO SELL! 


IRON & STEEL PRODUCTS, INC. 
39 Years’ experience 
13424 S. Brainard Ave., Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL’ 





FILING ROOM EQUIPMENT 


l—American Planer Knife Grinder, Shop No. 
: + automatic traveling table; grind- 
ing wheel 11!/2x28’’:; equipped with water 
spray on grinding wheel. 

l—Hanchet automatic round Saw Grinder; 
size 784; Shop No. 2295; in exceptionally 
a condition. 

1—Band saw Retoother: one Band mill wheel 
Regrinder with automatic traveling table. 

l—Hanchet lap Grinder, 12’ traveling wheel 
carriage. 

1—Covel resaw Grinder, right hand, No. 324, 
with wood vise and roller stands. 

1—Covel right hand resaw Grinder, No. 249, 
with iron vise and roller stands. 

1—Brazing Clamp, 10°" wide, 33°’ bed. 

l—Double stone Hog Knife Grinder, 2 travel- 
ing tables. 

l—Grindstone 6’’x21‘’ diameter: wood stand, 
belt pulley. 

Contact KLATZKY BROTHERS, Calumet, Mich. 


FOR SALE 


500, 750 & 1000 GPM Steam Underwriters 
Fire Pumps. 

2—1500 G.P.M. Gasoline Fire Pumps 
7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6 8 and 14-ton 
7—Guy Derricks, 60. 90 and 110 ft. boom 
Air Compressors, 150, 220 and 550 it. 

Wheel Presses, 150 and 200-ton 
13—Electric Hoists, 35 to 100 HP. 
9—Gasoline Hoists, 15 to 85 HP. 
1—63 ton Heisler Gear Locomotive 
2—1000 GPM Electric Underwriters Fire 


Pumps 
Model D American 36’ gauge, 10 ton capac- 
ay 4 wheel log loader 

,000 gal. Tank on 75 ft. Tower 
50,000 gal. Tank on 100 ft. Tower 
109,000 gal. T on 100 ft. Tower 
. ©. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42nd Street. New York, N. Y. 


FOR SALE 


Six natural draft dry kilns, approximately 
4464 of 1" Pipe in each unit; approximatel 
10x70’ inside measurement; complete with 
metal covered doors and all the electrical 
equipment; one double chamber forced draft 
unit, one transfer car, kiln trucks, yard rails. 
KLATZKY BROS. CO., Calumet, Mich. 








FOR SALE 
1 Band resaw blade 20° gauge; 11/2" tooth 
space; 32°7"" long: 7’ wide; in very good 
condition. KLA Y BROTHERS, Calumet, 
Michigan. 





FOR SALE 
2—Model 202 Reynolds Electric Screw M 
| ees gh eee Ea. $500.00 
2—Model 200 Reynolds Electric Screw Ma- 
IR os aceccony cee eae Ea. $550.00 
ROCK ISLAND LUMBER COMPANY 
8800 Kinsman Road, Cleveland, Ohio 


FOR SALE 


1—250 HP Heinie Water Tube Boiler with 
about one-half of stack, 130-pound —- 


ORE Sere A 
1 Upright Boiler, 42”x90” with 88—2” — 
12 Live Rolls, 12”x24”............ Each 25.00 
15 Live Hells. IS°HRA" ... ...W.0:s- 000 Each 30.00 


(All with Cast Iron Frames and Miter Gears) 
1 Steel Header Drum, 3x10’, suitable for 
175-pound steam pressure......... $150.00 
2 Single Drum Winches, to operate from 
truck motor and frame, with power take- 
OEE: = ints visenusreeacuncanes ach 00 
1 Addressograph Machine (old model) $50.00 
1 Frick Steam Engine, 91/2’" Bore, 12°’ Stroke, 
center crank, Drive Pulley 36x12, 334” 
ion, 2 ae... $100.b0 
1 Frick Steam Engine, 81/2" Bore, 10°’ Stroke. 
Center Crank, Drive Pulley 42’’x12", 3° 
De IIe ak. 5.55.60 9 caaeanndes 100. 
1 Wheland Steam Engine. 10°’ Bore, 12” 


1 Beech, Dado and Cut-Off Saw with Car- 
riage and table, 220-Volt. Direct Drive 
NN cis Sos osstuni ies Siamese Seniesa $250.00 

1 Townley belt drive Swing Cut-off Saw 
Frame with Arbor................. J 

10 Air Cylinders, valve sags | and pipe for 
Allis-Chalmers Air Drop Trimmer Saws. 
| _ 2 eee tS $350.00 

1 14 Yd. Concrete Mixer, with Gasoline Motor 

+ eGR nals tee ee eae sean neat $250.00 

1 Novo, 5 HP. Gasoline, 1 cylinder, uprig 

ea ee eee 00 
GRAYSON LUMBER COMPANY 
Birmingham Alabama 





FOR SALE 


Complete Lath Mill: combination Lath Mill 
and Bolter: one iron frame bundling press; 
three wooden bundling stands: two saw bun- 
~ A \_read KLATZKY BROS. CO., Calumet, 
Mich. 





FOR SALE 


a “ipeaaamaaas 8’ lefthand band mill com- 

ete. 

a ~ w Prescott carriage, with latest type 
Prescott air dogs. and Trout electric set 
works, with 46’ opening. 

1—12”" shot gun feed, for sawing up to 24’ 
lengths, together with carriage track. 

l1—Two arm steam log loader. 

1—Allis-Chalmers No. 2 lefthand edger. 
1—No. 60 Diamond hog, with 2 sets knives. 
1—8x10 steam nigger, with Jones valves. 

—— set live rolls 50’ long, with 12x30 
rolis. 

1—Lefthand set live rolls, 16’ with 8x54 rolls. 

1—Lefthand set live rolls, 25’ with 10x24 rolls. 

1—Righthand Covel-Hanchett No. 115 band 
saw grinder, with stands and clamps. 

Also miscellaneous shafting, pulleys, leather 
and composition belts and chains. 


All of the above on hand at plant of Cam 
Manufacturing nee: West Marion, S. C. 
Address inquiries ROYAL LUMBER COMPANY, 
Box 970, Augusta, Ga. 





COMPLETE PLANING MILL UNIT 


Including 125 HP. boiler, 14x16 steam engine, 
15‘’x6’’ American planer matcher with profilers 
completely rebuilt, single 50 ball bearing fan, 
all line shafting, belting, blow piping ready to 
run; also one Yates No. 91, 15’’x6’’ planer 
matcher with double profiler and feed table. 


Address “L-71,’° American Lumberman. 





FOR SALE 


One modern Baldwin Superheater Locomo- 
tive, 50-ton on drivers, ICC inspection, Mogul 
type 2-6-0; one Baldwin locomotive type 
4-6-0, ICC inspection, 44-ton on drivers: one 
35-ton Lima Locomotive: one 42-ton Lima 
Locomotive: one 50-ton Lima Locomotive. All 
in first class operating mechanical condition. 

125 Russell logging cars, 30°’ wheels, link 
pin couplers, complete with chain wrappers. 

YAWKEY-BISS LUMBER COMPANY 





hite Lake, Wisconsin 











Operating Shaft 





Automatic Safety Trip 
STAKE POCKETS 
for Motor Trucks & Ry. Cars. Speed load- 


ing & unloading; haul larger ioads; save 
stakes; speed dispatch of equipment. 


Save Time & Money—Order Today! 


Cc. H. VAN DONK 
1337 E. Mason St. 


FOR SALE 
Westinghouse Electric Motor, 50 HP. 220 V. 3 
hase 850 RPM, 20°’ Levi Houston Semi-Round 
ead Jointer with knives. TWIN CITY WOOD 
PRODUCTS CO., French Lick. Indiana. 





FOR SALE 


L.H. Portable Sawmill with 50 HP. gasoline 
power, blower, 1—60"’ inserted tooth blade. 
1—58’’ inserted tooth blade, belts and equip- 
ment. All in A-l running condition. Ideal 
in hardwood timber. Prefer to sell complete 
= DILLER LUMBER COMPANY, Pandora, 
Ohio. 





LUMBER PLANERS FOR SALE 


1—4-side planer and matcher 24’’x4’’. 

1—4-side planer and matcher 15’’x6”’. 

1—Circular Resaw 

1—Band resaw 

1—Self-feed rip saw. 7 
OLSON LUMBER CO., Mora, Minn. 





FOR SALE 
One American Columbia 48° Drum Sander 
counter shafts and belting in tact, all in fair 
operating condition.. BOX 1477, Fort Worth, 
Texas. 








Saabaatskeee-bas 


delivery / 


De Wat RADIAL 
WOOD CUT-OFF SAWS 


You can re-work the lumber that you 
buy today—with the versatile DeWalt 
Radial Power Saw. It is a woodwork- 
ing shop in itself. Available in mod- 
els from %h.p. to 10 h.p. Write for 
complete information. Address Box 
L-74, American Lumberman. 








Green Bay, Wis. 
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Urania Lumber Co........... e 
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Bradley OP Wiiccccsaces g 
Dierks r. & Coal Co...... g 
Fordyce-Crossett Sales Co....g 


Covcccccccccoees abedhmn 
Carr Lumber Co..... 
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abcdefjmnov 
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Christiansen Co., C. M..abdhm 
Connor Lbr. & Land Co...dmn 
Copeland Lumber Co.. 
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mypenee Sawmills Sales 
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Neils Lumber Co., J........ jk 
Oregon-American Lumber 

Oregon Lumber Co...........64 

Patrick Lbr. Co...........-+- 
Polson Lumber & Shingle 

DE cccbcdcacaveetecseees n 


HARDWOOD LUMBER 
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HARDWOOD FLOORING 


— River Boom & Lor. 


Fordyce-Crossett Sales Co...bg 
Frost Lumber Industries.....g 
Holt Hardwood Co.......... cfg 
Lightsey Brothers 
Louisiana Central Lbr. Co...g 


Maple Flooring Mfrs. 
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Pope & Talbot, Inc.... 
Quincy Lumber Co 
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Directory of Products Advertised in American Lumberman 


SASH, DOORS, MILLWORK, PLYWOOD, SHINGLES, ETC. 


BINETS 
eg Adams & Collier Co. 
Curtis ‘Songenies Service 


Bureau 
Gregg & Son 

CKAGE TRIM 
ee coleman Lumber Co. 


Lumber 
—. Crossett Sales Co. 
frost. Lumber a Inc. 


kinsua Pine Mills 

Long 

Southern Lumber Co. 
aeeeherest Lumber Mills, Inc. 
pokane Pine Products Co. 
Weyerhaeuser Sales Co. 


east gegns. COLUMNS, 





Biles-Coleman Lumber Co. 
ne Minwes Co. 
Carr, Adam & Collier Co. 
Cole Mfg. . 


Curtis Companies Service 
Bureau 


Frost Lumber Industries, Inc. 
Gregg & Son 

Pacifie Mutual Door Co. 
Ponderosa Pine Woodwork 
Red River Lbr. Co. 
Silbernagel & Sons Co., Geo. 
Wheeler Osgood Sales Corp 


WINDOW, DOOR FRAMES 

Andersen Corporation 

Biles-Coleman Lumber Co. 

Bradley-Miller & Co. 

Carr, Adams & Collier Co. 

“=< Companies Service 
ureau 


Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co, 

g Lake Lumber Co. 
Pacific Mutual Door Co. 
Roach & Musser 
Silbernagel & Sons Co., Geo 
Spokane Pine Products Co. 


BUILDERS' SPECIALTIES, 


RN EQUIPMENT 
and Machinery Co. 
i n 
Sa OING MATERIAL 
OSBERS 


ing. PAPER 
mi The 





lintkote i. 
GAULKING ‘COMPOUND 
rmstrong he 
Calber Point “% Varnish Co. 
Flintkote ik 
Macklan an Co. 
CEDAR ‘LOSET ‘LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. 
Bruce Co., E. 
Frost. Lumber Industries, Inc. 
See oun 
le Cem 
ag eh POINT | r DRIVER 
th, 
FENCE AND FENCE POosTSs 
American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
FLOOR RUNNER 
Carey Co., Philip, The 
FLOOR SANDERS 
(larke Sanding Machine Co. 
Porter-Cable Machine Co. 
FURNACES—FLOOR 
— Lamp and Stove Co., 


eaphee eaey® 
Adams & Collier Co. 


> Deer Institute 
GARAGE DOOR HARDWARE 
The Stanley Works 
GATES 
American Steel & Wire Co. 
Continental Steel Corp. 


GLASS 
Libby-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 














AXES AND LOGGING TOOLS 
American Logging Tool Co. 


BLOW PIPES 
Houston Blow Pipe & Sheet 
Metal Works 
CARRIERS, LUMBER 
Carrier Co.. The 

CONVEYORS—Gravity 

Standard Conveyor Co. 

CUTTER HEADS 

Shimer & Sons, Inc., Samuel J. 
DOG, SET WORKS, ETC. 
Kent’ Machine Co. 

DRY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 

DRY ae a? 

INSTRUM _— 
Moore % Pe is Co 


APPRAI 
ESTIMAT enn AND TIMBER 


pogks ze umber re | Log) 
Serbner unk & B 
Wiley & Sons, ky ass = 


CEILING PRICE BOO 
Biddle Purchasing 30 ‘ 


CHECK Pp 
. REVENTATIVES 
Moore Dry Euy’ Co. 


GLASS SUBSTITUTE 
Arvey Corp. 

GLAZING BAvEneat 
Armstrong Co., 

Biddle Co.. The 
SEAziNG & PAINTERS’ 


Smith, Inc., Landon P. 
GLOVES—SYNTHETIC 
RUBBER 

Pioneer Rubber Co., The 


GLUE 

Franklin Glue Co. 

Laucks, Inc., I. BF. 
HARDWARE—Builders’ 
American Cabinet ne. Corp. 
Coburn Trolley Track © 
Lockwood —— Mtg. Co. 
National Lock C 

The Stanley Works 


HEATERS 

Locke Stave Co 

HEATERS—SPACE 

— Lamp and Stove Co., 
he 

HINGES 

The Stanley Works 


INSULATION 

Barrett Company, The 
Carey Co., wg The 
Celotex Corp., 

Certain-teed Products Corp. 
Flintkote —— The 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corp. 
National Gypsum Co. 
United States Gypsum Co. 
Universal Zonolite Insulation Co. 
Wood Conversion Co. 


LADDERS 
Babcock Co., W. W. 
Breyer Bros., Whiting & Co. 


LINSEED OIL 
Archer-Daniels-Midland Co. 


windows 


Andersen Corporation 

Barger Millwork Co. 

om Adams & Collier Co. 
Curtis Companies Service 
Bureau 


PLYWOOD AND VENEERS 


Aetna Plywood & Veneer Co. 
Copeland Lumber Co, 

C-W Plywood Co. 

Douglas Fir Plywood As 
Goodman Lumber Co. 

Pacific Mutual a Co. 

Red River Lbr. Co. 

Roddis Lumber & Veneer Co. 
Twin Harbors Lumber Co. 
Underwood Veneer Co. 

U. S. Plywood Corp. 

West Coast Plywood Co. 


SHINGLES 

Northern Cedar ............. 8 
Western Red Cedar.......... b 
BREN  ccceccceveccesece e028 
WOE os 0s Gaeneucseteeanes d 
Barger Lbr. Co., Inc......... b 
Bay De Noquet Co........... a 
Bonifas Lumber Co., Wm....a 
Bradley-Miller & Co. ........ b 
Connor Lbr. & Land Co...... e 
Creo-Dipt Co., Inc. 

Kennedy Lbr. Co., J. G...... b 
Mauk Seattle Lumber Co..... b 
Menominee Indian Mills...... a 


Michigan Pole & Tie Co..... a 
Morrill & Sturgeon Lbr. Co..b 
Oconto Company ............ a 
Pacific National Lumber Co..b 


— Lumber & Shingle 


nea , = Shingle Bureau....b 


Rib Lake Lbr. Co........ vide 
Thurston-Flavelle Ltd. ....... b 
Twin Harbors Lumber Co..... b 
Wending-Nathan Co. ....... bd 
Weyerhaeuser Sales Co Laesesa b 
White River Lbr. Co......... b 


TRELLIS, LAWN_AND 
GARDEN FURNITURE 


Biles-Coleman Lumber Co. 
Kinzua Pine Mills Co. 
Ponderosa Pine Woodwork 


SIDING—RED CEDAR 
Thurston-Flavelle, Lté. 


STORE EQUIPMENT AND ACCESSORIES 


LOG CABIN SIDING 

Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Red River Lumber Co. 
MASON’S aay 
Louisville Cemen 
METAL CORNER BEAD 
Continental Steel Corp. 


METAL LATH 
United States Gypsum Co. 


METAL MOULDING 
B & T Metals Co., The 


NAILS 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 


PAINT, pannel. VARNISH 
Boston Varnish C 

Calbar Paint & CFarntsh Co. 
Casein Company of America 
Devoe & Raynolds 

Kyanize Finishes 

Lowe Brothers Co., The 
Martin-Senour Co. 

Parker & Sons Co., Ira 


PAINT —_— CL eAnens 
Cabot. Tne., S 

PLASTER "AGGREGATE 
Universal Zonolite Insulation Co. 


PLASTER BOARD 
National Gypsum Co. 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

National Gypsum Co. 
United States Gypsum Co. 


PLASTIC MOULDINGS 
Macklanburg-Duncan Co. 


POLES 
Michigan Pole & Tie Co. 
Rib Lake Lumber Co. 


PRE-FABRICATED HOUSES 
Texas Pre-Fabricated House & 
Tent Co. 


PUTTY 

Armstrong Co., The 
Durham Co., Donald 
Parker & Sons Co., Ira 


ROOF COATINGS —Coment 
Abesto Mfg. 
— Div. alltea Chemical & 


e Corp. 
Cuey oo. Philip, The 
Celotex Corp., The 
Flintkote Co., The 
Ruberoid Co., The. 


ROOFING, suenee.se, 
SIDING—Asbestos, Asphalt 
— Fg Allied Chemical & 


Caw mag Philip, The 
Celotex Corp., 


Certain 

Flintkote Co., The 
aa. 

Texas Co., 

United States Ly Co. 


ROOFING, SIDING—STEEL 
Cheney Metal Ry Co. 
Continental Steel Corp. 


SASH CORD 
Puritan Cordage ae Inc. 
Samson Cordage W 


SCR 
Curtis lietes Service 


ureau 

Silbernagel & Sons Co., Geo. 
SCREEN CLOTH 

Reynolds Wire Co. 

Seneca Wire & Mfg. Co., The 


SCREEN DOOR GRILLES 
Macklanburg-Duncan Co, 


MACHINERY AND EQUIPMENT 


EDGERS 

Corinth Machinery Co. 
Corley Manufacturing Co 
Frick Company 

Miner Saw Mfg. Co., J G. 
ELECTRIC HANDSAWS 
Clarke Sanding Machine Co. 
Porter-Cable Machine Co. 
ENGINES AND _™ 
Enterprise Co., 

Frick Company 

FILES—Saw 

Disston & Sons, Inc., Henry 
HOG KNIVES 

Disston & Sons, Inc., Henry 


KNIVES 
Disston & Sons Inc., Henry 
Taylor Stiles & Co. 


LOAD BINDERS 
American Logging Tool Oo. 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co, 
LUMBER LIFTS 
Moore Dry Kiln Co. 
MOISTURE INDICATORS 
Moisture Register Co. 

Dry 
MOULDING CUTTERS 
Shimer & Sons, 
Taylor, Stiles & 
PLANING MILL MCHY. 
American Mfg. Co. 
PORTABLE SAWMILLS 
Corinth Machinery Ce. 


Enterprise Co., The 
Frick 


Company 
Kent Machine Co. 
Lane Manufacturing Ca. 


Inc., Samuel J. 
Co. 


SAWMILL MACHINERY 

American Mfg. Co. 

— Saw Mill Machinery 
0. 

Corinth Machinery Co. 

Corley Mfg. Co. 

Cunningham —_ * Corp. 

ey _— 


Keat Machine’ 

Lane Manufacturing Co. 
Miner Saw Mfg. Co., J. H 
SAWS, SAW TOOLS 
Diseston & Sons, Inc., Henry 
Huther Bros. 

Mall Tool Co. 

Mill & Mine Supply Co 

Miner Saw Mfg. Co., J. B. 


STAKE a. 
Van Donk, C. 


TARPAULINS 
Daniels, Inc., C. RB. 


MISCELLANEOUS SUPPLIES AND SERVICES 


COLLECTION SERVICE 
Lumbermen’s it Assn., Ine: 


FINANCIAL 
bermen’s Credit Associa- 


tion, Inc. 
FIREPROOFING 
Protexol Corp. 
HOTELS 
Affiliated National 
Benson 
DeWitt Operated Hotels 


INSURANCE 
— Mutual Casualty 
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tueere 8 SEASONING 


ju Pont de Denies & Co., E. 1. 


Lvaeee RULES 
Buck & Co., Frank 


OFFICE EQUIPMENT 
Remington Rand Ine. 


OFFICE SUPPLIES 

Buck & Co,, Frank RB. 
PRICE BOOK 

Biddle Purchasing Co. 
PRESERVATIVES—WoOoD 
American Lumber & Trea 


Bruce Co. * 
Chapman >. 2. eS 
Dow Chemical Go “The 
ss de Nemours Co., Inc. 
Parker & Sons Co., ». 
ucts Mfg. 

Wood Treating Chemicsis So. 
SAP STAIN PREVENTA- 

TIVES 
Chapman & Co., A. D. 
Dow Chemical Co., The 
DuPont de Nemours Co., Inc., 


EL 
Monsanto Chemical Co. 


SHEATHING (INSULATING) 
‘elotex , The 


Insulite Co,, The 
Flintkote Co., The 
United States Gypsum Co. 
SHINGLE STAINS 
Creo-Dipt Co., Inc. 
SILO MATERIAL 
Sisalkraft Co., The 
SOUND-DEADENING 
— a 
Carey Co., Philip, The 
Celotex Corp., The 
Flintkote Co., The 
Insulite Co., The 
Johns-Manville 
National Gypsum Co. 
United States Gypsum Co. 
Wood Conversion Co. 
STEEL SHEE}, Plain or 
Corrugated 
Continental Steel Corp. 
TECO CONNECTORS 
Timber Engineering Co. of 
Michigan 
WALL BOARD 
Carey Co., Philip, The 
Douglas Fir Plywood Assn. 


United States Gypsum Co. 
Wood Conversion Co. 
WALL PANELS 
Flintkote Co., The 
Underwood Veneer Co. 
Upson Company, The 
WALL TILE (Fiber) 
Marsh Wall Products, Ine. 
WATERPROOFINGS 
Flintkote Co., The 

WIRE CLOTH 

Kentucky Metal Products Co. 
WOOD ALLOY 

Worth Lumber Co. 

WOOD GUTTERS 
Weyerhaeuser Sales Co. 


TRACTORS 

Frick Company 
TRIMMERS 

Corley Manufacturing Co. 
Frick Company 

yenees. serene 
MACHIN 

Moore De RXtin 

VENEER PLANT Oe QuIPT. 
American Mfg. Co. 


WAGONS—Log 
Lindsey Wagon Co. 
WELDING WIRE, WIRE 
ROPE, FITTINGS AND 
SLINGS 
Continental Steel Corp. 
WOODWORKING 
MACHINES 
American Saw Mill Mchy. Co. 
DeWalt Products Corp. 
Red Star Products, Inc. 


TERMITE 
EXTERMINATORS 
Bruce Co., E. L. 


TREATED PRODUCTS— 


Railroad Ties, Poles, Piling, 
Timber Products, Lumber, 
Fence Posts 

a Lumber & Treating 


Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Ind guetes, Inc. 
Pope & Talbot, In 

Protexol Corp. 


73 



































































































CHICAGO 


C/NC/NNAT/ 


BIRMINGHAM 
STOP-OVER 
FOR MILLWORK 


Route your southern lumber 






B/RMINGHAM 


MERIDIAN through Birmingham and we 
will do your mill-work on the 
same through freight rate. We 

MOBILE have a special milling-in-tran- 


NEW ORLEANS sit arrangement with Bir- 


cael mingham railroads. We do 
highest type re-sawing, dress- 
ing or running to pattern. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 
MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 


LANE 


Trade Mark Reg. U. 5. Pat. Of. 


























SAW MILLS 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 


Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


Various sizes and dogs to meet your needs. 
& 5k a experience in building Saw 
ills and woodworking machinery. 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 














Aduertisers’ Index 





American Logging Tool Co.... 58 
ss Lumber & Treating 


American Manufacturing Co., 
. ae ; .. 66 


American Saw Mill Mchy. Co. 44 
Anaconda Copper Mining Co. "48 


Anderson-Tully Co........... 75 
Angelina Hardwood Co....... 75 
Appalachian Hardwoods....... 6 
Archer-Daniels-Midland Co.... 3: 
Augusta Hardwood Co........ 75 
Bailey Lumber Co., Ltd....... 75 
B & T Metals Co., The....... 48 
Belcher, J. B. Siar ee 
Biles-Coleman Lbr. Co., "Ine. .. 48 
Blackwood Lumber Co., Inc... 6 
Bringardner Lumber Co....... 6 
PE EE Bs tesacccsiceracee © 
California al & Western 

Pine Agency . coe 
Carey Mfg. Co., ‘The Philip. ecw 
Carr, Adams & Collier Co..... 43 
Carr Lumber Co. os aa 
Chapman & Co., Inc, A. 'D. bias Ses 58 


Chapman & Dewey Lbr. Co... 75 
Chattahoochee Valley Lbr. Co.. 68 
Cherry River Boom & Lbr.Co.. 6 


Chicago Mill and Lbr. Co..... 75 
Cole Mfg. Co. eee? 
Corley Mfg. Company. oo ae 
Crisp Lumber Co., M. E. « © 
Crosby Lbr. & Mfg. Co....... 55 
Cunningham Mchy. Corp...... 58 
Curtis ns Service 

Bureau. ; ‘ wee DB 
Devoe & Raynolds Co., Inc.... 12 
DeWalt Products Corp.... ..39-71 
DeWitt Operated Hotels...... 54 
Drolet, George. . ee 
Duncan Lumber Co. “Inc.. . 46 
Durham Co.. Donald...... ea. 
Dyke Brothers............... 68 
Elk River Coal & Lbr. Co..... 6 
Engle & Worth Lbr. Co....... 68 
Enterprise Company, The..... 61 


Farrin Lumber Co., TheM.B.. 6 
Feather River Lumber Co., The 56 
Fir Door Institute............ 7 


Georgia Hardwood Lbr. Co. .27-75 


Gillies Bros., Ltd............. 68 
Gregg & Son................. 65 
Holt Hardwood Co. —— 
Hutton & Bourbonnais. Co. a 6 
Insulite Co., The........... 10 
EVGET PaO OO. 2. cccccccccese SS 
Johnson Lumber Corp., C. D.. 57 
Jones Lumber Co., J. M....... 75 
Kent Machine Co., The....... 58 
Kimberly-Clark Corp......... 5 
Kirby Lumber Corp.......... 53 
Kitchen Lumber Co.......... 6 
Lane Manufacturing Co....... 74 
L. H. L. Lumber Co.. piaciate 
Libbey-Owens-Ford Glass Co.. 4 
Lightsey Brothers . eeence ae 
Long Lake Lumber Co........ 38 


Louden Machinery Co., The... 31 
Louisiana Central Lumber Co.. 75 
Lowe Bros. Co., The.. een 43 


oo epequy Casualty 
Co 58 


Directory of Products Advertised will be found on preceding pas 
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Macklanburg Duncan Co.. 
Mall Too: Company .. 

Marsh Wall Products, lng. 
Mauk Seattle Lumber Co 
May Hardwood Co. emt 
McCracken & McCall, Ine. oneal 6 
McGraw-Ourran Lumber Co... 7; 
Meadow River Lumber Co... ; 


Medford Corporation. ......_. 5; 
Mengel Co., The. wpe 
Menominee Indian Mills. _™ 


Miller & Co., Inc.. Een 
Miner Saw Mfg. Co., -: Sis 68 
Moisture Register Co.. 
Moore, Keppel & Co.. n= 
Morrill & Sturgeon Lbr Co... 4 
Morrison, Gross & Co.. Ree 
Mowbray & Robinson Lbr. Co. 6 
Mower Lumber Co., The 





Neils Lumber Co., J.......... 47 
Oregon-American Lumber Corp, 4 
Oregon Lumber Co.........., 5i 
Pacific Mutual Door Co.. ..,, 55 
Patrick Lumber Co.......... 66 
Pilot Rock Sales Agency...... 57 


Pioneer Rubber Co., The..... 61 
Protexol Corp... .. 2... cccces O 


Rainy Lake Lumber Co., Ltd., 67 
Red River Lbr. Co., The....., % 
Reynolds & Manley Lbr. Co... 73 
Ritter Lumber Co., W M..... 6 
Ross Carrier Co. . Ol 
Russell & Pugh Lumber Co. oo. 8 

















Schuette Company, Wm...... 68 
Sewall, James W............. & 
Shevlin Pine Sales Co......... 97 
Silbernagel & Sons Co., Geo.... ? 
Sisalkraft Co., The...........37 






Smith, Inc., Landon P........ 
Smith Lbr. Co., Ralph L...... 2 
Soderberg Lumber Co., Carl... 4 







Sondheimer Co., E.........+ a 
Southern Hardwoods.......... Ls 
Southwest Lumber Co........% 





Spokane Pine Products Co..... 3 
Stearns Coal & Lbr. Co.,Inc... 4 
Stimson Lumber Co., D. C.... § 
Stone Lumber Co., J. E.......% 
Sullivan Lumber Co.......... 8 










Tarter, Webster & Johnson, Inc. is 






Taylor-Stiles & Co.........++ 8 
Tennessee-Eastman Corp.....- . 
Thurston-Flavelle Ltd......-. 






Twin Harbors Lumber Co..... # 










U.S. Plywood Corp. 
Univ nadrion Zonolite Insulation 
Co. 






Upson Co., The. 











Van Donk, C, 
Vestal Lumber - Mfg. Co. 










Wales Lumber Co. er 
Wax Lumber Co. oeeeen 
Wendling-Nathan Company Mi 
West Virginia Lumber Co...-: ° 
Western Wholesalers......--»- ” 
Wiley & Sons, Inc., John....-:‘ 
Wood Lumber Co.. ae 
Wood-Mosaic Co., Ine. 

Woodard Walker Bowen, ee 
Woods Lumber Co. veeset 
Wuichet Lumber Co.. 
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SOUTHE. 


HARDWOODS 





‘i WILL 
Quality—in War and In Peace a OW *HICKORy 
io ., 

With its millions of acres of hardwood timber, the Southland will OPL4 CYPRESS 
always be a dependable source of supply for choice hardwood R *SYCAMOrne 
lumber. The wide variety of Southern Hardwoods provides a just- ASH *COTronw.. 
right wood for every need. The leading producers and distributors NWoop 
listed on this page supply all available standard sizes and grades. es 


Woods Lumber Co..........Memphis, Tenn. 
Band Mills at 
Memphis, Tenn.—Clarendon, Ark.—Greenville, Miss. 
Lignasan-Dipped Hardwoods 
“From Woods to Consumer”’ 


Chicago Mill and Lbr. Co.......Chicago, Ill. 


111 W. Washington St. Since 188] 
Band-Sawn Delta Hardwoods and Cypress 
Operating Four Modern Band Mills. 








E. Sondheimer Co..........Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana Cypress. 
Slack Barrel Cooperage. 
Serving the Trade Since 1872. 





Chapman & Dewey Lbr. Co.. .Memphis, Tenn. 


Manufacturers for 54 Years of Famous St. Francis Basin 
Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 





Woodard Walker Bowen, Inc. . Shreveport, La. 


Southern Pine ® Hardwoods ®@ Cypress 





Anderson-Tully Company ...Memphis, Tenn. 


For 54 Yrs. Mfrs. Southern Hardwoods—Gum, Plywood. 
Semi-Finished Hardwood Dimension. Oak Firg., Short Leaf 
Yellow Pine. 5 Modern Band Mills. 





Reynolds & Manley Lbr. Co.. .Savannah, Ga. 


Mirs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
Can grade- & trade-mark. Planing Mills, Steen Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 





J. E. Stone Lbr. Co.....Nacogdoches, Texas 


Southern Hardwoods—Band-Sawn—Lignasan-Dipped—Can Kiln- 
Dry—Short Leaf Yellow Pine—Planing Mill Facilities. 





Georgia Hardwood Lbr. Co.. - Augusta, Ga. 


Southern Hardwoods, Cypress, Yellow Pine. Annual Capaci 
over 200,000,000 feet. Band Mills in N. Cantina, &. Cutan 
Georgia, Mississippi. 


Bailey Lumber Company, Ltd. ..Laurel, Miss. 
Successors to Eastman-Gardiner Hardwood Co. 


Manutacturers of Southern Hardwoods and Yellow Pine. 
27 years of satisfactory service to the trade. 





Miller & Co., Inc..Selma, Ala.. Jackson, Tenn. 


Operating 5 Bandmills, producing practically every species 

Southern Hardwoods; also Yellow Pine. Normal stocks avail- 

able 30,000,000’. Own dry kilns, surfacers. resaws. Modern 
p BS, 





Angelina Hardwood Company. Lufkin, Texas 


Mills at Ewing. Tex. and Pag La. 
Louisiana Red Cypress and Southern Hardwoods. 





Augusta Hardwood Co........Augusta, Ga. 


Mirs. High-Grade Band-Sawn Planing Mills 
Pine . . Hardwood . . Cypress Dry Kilns 
Air-Dried Roofers . . Timbers 





Louisiana Central Lbr. Co.......Clarks, La. 


Band-Sawn Forked Leaf White Oak, Cherry Bark Red Oak, 
Red and Sap Gum, Poplar, Cypress, Oak Flooring. 
Mixed or Car Lots. 





Wax Lumber Co...........Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and Southern Pine. 
Specializing in Cherry Bark Red Oak, Magnolia and Poplar. 
Annual Cut, 20 million feet. 





McGraw-Curran Lbr. Co... Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. Specializing in Deep Swamp 
Cypress, Cherry Bark Red Oak. Delta Red Gum and Tupelo 
and the famous Yazoo Beech. 





Lightsey Brothers....Miley, South Carolina 


Manufacturers of Southern Hardwoods. Cypress and North 
Carolina Pine. Modern Kilns Planing Mill Facilities. End- 


Matched Pine, Oak, Maple & Gum Flooring. 





J. M. Jones Lbr. Co..........Natchez, Miss. 


Mirs. All Seuthern Hardwoods and Cypress—Dowicide-Dipped. 
Planing Mills and Dry Kilns. Normal Stock, 12 Million et. 


Also Yellow Pine Boards. 
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Macklanburg-Duncan products 
will play an important role! 


oo a lot of talk these days about the postwar home. Some folks 
say it will have plastic plumbing, glass walls, unbreakable windows, 
and sliding panels instead of rooms. 


We cannot predict what the “dream home” of tomorrow will look 


like, but we can promise that its construction will include many 
Macklanburg-Duncan Co. products. 


For over 25 years, the Macklanburg-Duncan Co. has been a leader in 
the manufacture of products needed to build a home. And in “the 
tomorrow after the war” you may rest assured that we will maintain 
that position. To such famous trade names as Numetal Weatherstrips, 
Nu-Art Moulding and Edging, Nu-Way Screen Door Grilles and count- 
less others will be added new products for which we are now planning. 


Meanwhile, we are doing out best to divide equally among hardware 
and lumber dealers the limited number of items we are able to manu- 


We’re working for today’s 
victory— but planning for 
tomorrow’s homes. 


Our plant is almost totally en- 
aged in making vital parts for 
ighting planes. But our war 
work is rolling along so smooth- 
ly that we are now able to de- 
vote some time to our plans for 
the future. This means that when 
the war ends we will be prepared 
to meet your peacetime needs as 
quickly as we met the” wartime 
needs of our country. 








facture under present conditions. 


MACKLANBURG - DUNCAN CO. 


lagi NUMETAL WEATHERSTRIP NU-CALK CALKING COMPOUND NU-WAY WEATHER- 
WW A STRIP NU-GLAZE GLAZING COMPOUND NU-ART MOLDINGS AND EDGING 


OKLAHOMA CITY, OKLAHOMA 


















Wu'Glaze 


zg Glazing Compound 


MADUCO VICTORY 


PLASTICS Wood & Felt Weather Strip 


This dependable compound does not MADUCO Plastic Molding and Trim 


dry out, crack or peel. Not oily... 


No building is weatherproof until! it 


is calked. NU-CALK Calking Com- An efficient, easy-to-install weathes 


won the National Plastic Award for ; f h grade felt and 
pound will not dry out, run, crack, clean ‘to handle. Applied like putty 1941, the highest honor in national con yo igi ool 
harden or pull away. ... but not putty. plastic competition. 





